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Coming Meetings 
19338 


American Petroleum Institute, 
14th annual meeting, Chicago, Oct. 
24, 25, 26. 


Automotive Service Industries 
Show, Merchandise Mart, Chi- 
cago, Oct. 30 to Nov. 3. 


American Association of Petro- 
leum Geologists, Pacific section, 
Biltmore Hotel, Los Angeles, Nov. 
o, 16. 


American Society of Mechanical 
Engineers, aeronautic meeting, New 
York, first week in December. 


American Institute of Chemical 
Engineers, Roanoke, Va., Dec. 6, 
+ & 

1934 

Northwest Petroleum Association, 
North Dakota division, Waldorf Ho- 
tel, Fargo, N. D., Jan. 8, 9; Minne- 
3ota division, West Hotel, Minne 
apolis Jan. 11 12. 


Oklahoma Petroleum Marketers’ 
Association, Oklahoma City, Okla., 
Jan. 18. 


Society of Automotive Engineers, 
annual meeting, Detroit, Jan. 22 
to 25. 


South Dakota Independent Oil 
Men’s Association, Sioux Falls, S. 
D., Jan. 25, 26. 


Iowa Petroleum Association, Des 
Moines, Feb. 6, 7. 


Ohio Petroleum Marketers Asso- 
ciation, Deshler-Wallick Hotel, Co- 
lumbus, O., Feb. 13, 14, 15. 
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Reprints of Price Fixing Order 


EPRINTS of Secretary Ickes’ Price Fixing order which ap- 
< pears in full on pages 13 to 18 of this issue are available 
at the following prices: 

Postage or Express Prepaid 


ve COC) |) ( 2 EEOC OOOCOOOOOOOOS 15 cents each 
10 tO 2B COPTCS 200... ceeeceeteeeeeeeeteneseneseneeseeeeeeas 10 cents each 
ZS tO 100 COPMES 2.2.2.0... eeececerreeerernnsecnseseesscsccssscescesens 5 cents each 
100 to 5OO COPIES ............ cece eeecceeecceeeeseeeeceneeseeeeeeseeeees $4.00 per 100 
500 to 1000 copies palainaednaasdencad uote Reka ae wacdaaaemeataatiedanaamen $3.00 per 100 


ROG si eR CIO ivi cdieecicee ivan sncinntieaacienaseates $20.00 per 1000 
Please send stamps or check with order, as we cannot open 
accounts on small items of this character. 


MAHL 
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OUGLAS 8. BUSHNELL, president of the _ so- 
called northern group of pipelines, has been 
made a member of the transportation sub-com- 

mittee of the Planning and Co-ordination Committee under 
the oil code. He brings to the work of this committee an 
experience of 82 years in pipeline transportation of oil 
both as an engineer and executive in all principal fields 
in the country. 

Mr. Bushneil has been president and a director of the 
Indiana Pipe Line Co., the Buckeye Pipe Line Co., the 
Northern Pipe Line Co. and the New York Transit Co. since 
1911 when they were separated from the Standard Oil 
Co. of New Jersey. During the war he was vice-chairman 
of the Eastern Pipeline Committee of the National Petro- 
leum War Service Committee, the committee which was 
responsible for the uninterrupted flow of oil to the Atlantic 
seaboard for war purposes. 
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Refiners and Jobbers Face Perplexing 


Questions Under Price Fixing 


VAST number of perplex- 
A ing problems arise as a 

result of the Oct. 16 order 
of Oil Administrator Harold L. 
Ickes fixing minimum prices for 
crude oil and refined products 
on and after Dec 

As a result of these perplex- 
ities the industry awaits the 
opening of hearings on the order 
at Washington on Oct. 30 with 
unusual interest, in the hope 
that the hearings will clear up 
the situation before the order 
becomes effective. 

With the gasoline distributor 
the question arises as to the ef- 
fect on future competition of 
the guaranteed margin of 3 
cents per gallon on third grade 
gasoline and of 4 cents on regu- 
lar gasoline. Will these mar- 
gins result in the reopening of 
thousands of service stations 
which have been closed during 
the course of the depression? 
Will it cause the building of a 
large number of new stations by 
persons able to scrape together 
enough capital to build and 
equip a new station”? 

The history of the industry 
in the past has been that every 
period of wide margins has 
brought on a flood of new com- 
petition, thinning out the gal- 
lonage of established outlets. 

Jobbers who buy their gaso- 
line on marginal contracts are 
October 25, 1933 


perplexed as to whether 
contracts will be valid under the 
fixed price order. Most marginal 
contracts do not give the jobber 
as wide a margin as 6.5 cents 
per gallon on regular grades 
and 5.5 cents on third grade. 
renerally the margin is 1 to 1.5 
cents below this level. 

If contracts are to stay in 
force during the period the or- 
der is in force the jobber operat- 
ing under a marginal contract 
will be badly squeezed since he 
will be forced to observe code 
hours and wages with the high- 


er costs they entail, will be 
forced to give his dealers a 


margin of 3 to 4.— cents 
and yet will not have a wider 
margin from his refiner to com- 
pensate him. In case contract 
margins should be extended to 
6.5 cents as specified in the 
minimum price order the entire 
increase would have to be 
passed on to the retailer. 
Trackage operators are dis- 
turbed by the order in the belief 
that they cannot sell on an equal 
price basis with the major com- 
pany or old-line jobber and re- 
tain enough business to make a 
profit. By purchasing in tank 
cars they will, of course, have 
a margin of 6.5 cents on regular 
and 5.5 cents on third grade 
gasoline but believe that the ex- 
tra margin will not be great 


their 


enough to balance their shrink- 
age in gallonage. 

In the case of lease and 
agency outlets there is a ques- 
tion as yet officially unsettled, 
as to whether the rental paid for 
stations can be included in the 
3 and 4-cent margins to be al- 
lowed retailers or whether the 
rental shall be in addition to 
these retailer margins. In 
Region No. 6 provision is made 
to cover this situation by cut- 
ting the margin on split ac- 
counts to 1 cent less than the 
margin to be allowed exclusive 
accounts. 

Since prices of lubricating 
oils are not fixed the question 
has risen as to whether price 
cutting activities may not shift 
from gasoline to lubricants and 
car greasing. Will cut-price 
outlets be permitted to offer oil 
and lubrication at figures which 
will retain gasoline business 
which otherwise might be lost? 


HE refiner also has many per- 
plexing questions. Contracts 
with distributors come up for 


consideration with him also. 
The price schedule makes no 
provision for contracts which 


permit of a margin greater than 
6.5 cents under the posted serv- 
ice station price, neither does it 
make provision for contracts 
which are based on a differential 








under the low of one or more 
price reporting mediums. The 
trade, accordingly, does not 
know whether these contracts 
will be allowed to expire, or 
whether they will be ordered 
cancelled. 

Regardless of what will be 
the final decision, a majority of 
Mid-Continent refiners say they 
are in the clear on their con- 
tracts. These contracts are 
based on the average of prices 
carried in two or more price re- 
porting mediums for open mar- 
kef transactions, and the mar- 
ginal guarantees are not as 
great as the 6.5 cents allowed 
under the price schedule. 

There are a few contracts 
which are based on a differential 
below the low price carried in 
one or more publications. The 
low naturally will be the mini- 
mum price designated by the 
oil administrator, and _ this 
would mean the refiners selling 
on those contracts will be vio- 
lating the order by selling at 
below the minimum prices. If 
these contracts are allowed to 
run until maturity, the jobber 
having such a contract will have 
an advantage over his compet- 
itor, but he will not be per- 
mitted under the price fixing 
order to pass this advantage 
along to his customers. He will 
have to pocket that advantage. 

It is generally believed in the 
Mid-Continent that this situa- 
tion will be aired thoroughly at 
the hearings, and some definite 
decision or provision made be- 
fore the price schedule becomes 
effective. Some refiners’ be- 
jieve these contracts will be 
abrogated. Others doubt it, and 
point to the language of the 
code providing for the fulfill- 
ment of contracts, but not for 
renewal on similar terms. 

Many refiners in the Mid- 
Continent have for the past two 
or three months been inserting 
a clause in renewed or new con- 
tracts making the terms of these 
instruments contingent upon 
action of the federal govern- 
ment. 

The price schedule appears to 
put Group 3 (Oklahoma) back 
to its status of a few years ago 
as the key market for most of 
the middle west. 

The prices specified are those 
to apply in Group 3 (Oklahoma) 
and the Group 3 rail rate of 
freight will be used for every- 
thing sold. 
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Refiners in the Great Lakes 
refining district must quote the 
prices set for Group 3, plus the 
Group 3 freight to destinations 
in the surrounding middle west- 
ern consuming area. They will 
ship on their own freight rate, 
which is lower from their plants 
to destination than it is from 
Oklahoma to the same destina- 
tion but will have to pocket this 
freight difference. They will 
not be allowed to give a portion 
of it away in order to attract 
new customers or hold their old 
ones. 

On its face that looks like a 
tremendous advantage for those 
refiners—but it must be borne 
in mind that they have a decid- 
edly higher raw material cost, 
due to the higher pipeline 
charges they must pay to get 
their crude to their refineries. 


ITTLE change is expected in 

the status of refiner members 
of gasoline pipeline companies, 
since the tariffs of these pipe- 
lines coincide with the Group 3 
rail freight rate to destinations. 
Kansas refiners will have a 
slight freight advantage to cer- 
tain points, and be on a parity 
with Group 3 refiners to others. 
The North and East Texas re- 
finers will be on a parity with 
each other for shipment to most 
middle western points, but will 
have a slight freight disadvan- 
tage to those points as compared 
with Group 3 (Oklahoma). 
They will have to sell at Group 
3 prices plus Group 8 freight 
rates, which will mean they will 
get a netback at refinery slight- 
ly under the netback to Group 
3 refiners. But this situation 
is anormal one. These two dis- 
tricts naturally will have an ad- 
vantage over certain other 
areas for shipment to Gulf ports. 
West Texas refiners will have 
decided freight disadvantages, 
except in their immediate area. 

The North Louisiana and Ar- 
kansas refiners will be on a 
parity with Group 3 to a large 
number of middle western 
points, and will have a freight 
advantage to southeastern 
points, just as they have had in 
normal times. 

The Mid-Continent is shut out 
of Ohio by a fraction of a cent, 
the Group 3 rate being slightly 
more than the 8-cent differen- 
tial established for Ohio in the 
price schedule. But that is a 


situation vastly improved over 
the one which has existed for 
some years when the door was 
locked by differentials of cents 
instead of fractions. 

On the other hand the Mid- 
Continent has been given an 
even break if not a slight ad- 
vantage to many points in Mich- 
igan, also a condition which had 
not existed for some time past. 


One of the bitterest fights at 
the hearings in Washington is 
expected to be waged by the 
small refiner who markets an 
unbranded gasoline, or who can 
not spend huge sums for adver- 
tising. This refiner has had his 
handicap taken away from him. 
He has been pulled back to the 
same starting line as the re- 
finer who spends huge sums for 
national or sectional advertis- 
ing of his products. He must 
sell his product at the same 
price as the refiner who can of- 
fer his jobber the advantage of 
a widely advertised product. 

As one Mid-Continent refiner 
stated in a protest to Oil Admin- 
istrator Ickes, a jobber would 
be an injudicious business man 
if, with prices being equal, he 
failed to take advantage of the 
opportunity to market a nation- 
ally advertised product, and 
stuck to an unadvertised gaso- 
line. 

It is the general opinion at 
present that some provision will 
be made for these refiners be- 
fore the price schedule becomes 
effective. 

Western Pennsylvania refin- 
ers have an advantage on ship- 
ments of gasoline into Ohio due 
to the 3-cent arbitrary over 
Group 3. In Western New York, 
Western Pennsylvania and 
Western West Virginia they are 
given a slight advantage over 
the eastern seaboard refiners by 
being permitted to sell at sea- 
board plus 1.5 cents where the 
freight rate from the seaboard 
is more than 1.5 cents per gal- 
lon. 

In Colorado, Wyoming, Mon- 
tana and Utah the local Rocky 
Mountain refiners are given the 
advantage of their location by 
being permitted to sell at up to 
1.25 cents per gallon under the 
Pacific coast or Group 3 refiners 
where their freight rate to desti- 
nation is less than the rate from 
Group 3 or the Pacific coast. 

Great Lakes refiners are given 


(Continued on page 6) 
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THE EDITORS’ VIEWPOINT 








Another Gag Rule by Secretary Ickes 
By Warren C. Platt, Editor 


Here is what this editorial is about— 


WASHINGTON, Oct. 19, (By N.P.N. News 
Bureau)—Solicitor Margold of the Interior De- 
partment and chairman of the Petroleum Admin- 
istrative Board has distinguished himself by 
prescribing summary discharge for a member 
of his staff or of the board who talks with any 
member of the press, ‘“‘under any circumstances.” 


When his office was asked for a copy of the 
order his secretary said it was not intended for 
the public. Here is the order as written by Mar- 
gold and approved by Secretary of the Interior 
Ickes: 

‘“My attention has been called to several leaks 
of important confidential information apparent- 
ly emanating from the solicitor’s office or from 
the Petroleum Administrative Board. To pre- 
vent such occurences in the future, each person 
employed in or connected with either of these 
offices is hereby instructed meticulously to abide 
by the following rules: 


“1. News releases are to be made only in writ- 
ing after initialing by me and by the Secretary 
of the Interior, or the director of information. 

“*2. No oral interviews are to be granted to, 
nor shall any conversations be had with, any 
members of the press under any circumstances. 

“3. Confidential matters are not to be dis- 
cussed with or in the presence of anyone not di- 
rectly and _ officially concerned therewith. 
Special care must be taken not to conduct such 
discussions in the halls or in places where they 
may be overheard. 


“4. Office matters, even if not known to be 
confidential, must not be discussed outside of the 
regular course of business. 

“5. Confidential intra-office communications 
must be enclosed in sealed envelopes plainly 
marked “confidential” before delivery to a mes- 
senger. 

“Infraction of any of these rules will be deem- 
ed cause for summary discharge.” 


* * * 


F THIS truly represents the spirit at Washing- 
ton, then we all might as well toss up the 
sponge, for the whole N.R.A. movement is bound 
to be a flat failure, with business and the 
country, as a whole, far worse off than as if we 
had been left alone to muddle the thing along 
as best we might. 
However, we doubt if Secretary Ickes’ secrecy 
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injunction does represent the President’s views. 
Just the other day we read, somewhere, where 
the President told a group of newspaper publish- 
ers that he was overjoyed, but appalled, at the 
unanimous support given N.R.A. by the publish- 
ers of the country. He was appalled, he said, 
because there had been no criticism and he knew 
that the thing must have faults in it and must 
develop more and, if the publishers did not find 
those faults, he might never know them. 

The best way to avoid faults is to conduct, out 
in the open, just as much of all this NRA busi- 
ness as a broad minded man thinks possible; and 
that means all of it save publishing the identity 
of those complained against before they are 
found guilty—a la the old Federal Trade Com- 
mission fashion. 


S WE have said before, Secretary Ickes is 

not dealing with his own property, nor even 
government property, but the property of hun- 
dreds of thousands of oil men, the property of a 
million and more stockholders and the jobs of a 
million people. All these have gladly dedicated 
their property to this recovery cause, but they 
have only voluntarily dedicated it. That the gov- 
ernment has actually taken physical possession 
of it remains to be seen and perhaps for the 
courts to decide. 

Ickes may argue that the results will justify 
his action but, looking over the vast motley 
crowd of all sorts of good men, schemers, nuts, 
fanatics, etc, at Washington, any sane man finds 
just cause for the greatest fears of what this 
policy of secrecy will bring forth. There is en- 
tirely too much power lodged in the hands of 
these men over whose heads Ickes hangs the ax, 
to permit it being exercised in secret. They have 
the power to help but they also have the power 
to ruin. 

The oil industry’s Planning and Co-ordination 
Committee, under Ickes’ instructions, has kept 
its activities secret, when it should have loudly 
protested any secrecy order and, finally, if neces- 
sary, defied it. The P. & C. Committee today 
should lodge most emphatic protest against this 
newest order, at the same time asking relief 
from the secrecy order controlling it. 

We do not mean that every stenographer and 
clerk should be permitted to prattle at will but 
we do mean that every member of both com- 
mittees and the responsible men who are called 
in should be allowed to talk fully and freely to 
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whomever they desire to, because such men will 
use judgment and those they talk to will also use 


judgment. 


We also mean that all meetings of both com- 
mittees should be open to whoever desires to at- 
tend, like a town council meeting. 

We also mean that all records should be open. 
No paper with any horse sense is going to pub- 
lish names of persons complained against, be- 
cause if the complaint was unfounded the paper 


would be liable for damages. 


secause of the number of daily newspapermen 
some line may have to be drawn short of this, 
but the representatives of the business press di- 
rectly interested in and concerned about their 


Price-Fixing Problems 

(Continued from page 4) 
no such protection against ship- 
ments from the Mid-Continent. 
In all cases they must charge 
the full Group 8 rail rate over 
the base prices fixed, except in 
the case of low gravity fuel oils. 

In the southeastern states no 
specific means of setting up 
prices are shown in the order by 
Ickes. It is assumed that it will 
be necessary for refiners to 
charge the Eastern seaboard or 
Gulf port base prices plus full 


rail rate to destination even 
though the goods may be 
shipped largely or wholly by 


water. In the case of Atlantic 
seaboard prices New York, 
Philadelphia and Baltimore 


ports are specified but none is 
specified on the Gulf so it is not 
clear whether’ refiners with 
terminal facilities on the east- 
ern half of the Gulf coast could 
fix base prices at terminals a 
considerable distance from their 
refineries. 

Then there is the matter of 
the tank car marketer or broker. 
No provision has been made for 
him. The only plan for him ap- 
parently would be to become a 
sales agent for one or more re- 
fineries and be paid a commis- 
sion or salary by these refiners 
for acting as a sales agent. 

There is another point which 
is being considered in the Mid- 
Continent. It is the matter of 
trucking gasoline. 

For some time now jobbers in 
states adjacent to refining dis- 
tricts, have been buying at re- 
fineries and trucking their gas- 
oline and saving a considerable 
sum on freight. Refineries in 
central Kansas are reported to 
have taken virtually all the gas- 
oline business in southern Ne- 


own industries should have fullest access to the 
discussions and activities of these committees. 


We take issue with the implication in the Ickes 


braska as well as some 
points in other states. 
The price schedule, however, 
fixes the price which the jobber 
must pay, and specified he must 
pay the Group 3 freight rate. 
The jobber accordingly is not 
going to wear out his truck 
hauling gasoline if it is going to 
cost him just as much as it 


other 


and Margold statement that damage has been 
done by the publication of ‘‘important confiden- 
tial information.”’ 
such little as has been printed. 
thing, good has been done but above all else, 
this information never should have been con- 
sidered confidential in the first place. 
mation belonged to the whole oil industry. 

You cannot have the confidence of the oil in- 
dustry, Secretary Ickes, unless you open the door 
wide to the deliberations in which the oil indus- 
try is so vitally concerned. 


No damage has been done by 
In fact, if any- 


The infor- 


would if he had it delivered by 
rail. 

On the other hand there is the 
possibility of refiners engaging 
in trucking operations them- 
selves to a larger extent than 
heretofore, and pocketing the 
difference between the rail 
freight rate and the actual cost 
of operating the trucks. 


Skimming Plant Operator Pinched 
Under Price-Fixing Order 


ESIDES his difficulty of 
by having to sell on an even 

price basis with his strong 
competitor offering an adver- 
tised product, the operator of a 
Mid-Continent skimming plant 
will find it difficult if not im- 
possible to make a profit on 
crude prices fixed in the Oct. 16 
order of Oil Administrator 
Ickes. 

It is only by taking the larg- 
est proportion of the most valu- 
able products from the barrel 
of crude that the refiner will 
make an adequate profit under 
the order which goes into effect 
Dec. 1. 

The skimming plant refiner 
usually has the advantage of a 


low gathering charge on his 
crude oil since he builds his 


plant adjacent to the producing 
field. His overhead expense is 
low since his plant is less valu- 
able than the refinery equipped 
with cracking facilities but, on 
the other hand, he must write 
his investment off more quick- 
ly than the operator of a per- 
manent plant. 

With a skimming plant the 
operator is unable to make a 
gasoline of 60-65 octane num- 
ber to bring his chief money 


product into the 6.5-cent price 
bracket. It is only by the addi- 
tion of ‘Q” compound, assum- 
ing that lead is available to 
him, or by the erection of a 
cracking plant that his product 
will bring more than 6 cents. 
Even with lead compound to in- 
crease the knock rating, his 
yield would be too low to pro- 
vide a good profit. 

With crude at a base price of 
$1.17 per barrel in East Texas 
the plant running to gasoline 
and topped crude for sale at 
fuel oil prices is faced with a 
red figure for profit or at best 
a minute operating margin. As- 
suming a gasoline yield of 3 
per cent the return from gaso- 
line would be 75.6 cents per 
barrel of crude run. With 5 per 
cent loss and fuel burned there 
would remain 65 per cent fuel 
oil which would bring 47.8 
cents per barrel of crude run, 
making the total income $1.234 
per barrel, a margin of 6.4 
cents to cover gathering, refin- 
ing and selling costs. 

Assuming a refining cost of 
10 cents, a gathering cost of 10 
cents and a selling cost of 5 
cents per barrel of crude run 
the East Texas skimming plant 


NATIONAL PETROLEUM NEWS 








Lil 
st 


YEO 
run 
lant 


NEWS 








operator would face a loss of 


18.6 cents per barrel. 

A refinery in Oklahoma oper- 
ating on the base grade of 36 
gravity crude with a yield of 35 
per cent gasoline and 60 per 
cent fuel oil would have an in- 
come of $1.332 per barrel. This 
would entail a loss of 7.8 cents 
per barrel assuming a gather- 
ing charge of 15 cents, a refin- 
ing cost of 10 cents and a sell- 
ing cost of 5 cents. 

If the skimming plant oper- 
ating on this grade of crude 
finishes a 10 per cent kerosine 
fraction and a 10 per cent cut 
of gas oil his income per barrel 
will rise to $1.43 per barrel of 
crude run leaving 32 cents to 
cover expense. 

The skimming plant operat- 
ing on 38 gravity Seminole 
crude and finishing intermedi- 
ate products could obtain about 
41 per cent gasoline, 4 per 
cent kerosine, 8 per cent high 
cold test furnace oil, 20 per 
cent high cold test gas oil and 
about 21 per cent high cold 
test fuel oil. Since the gasoline 
is low octane and the furnace 
oil and gas oil are high cold 
test products the refiner still 
would not be in a profitable 
position. 

The refiner equipped with a 
cracking plant will be in a far 
different condition under the 
fixed price order. His gasoline 
will bring 0.5 cent more per gal- 
lon because of its octane num- 
ber and the yield will be high- 
er, the furnace oil and gas oil 
will have a low cold test and 
will also be more valuable. 

Assuming that a skimming, 
cracking plant obtains 60 per 
cent gasoline and 30 per cent 
fuel oil from his crude he will 
then have salable products with 
a value of $1.838 per barrel 
giving him a gross profit of 
57.8 cents after paying a 15- 
cent gathering charge but be- 
fore paying overhead, royalty 
and other charges. 

If the total gasoline yield 
can be boosted to 65 per cent 
the gross profit, before plant 
expense, would be 68 cents per 
barrel. 

In view of these figures, 
which are assumed for com- 
parison, it is clear that crack- 
ing will be imperative for the 
average refiner under the new 
price schedule. The higher the 
vield of gasoline, unless accom- 
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panied by a_ disproportionate 
increase in expense, the greater 
the profit possible. 

The refiner making a com- 
plete line of products will have 
an opportunity for profit under 
the schedule. Assume a plant 
which makes 55 per cent gaso- 
line, 4 per cent kerosine, 3 per 
cent furnace oil, 2 per cent 
lubricating oil and 25 per cent 
fuel oil. At such a plant the in- 
come per barrel of crude would 
be $1.788 leaving a margin of 
52.8 cents per barrel after pay- 
ing $1.11 for crude and a 
gathering charge of 15 cents. 


Larger yields of lubricants 
would increase the margin, and 
of course expense also. 
Thé necessity for 
cracking undoubtedly will be 
intensified under close crude 
control. If the refiner is only 
abie to get a certain quantity 
of crude and his runs are to be 
limited by the oil administra- 
tion either through control of 
inventories or directly through 
control of runs to stills it is 
clear that the highest possible 
percentage of valuable prod- 
ucts must be gotten out of 
every barrel of crude run. 


efficient 


Regulations Issued Governing 


Oil Price Order Hearings 


WASHINGTON, Oct. 24 
EGULATIONS governing the 
i! filing of objections to the 
minimum price’ schedule 
promulgated by Petroleum Ad- 
ministrator Ickes Oct. 16, and 
the procedure at hearings which 
are scheduled to begin Oct. 30, 
were issued today by the Petro- 
leum Administrative Board. The 
orders were signed by Nathan R. 
Margold, chairman of the board 
and solicitor of the Interior de- 
partment. 

At the interior department it 
was said today that an insuffi- 
cient number of objections had 
been filed to warrant the board’s 
setting the date or the place of 
hearing. It is likely that some 
of the hearings will be held out- 
side Washington but this can he 
determined only after more ob- 
jections are filed and sorted. Oct. 
30 was set in Administrator 
Ickes’ order of Oct. 16 as the 
date on which hearings were to 
begin but the date of actual be- 
ginning of hearings was in doubt 
today. 

In general the rules provide 
for submission of objections, or 
statements in support of the 
schedule, on any grounds by any 
interested parties in the oil in- 
dustry, also by consumers or 
representatives, or consumers’ 
agencies. Objections must be on 
specific and not general grounds, 
however. 

Legal briefs may be submit- 
ted but they will not be consid- 
ered at open hearings, unless 
they involve objections to speci- 


fic items in the schedule, ‘‘not 
based on federal or state consti- 
tutional grounds.’’ 

Parties who desire to object 
to or support the price schedule, 
must file a statement before 
Nov. 15, it is ordered, and the 
statement must set forth wheth- 
er the declarant intends to be 
present in person. No individ- 
ual will be heard unless a state- 
ment is previously submitted. 
Declarants will be notified as to 
the time and place to appear. 

The Petroleum Administra- 
tive Board’s order sets for seven 
classifications of objections 
which will be received: (a) to 
the effect and operation of the 
schedule as a whole; (b) to any 
or all of the prices proposed as 
being above or below cost, as 
provided in the National Recov- 
ery Act and the oil industry 
code; (c) objections to any or 
all of the proposed price differ- 
entials or resulting price ratios 
as between “different sources, 
grades and qualities of petro- 
leum, between different sources. 
grades and qualities and meth- 
ods of marketing gasoline or 
other products in both wholesale 
and retail marketing.’ (Objec- 
tions on this score are to include 
complaints as to dislocations of 
present trade channels, both as 
between existing wholesale and 
retail marketing areas or be- 
tween “existing enterprises” 
within any wholesale or retail 
marketing area); (d) objections 
to proposed classifications of re- 
tail and wholesale marketing 





areas; (e) objections to propos- 
ed transportation differentials 
or charges to or in any wholesale 
or retail marketing areas; (f) 
objections to the relationship 
between proposed minimum 
prices for petroleum or its prod- 
ucts and commodity prices in 
general; (g) any other objec- 
tions. 

Section 2 of the order says 
evidence may be submitted with 
objections. 

The secrecy which has been 
thrown about oil affairs since 
they came under government su- 
pervision, was not lifted suffici- 
ently to reveal how many ob- 
jections had already been filed 
with the administration, or their 
nature. It is Known that ob- 
jection to the failure to allow 
brokers a differential has been 
made to the administrator. 


Independent’ refiners and 
marketers have either filed ob- 
jections or are preparing to file, 
is the information which is 
reaching Washington. The in- 
dividual Brand Petroleum Asso- 
ciation was to have held a meet- 
ing here Oct. 23 but it was trans- 
ferred to Chicago whither the 
Planning and Co-ordination 
Committee transported itself 
this week. Administrator Ickes 
is to address the American Pe- 
troleum Institute there Oct. 25, 
leaving only some members of 
the administrative board in 
Washington. 

The Wholesale 
Marketers 


Petroleum 
Association which 
met in Chicago Oct. 19 is 
known to be considering an 
objection to the schedule 
but is giving the subject 
further study before’ going 
abead. It is the belief of that 
organization, made up mostly of 
brokers, that unless there is a 
modification in the price fixing 
regulations they will have to 
change their methods of doing 
business, or they will have to 
make refinery connections and 


be paid commissions for the 
sales they make. It has been 
suggested to Administrator 


Ickes that tankear resellers be 
allowed a differential of 0.25 to 
0.375 cent a gallon on gasoline. 


Jobbers of unbranded prod- 
ucts at a meeting Oct. 20 in New 
York suggested three ways in 
which price fixing schedules 
might be attacked: 1, taking 
the issue of lower prices for un- 
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branded or individually brand- 
ed goods to the consuming pub- 
lic by advertising in newspa- 
pers; 2, retention of legal and 
advertising counsel, and 3, po- 
litical entrenchment. 

Dr. Walter Hale Hamilton, 


Yale School of Law and an au- 
thority on natural resource in- 
dustries, will represent the Con- 
sumers Advisory Board at the 


oil price hearings. He has been 
granted a leave of absence by 
Yale during the hearings. 


Price Fixing an Adventure of First 
Magnitude Ickes Tells A. P. |. 


CHICAGO, OCT. 25. 

RICES in the Oct. 16 order 
Ee of the Oil Administrator are 

not final but were adopted 
merely as a basis for hearings 
and independent investigations, 
Secretary of the Interior Ickes 
told the American Petroleum 
Institute in his formal address. 
The schedules were those of the 
Planning and Co-ordination 
Committee. 

Mr. Ickes made it plain that 
he is anxious to have all possi- 
ble facts brought out before the 
administration embarks on “a 
new economic and political ad- 
venture of the first magnitude.”’ 

“We want to know what the 
facts are,’ he said. “We will 
be guided by the facts. If we 
are persuaded after studying 
the matter that the schedule as 
a whole or any item in it is not 
what it ought to be, it will be 
amended accordingly and then 
the schedule, as and if amended 
as a result of these hearings, 
will go into effect on Dec. 1. 
next, if it is believed that on that 
date an emergency exists that 
calls for the fixing of prices.”’ 

Reports have reached Wash- 
ington since the price fixing or- 
der was issued that some op- 
erators are planning to with- 
hold oil from the market until 
the higher prices are in effect, 
Ickes stated. He expressed the 
hope that such a disruptive pol- 
icy would not be followed. 

Tracing his activities since he 
was appointed oil administrator, 
Ickes said that he believed it 
to be his first duty to bring sup- 
ply and demand as close togeth- 
er as possible. In his view that 
was the first essential before 
anything else could even be con- 
sidered intelligently. 

The administrator reported 
to the institute that there has 


been seme cheating since allow- 
ables were announced and _ it 
was for that reason that he has 
ruled that overproduction in 
one month must be made up the 
following month. He reiterat- 
ed his recent statement that he 
intends to use his drastic pow- 
ers under the code on Nov. 1, if 
necessary. 

Reporting that recently there 
have been renewed attempts to 
produce hot oil, Ickes promised 
that the department will keep 
after the violators. He report- 
ed that under his order of July 
15 hot oil running virtually 
ceased, particularly after those 
caught were told that fines 
would equal all profits made un- 
der the offense. 


Road Oil Congress Hits 
At Foreign Asphalt 


TULSA, Oct. 21.—The “Buy 
American” attitude set into 
motion under the President’s 
national industrial recovery 
act was upheld at the third an- 
nual meeting of the National 
Road Oil Congress at Tulsa, 
Oct. 20, when the association 
lodged a protest against the 
U. S. Bureau of Public Roads 
which exempts foreign asphalts 
from the blanket requirement 
under the NIRA that all raw 
materials be domestic. 

The point brought out was 
that since 85 per cent of the 
money expended for highway 
construction finds its way into 
the hands of labor, this money 
should go into the hands of 
American labor, and that all 
materials used in such con- 
struction should be from Amer- 
ican made products, produced 
by American labor, from Amer- 
ican raw materials. 
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Oklahoma Committee Organizes 


OKLAHOMA CITY, Oct. 20. 
—J. R. Achison, manager of 
the Oklahoma Petroleum Mar- 
keters Association, was elected 
secretary of the Oklahoma 
State Marketing Code Commit- 
tee at the committee’s meeting 
in Oklahoma City Oct. 16. 
Twelve district chairmen were 
appointed. They are: _ & 
Cunningham, Miami; Carl K. 
Bates, Muskogee; Earl Davis, 
Tulsa; T. W. O’Donnell, Okla- 
homa City; L. B. Abbott, 
Durant; J. S. Entriken, Ard- 
more; L. E. Kincannon, Dun- 


ean; C. F. Coates, Oklahoma 
City; John Dryer, Oklahoma 
City; W. D. Chappell, Enid; 


W. O. Grow, Custer City, and 
Phillip Walton, Alva. The 
meeting was addressed by P. M. 
Miskell, chairman of Region 
No. 4 marketing committee. 


More California Crude 
Prices Scheduled 


WASHINGTON, Oct. 20.—Ad- 
ministrator Ickes Oct. 20 issued 
a supplementary minimum price 
order covering crude oil from 
several California fields which 
had been inadvertently omitted 
from the order of Oct. 16. Sup- 
plementary order places mini- 
mum price of Santa Paula, 
Shields Canyon and _ South 
Mountain crudes from 57 cents 
for 14-17.9 gravity oil to $1.13 
for 30-30.9 oil. 

Orcutt, from 57 cents for 16- 
16.9 to 96 cents for 26-26.9. 

East Coyote, from 65 cents for 
14-14.9 to $1.04 for 24-24.9. 

Fruitvale, Mt. Poso, Round 
Mountain and Kern Front, from 
52 cents for 11-13.9 and 57 cents 
for 14-23.9. 

Ventura, from 83 cents for 22- 
22.9 to $1.15 for 30-30.9. 

Rincon, from 83 cents for 22- 
22.9 to $1.08 for 30-30.9. 


To the previously announced 


schedule for Midway, Sunset, 
Coalinga and McKittrick 52 
cents has been added as the 


price for 11-13.9 crude. 

North Whitter crude has been 
placed in the same price classifi- 
cation as Montebello; Belridge 
as Lost Hills, and Potrero as 
Athens. 
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Ickes Issues Rules Covering 


Crude Oil Withdrawals 


WASHINGTON, Oct. 20 
EGULATIONS covering net 
R withdrawals of crude oil 
from storage were approved 
by Administrator Ickes Oct. 17 
and promulgated Oct. 18. The 
regulations were submitted to 
the administrator by the Plan- 
ning and Co-ordination Commit- 
tee Oct. 5. 

Under the regulations it is 
held a violation of the code for 
any person, firm or corporation 
to make any net withdrawals of 
crude oil from storage or de- 
crease in the total crude oil in- 
ventories in any reckoning pe- 
riod without first obtaining the 
permission of the planning com- 
mittee. This regulation accords 
with Sec. 2 Art. III, of the code. 

Persons, firms or corporations 
that desire to withdraw crude 
from storage during any period 
of two months must apply to the 
committee on or before the 20th 
day of the month preceding the 
period, stating the quantity and 
quality of oil to be withdrawn 
and why the withdrawals are 
necessary. For the October-No- 
vember period Nov. 1 has been 
set as the last day for the filing 
of applications but for the next 
two-month period Nov. 20 will 
be the last day. 

It was held that the rule gov- 
erning withdrawals of crude ap- 
plied also to export sales al- 
though the sales themselves are 
not to be governed by the code. 
It was held, in this connection, 
that the word code in the last 
clause of Rule 30, Art. V, should 
read article and be construed 
consistently with Sec. 2, Art. III. 

Stocks held by all subsidiaries 
or affiliates of refining compan- 
ies must be considered in deter- 
mining net withdrawals from 
storage regardless of the grade 
or location of the oil. Computa- 
tions of such a group shall be on 
a consolidated basis. 

Crude in producers’ run or 
gauge tanks are not to be in- 
cluded in computations of stor- 
age oil and permission to with- 
draw is not necessary but pipe- 
line companies may not receive 
more oil from such producers’ 
storage than the volume allowed 


by the oil administration. If 
pipeline companies should run 
more than the legal limit they 
will be liable, with the sellers 
of the crude for violation of the 
hot oil regulations. 

The following rule is to apply 
to accumulation of crude for the 
purpose of filling a large sale: 

‘““‘Where a person, firm or cor- 
poration in the regular course 
of business has accumulated 
crude oil in storage with the 
purpose of selling it in storage 
lots or cargo lots, and the opera- 
tions if such person, firm or 
corporation are such that owing 
to the relatively large propor- 
tion which a single sale bears to 
entire stocks, withdrawals made 
in October-November, 1933, or 
any succeding period of two cal- 
endar months, cannot be offset 
by additions made in the same 
period, and if to refuse permis- 
sion to make withdrawal would 
work undue hardship upon the 
owner of the oil desiring to sell, 
the Planning and Co-ordination 
Committee will give due consid- 
eration to the particular case on 
its merits.” 


P. and C. Committee 


Meets in Chicago 


WASHINGTON, Oct. 23.— 
The Planning and Co-ordination 
Committee is meeting officially 
in Chicago this week, under au- 
thority of Petroleum Adminis- 
trator Ickes. It has its office in 
Room 556, Stevens hotel, where 
it will carry on such of its tasks 
as require attention during the 
A. P. I. meeting. 

The first rush of work for the 
committee ended Oct. 19. It 
was able, on the following day, 
to dispense with a meeting. 





Hahn Is Code Secretary 


LINCOLN, Neb., Oct. 21.— 
Herbert H. Hahn, formerly with 
an oil company at Columbus. 
Neb., has been elected secretary 
of the Nebraska state code com- 
mittee. Code headquarters have 
been established at 925 Termi- 
nal Bldg., Lincoln. 











Oil Code is Important Topic 
At A. P. |. Meeting 


CHICAGO, Oct. 24 

HE American Petroleum In- 

stitute will hold its 193 

meeting in Dallas, the board 
of directors decided today. The 
present meeting, now in prog- 
ress, is being well attended, 
registrations this morning total- 
ing 1290 and being greater than 
at the two most recent meetings. 

The Oil Code is the most im- 
portant topic for discussion by 
directors and on the meeting 
floor. Directors now are con- 
sidering a proposed amendment 
to the code offered by Amos L. 
seaty to correct a_ situation 
which has arisen in Texas. 

In a recent suit filed in fed- 
eval court petitioners seek to 
restrain the Texas’ Railroad 
Commission from taking the 
state allowable figures from 
Ickes. They contend that the 
law requires the commission to 
make its own findings. 

The code revision suggested 
would meet the situation by 
tightening the interstate com- 
merce restrictions on movement 
of crude or refined products. 


The following men were 
nominated to fill expiring terms 


on the institute board of direc- 
tors: 

Production Group, Pacific Coast: 
G. Legh-Jones, Shell Oil Co., W. C. 


McDuffie, Pacific Western Oil Corp. 
Rocky Mountain: B. 3B. Brooks, 
Consolidated Royalty Oil. 
Central U. S.: H. V. Foster, Fos- 
ter Petroleum Co.; J. Edgar Pew, Sun 


Oil Co.; Frank Phillips, Phillips Pe- 
troleum Co.; Charles EF. Roeser, Ft. 
Worth 

Eastern U. S.: O. D. Donnell, The 
Ohio Oil Co, 

Manufacturing, Pacific Coast: R. D. 
Matthews, Union Oil Co. 

Rocky Mountain: T: A, “Dines. 
Utah Oil Refining Co. 

Central U. S.: P. M. Miskell, Em- 
pire Oil & Refining Co. 

Eastern U. S.: Charles L. Suhr, 


Pennzoil Co. 

Distribution, Rocky Mountain: W. 
H. Ferguson, Continental Oil Co. 

Central U. S.: E. G. Seubert, Stand- 
ard Oil Co. (Indiana). 

Eastern: W. T. Holliday, Standard 
Oil Co. of Ohio. 

Transportation, Tank Cars: L. J. 
Drake, Union Tank Car Co. 
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Natural Gas: T. B. Gregory, Manu- 
facturers Light and Heat Co., Pitts- 
burgh, succeeding Floyd C. Brown, 
Cities Service Interests. 
Natural Gasoline: D. E. 
Tulsa, succeeding Edgar J. 


Buchanan, 
Marston, 


Texas Pacific Coal and Oil Co. 
Foreign Trade: Richard Airey, 
Asiatic Petroleum Co., and Herbert 


L. Pratt, Socony-Vacuum Corp. 

At Large Group: J. D. Collett, Fort 
Worth: H. T. Klein, The Texas Co.; 
Frank R. Coates, Cities Service Co.; 
W. M. Davis, Phillips Petroleum Co.; 
R. C. Holmes, New York; F. A. Leovy, 
Gulf Refining Co.; J. F. Lucey, Dal- 
las; E. W. Marland, Ponca City; H. 
C. Weiss, Humble Oil & Refining Co., 
succeeding Wallace Pratt, of the same 
company; H. F. Sinelair, Consolidated 
Oil Corp.; J. W. Van Dyke, Atlantic 
Refining Co.; E. B. Jarnsdall 
Corp. 

Councillors that the 
At Large Group to be elected by the 
directors be increased by six and nom- 
inated for such places: E. L. Shea, 
Tide Water-Associated Oil Co.; E. L. 
Smith, Mexia, Texas; B. L. Majewski, 
Deep Rock Oil Corp.; Paul G. Blaser, 
Ashland Refining Co.; Ralph T. Zook, 
sradford, Pa., and W. S. S. Rodgers, 
president of The Texas Co. 


Reeser, 


recommended 


December-January Crude 
Demand Estimated 


By Telegraph 

WASHINGTON, Oct. 24.—Ad- 
ministrator Ickes today = an- 
nounced that the required daily 
production of crude had been 
found by the Interior Depart- 
ment to be 2,130,000 barrels for 
December and January. Allo- 
cations to the states will not, 
however, be certified until Nov. 
20. Postponement is to allow 
accumulation of further statis- 
tics concerning changes in trade 
channels for petroleum’ and 
products. 

Prohibition against withdraw- 
als of stored oil is continued. 
However, at the same time Ickes 
issued a supplemental order in- 
tended to relieve independent 
refiners and producers from 
hardship caused by the prohibi- 
tion. 

Under this supplemental or- 
der, producers holding relative- 
ly small quantities of oil in stor- 
age may sell such oil to buyers 


who will agree to treat it as stor- 
ed oil. It is provided that such 
oil as is purchased under agree- 
ment shall be the first oil per- 
mitted to be withdrawn from 
storage when an increase in the 
seasonal demand makes possible 
some withdrawals from storage 
that will not unduly prejudice 
the interests of producers. The 
order is effective until an order- 
ly plan governing withdrawals 
from storage is approved by the 
administrator. 

The administrator also pro- 
vided for the relief of refiners 
who, because of low gasoline in- 
ventories, are unable to meet 
their individual requirements 
from current production by per- 
mitting such refiners to run to 
stills oil, stored or purchased as 
above, upon receiving the con- 
sent of the Planning Committee, 
in such amounts and over sucha 
period of time as the committee 
may deem necessary. 


Texas Legislature Asks 
Federal Oil Gaugers 


HOUSTON, Oct. 24.—Before 
adjournment of the special ses- 
sion of the legislature this week 
at Austin, the lower house 
adopted a resolution calling on 
the federal government to fur- 
nish gaugers as long as it dic- 
tates the oil production of 
Texas. The resolution said in 
part: 

“The federal government 
has, by its action, encroached 
upon the regulations and au- 
thority of the railroad commis- 
sion. 

“Royalty owners and lease 
owners of the state are vitally 
interested in the oil business 
and its proper regulation. 

“Taxpayers are vitally inter- 
ested in knowing that the state 
receives its proper and just ac- 
counting in order that it may 


collect royalty interest and 
taxes. 
“Therefore, be it resolved 


that the railroad commission be 
requested to use its influence 
and authority in causing the 
federal government, so long as 
it dictates the production of oil 
in the state, to put on a force of 
competent and experienced 
gaugers in various fields, and 
authorize them to gauge, seal 
and make reports periodically 
as to production.”’ 
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Commission Cuts Texas Allowable 


Under Federal Allocation 


By Telegraph 

HOUSTON, Oct. 24.—Attorney Gen- 
eral Allred, Monday, ruled that the 
Texas Uailroad Commission could not 
lawfully eompel operators who have 
overproduced oil allowables in the past 
to make up for the surplus by curtail- 
ing tuture production. The opinion 
said Texas statutes prescribe penalties 
and remedies which Attorney General 
said “are exclusive and no others may 
be inflicted.” 

The railroad commission last week 
issued new proration orders reducing 
state’s total allowable inside the fed- 
eral allocation but making no provision 
for balancing off over-production un- 
der the NRA program for the last 
three weeks of September and the first 
part of October which Secretary Ickes 
announced must be made up by states 
violating the program. 


HOUSTON, OCT. 20. 

AILY allowable production 
of all Texas oil fields has 
been cut to a state maximum 
of 957,555 barrels, the railroad 
commission issuing revised or- 
ders effective Oct. 18, after an 
interchange of telegrams with 
Secretary Ickes at Washington. 

The Secretary had called at- 
tention to Texas overproduc- 
tion above the NRA allocations 
set for Sept. 8 and Oct. 1, as 
previously published in NATION- 
AL PETROLEUM NEWS and had 
announced that effective Nov. 1 
he would exercise the full au- 
thority vested in him by Art. 3, 
Secs. 3 and 4, of the petroleum 
code in all states which have not 
curtailed production since Sept. 
8 down to the quotas allowed. 

Production set by the state 
commission for Texas was 7445 
barrels less daily than the al- 
location of 965,000 barrels ef- 
fective Oct. 1 under federal or- 
ders, but Texas fields had been 
producing 40,000 barrels daily 
above the allowable as shown by 
data in the possession of Secre- 
tary Ickes. 

The Texas commission, though 
pledging co-operation in a tel- 
egram sent Mr. Ickes, made no 
move to reduce October produc- 
tion to a level that would com- 
pensate for approximately 30,- 
000 barrels daily overproduc- 
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tion in the state the last three 
weeks in September. 

Secretary Ickes had wired 
the Texas commission that “‘the 
administrative order effective 
Oct. 1 requires that overproduc- 
tion of September allowables be 
compensated for by an equiva- 
lent under-production during 
October. 

New. regulations issued by the 
Texas commission include a 
rule limiting the gas produc- 
tion of an oil well to a quantity 
not exceeding 2000 cubic feet 
of gas to a barrel of oil. The 
rule becomes effective Dec. 15. 

Producers who have been 
exploiting the proration allow- 
able of a lease from one or two 
wells, allowing others on the 
property to remain closed in, 
will not be allowed to continue 
this practice. In East Texas 
especially, some producers have 
been reported as taking full pro- 
ration allowables of a half dozen 
wells from one or two. 


Tire Code Submitted 
At NRA Hearing 


WASHINGTON, Oct. 24.—The 
NRA has taken under advise- 
ment the rubber tire industry 
code submitted Oct. 3 and on 
which a hearing was held Oct. 
20. Further hearings may be 
called if necessary. 

The code submitted would be 
binding on manufacturers of 
tires who would attempt to have 
all dealers sign contracts agree- 
ing to certain trade practices. 
When 70 per cent of all dealers 
have signed the rules become 
the retail code. 

Pending the building up of a 
market stabilization plan the 
code provides that small manu- 
facturers may sell at discounts 
somewhat larger than the big- 
ger companies. The code pro- 
vides that the Code Authority 
shall fix maximum jobber dis- 
counts. 

Trade practice rules prohibit 
extension or writing of new tire 


rental or mileage contracts; giv- 
ing the dealer prices to national 
accounts and other forms of 
rebates or price cutting. Free 
repairs, excessive trade-in al- 
lowances, long terms, premi- 
ums, combination offers and the 
like are prohibited. 

The standard warranty of the 
Rubber Manufacturers Associa- 
tion would be imposed on the in- 
dustry. This warranty allows 
adjustments only on defective 
tires. 


Detroit Service Station 


Hearing Postponed 


WASHINGTON, Oct. 23. 
Inability of Raymond M. Hud- 
son, attorney for Detroit serv- 
ice station operators, to be in 
Washington Oct. 20, caused 
postponement until Oct. 30 of 
the hearing on their application 
for an injunction forbidding 
Secretary Ickes to apply the pe- 
troleum code to them. The gov- 
ernment was ready to proceed. 

Louis Titus will appear for 
the Planning and Co-ordina- 
tion committee. Technically Mr. 
Titus will probably be rated as 
amicus curiae because the in- 
dustry, while vitally interested 
in the allegation that the code 
cannot be applied to service sta- 
tions claiming to do an intra- 
state business only, is not, in a 
law sense, a party in interest 
entitled to make itself a party 
to the proceeding for or against 
the complainant. 

The government will be rep- 
resented by Nathan R. Mar- 
gold, solicitor for the Interior 
department, and Administrator 
Ickes, who, of course, may as- 
sign the work to one of his as- 
sistants, if he desires. 





Dies on Way to A.P.1. Meeting 


CHICAGO, Oct. 24.—Edwin 
F. Higgins, secretary and man- 
ager of the California Oil and 
Gas Association, died of a heart 
attack early Oct. 23 as his train 
was entering Chicago. He was 
en route to the A.P.I. meeting. 

Mr. Higgins was 55. He had 
been identified with association 
work in California for many 
years, having been manager of 
the Chamber of Mines and Oil 
previously. 
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Rate of Gasoline Manufacture 


Put Under U. S. Control 


WASHINGTON, Oct. 21 
ETROLEUM Administrator 
p Ickes gave effect Oct. 18 to 
the plan of the Planning 
and Co-ordination Committee 
to so control refinery runs that 
gasoline inventories will be 
held in a good relationship to 
demand and not become a haz- 
ard to the market. 


The administrator, acting 
under authority of Article IV 
of the code, announced that 
the country would be divided 
into refining districts by a fed- 
eral agency. The existing ratio 
of gasoline inventories and 
sales thereof and the proper 
relationship between such 
gasoline inventories and sales 
thereof will be determined. 

The planning committee was 
authorized by the administra- 
tor to recommend to every re- 
finer gasoline inventories. cur- 
rent runs and/or volume of 
gasoline manufacture required 
to maintain the proper gasoline 
inventories as determined by a 
federal agency. The committee 
was authorized to use any asso- 
ciations or regional or other 
committees to determine such 
recommendations and to secure 
compliance with them. 


After the recommendations 
are approved by the administra- 
tor it would be an unfair prac- 
tice to exceed the recommend- 
ed runs or rate of gasoline 
manufacture, entailing a maxi- 
mum penalty of $500 fine. 
Each day’s operation at an ex- 
cessive rate would constitute a 
separate offense. 


The order is in line with a 
statement approved by _ the 
planning committee Oct. 12 but 
not made public until Oct. 18 
that an analysis of late infor- 
mation showed that gasoline 
inventories in the Indiana-Il- 
linois - Kentucky, Oklahoma- 
Kansas-Missouri, Inland Texas, 
Texas Gulf, and North Louisi- 
ana-Arkansas refining districts, 
as designated by the Bureau of 
Mines, amounted at the end of 
September to more than 20,- 
000,000 barrels and were at 
least 15 per cent larger than 
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the corresponding inventories 
at the end of September, 1932. 

It was also stated that the 
American Petroleum Institute 
reports showed that in those 
districts gasoline stocks were 
not reduced in September al- 
though normally they should 


have been substantially low- 
ered. 
It was recommended that 


gasoline production should be 
cut 12% per cent in October 
and 15 per cent in November 
from the September output. 
Refiners were requested to 
make the cuts. 


Labor Exemptions May Go 
To Small Dealers 


WASHINGTON, Oct. 24.— 
\xemption from the labor pro- 
visions of the retail store code 
of employers of fewer than five 
persons in communities of less 
than 2500 populations if those 
communities are not part of a 
larger trade area, does not ap- 
ply to the oil industry or dealers 
in petroleum products at pres- 
ent but eventually the principle 
of exempting small retail estab- 
lishments in small communities 
was expected to be extended to 
all codes, it was said at NRA 
headquarters today. 

President Roosevelt in his 
radiocast of Sunday night fore- 
cast such exemption which was 
included in the retail store code 
which he approved Oct. 23. In 
the radiocast he said labor pro- 
visions would not apply in small 
communities unless those com- 
munities had chain stores and 
factories. The oil industry has 
taken a stand on exemption of 
the small retailer by having the 
labor provisions of the oil code 
apply to all outlets for the prin- 
cipal petroleum products. 





Below Cost Selling Charged 


FORT WORTH, Oct. 21.— 
Texas Pacific Coal & Oil Co. has 
filed protest with the Texas mar- 


keting sub-committee against 
competitive conditions in its ter- 
ritory. The company has cut its 
gasoline prices 5.5 cents a gallon 
to meet the competition against 
which it complains. It set forth 
that some competitors were sell- 
ing third grade gasoline at 11 
cents, a price which it has met. 
Its complaint is under Rule 4 
of the marketing article of the 
code, which rule pertains to sell- 
ing below cost. 


Ohio Committees Ordered 


To Begin Code Hearings 


COLUMBUS, O., Oct. 18.— 
Chairman and_ vice-chairmen 
of 68 county code committees 
in Ohio, who met here Oct. 17, 
were instructed by the officials 
of the state code committee at 
once to conduct hearings, into 
reports of alleged violations of 
the code in their respective 
counties. Complaints of un- 
fair practices which cannot be 
cleaned up in the county com- 
mittees are to be reported upon 
for action by the state commit- 
tee at a hearing Oct. 27. 

One hundred and fifty chair- 
men and vice-chairmen, repre- 
senting 67 of the 68 county 
committees, were present. The 
meeting was presided over by 
E. V. Weber, state chairman, 
who was assisted by R. E. Nay- 
lor, vice-chairman, and Ed 
Reiser, secretary. 


Missouri Committee 


Opens 2 Offices 


KANSAS CITY, Oct. 14.— 
Two offices have been estab- 
lished by the Missouri state 
code committee to administer 
the oil code. 

The main office is in Kansas 
City, 358 Board of Trade Bldg., 
under the direction of George 
S. Allee, president of the Mis- 
souri Oil Men’s Association and 
chairman of the Missouri state 
committee. F. E. Ralston, for 
nine years in the state gasoline 
tax department, is secretary. 

An office in St. Louis, 803 
Metropolitan Bldg., is in charge 
of R. A. Wentworth, former 
secretary in eastern Missouri 
for the former code, as secre- 
tary. 
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Retain Confidence of Government 


In Industry, Majewski Urges 


By E. L. Barringer 
N. P. N. Staff Writer 


KANSAS CITY, Oct. 19. 

HE war of code making is 

over, and our industry should 

so operate that it will retain 
the confidence of government 
and will not force the govern- 
ment to step in to run its busi- 
ness. 

With this keynote B. L. Ma- 
jewski, Deep Rock Oil Corp. and 
a member of the Planning and 
Co-ordination Committee, ad- 
dressed about 600 marketers at 
the Four States Jobbers Con- 
vention Oct. 18 in Kansas City 
on the petroleum code. 

Mr. Majewski assured mar- 
keters that the petroleum ad- 
ministrative board, the secre- 
tary of the interior and the 
President were careful to pro- 
tect the small oil man, and that 
the Planning Committee was 
looking at the code from the 
viewpoint of the industry at 
large. 

Highlights of the question 
and answer session concerned 
code provisions of labor, post- 
ing prices, and handling of 
equipment, especially on drums 
loaned to farmers. A resume 
of the questions and answers, 
with Mr. Majewski presiding, 
follows: 

Rule 18 prohibits a tank truck 
from filling equipment of a road 
contractor. Mr. Majewski told 
of the futile efforts of a circus 
to get permission to have its 
equipment filled direct from a 
tank truck. 

If a contract, made prior to 
Aug. 19, with a contractor for 
filling road equipment direct, 
contained the specific provision 
that the oil supplier furnish 
equipment then the contract 
could be carried through. 

The broker’s position is un- 
changed under the code, al- 
though complications may arise 
under price fixing. 

Any price can be posted by 
the jobber (the question did not 
contemplate price fixing) under 
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provisions established by the 
jobber for method of delivery 
and quantity, but the jobber 
cannot sell above or below his 
posted price. 

Prices of all petroleum prod- 
ucts must be posted, except for 
industrial oil and grease. These 
were exempt temporarily on ac- 
count of the many different 
types and contracts enforced. 
Mr. Majewski pointed out that 
one company had 1834 indus- 
trial oil prices. 

Office employes, on the 40- 
hour week, cannot go out and 
sell coupon books. Employes 
put in their 40 hours and their 
work is through for the week. 
(This question was aimed at 
companies putting on coupon 
book drives through having all 
employes act as salesmen.) 

Until Jan. 1 there will be 15 
days of grace on credit terms. 

Numerous questions were 
asked on the status of tank 
truck drivers. A driver furnish- 
ing his own truck, and working 
without a minimum guarantee 
of wages is considered an out- 
side salesman not subject to 
maximum hours and minimum 
wages. If the jobber furnishes 
the truck, and the driver is giv- 
en a salary or commission the 
jobber is responsible for observ- 
ing code labor provisions. 

Considerable interest was 
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i oil industry must re-employ 
240,000 persons by Jan. 1, B. L. 
Majewski, member of the Plan- 
ning and Co-ordination Commit- 
tee, announced at the Four States 
Convention in Kansas City last 
week. Of this number 75 per 
cent must be absorbed by the mar- 
keting branch. Unless this num- 
ber was absorbed Mr. Majewski 
warned against a further reduction 
in the number of hours in a work 
week, possibly from the present 
48 to 36 hours. 
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aroused over questions on the 
status of loaned equipment on 
farms. In the middle west 
thousands of barrels have been 
loaned farmers for storing pe- 
troleum products, without any 
contract. 

The loaning of equipment on 
farms has several ramifications. 
The code is being violated, as no 
contract exists between the job- 
ber and the farmer. Also, it is 
a violation for another jobber 
to fill the barrels, as that is 
dumping in a_ competitor’s 
equipment. Since no contract 
exists the jobber may have dif- 
ficulty establishing title to the 
barrel. 

Mr. Majewski in reviewing 
the situation announced that the 
question of loaned equipment 
was being reviewed. 

The position of the municipal 
service station in Lincoln, Neb., 
was the subject of one question, 
as to whether it came under the 
code, and Mr. Majewski’s an- 
swer brought hearty applause. 
Mr. Majewski announced that 
he would call on the Lincoln city 
attorney and set him right on 
the code. 

In response to a question as to 
the value of making an example 
of a violator to impress everyone 
of the seriousness of the code 
Mr. Majewski told marketers 
that everyone would be given an 
opportunity to be educated on 
the code but there would be no 
temporizing with persistent 
chiselers. 

In his preliminary address 
Mr. Majewski had stressed the 
education, but said that if nec- 
essary the club would swing. He 
urged marketers to use justice 
and equity towards competitors, 
not to ignore them but call them 
in, and if a marketer is sure his 
competitor is violating the code 
to talk it over. 

Mr. Majewski advised the in- 
dustry to give up any attitude of 
trying to find ways to get around 
the code. The day is gone when 
minorities can wreck the oil 
business, he continued, and no 
minority will ruin the business 
under the NRA. 

In outlining the organization 
Mr. Majewski told marketers 
that state committees were tru- 
ly representative of the oil in- 
dustry, that representation is 
not on volume of business done 
but on the basis of numbers. He 
pointed to the Illinois state com- 
mittee which has 20 representa- 
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tives from independent compan- 
ies, and 15 from integrated com- 


panies. 
Mr. Majewski urged market- 
ers to give committee repre- 


sentatives a courteous hearing 
when they come around to check 
reported violations. If the mar- 
keter does not pursue this policy 
he warned that the next day a 
man wearing a government 
badge may call. 

He also impressed the point 
that marketers should have no 
fear, as administrative heads 
were careful to see that the lit- 
tle fellow was not squeezed out 
of the picture. 

Other speakers were H. A. 
Rapelye, Continental Can Co., 
on “Refinery Sealed Motor Oil 
Cans’; Perry B. Armold, Ar- 
mold Sales Training Institute, 
Los Angeles; and Carl R. Brick, 
secretary of the Co-operative 
Club, Kansas City. 

Mr. Rapelye reported on a 
survey being conducted to dis- 
cover the attitude of jobbers and 


retailers to canned oil. Out of 
119 replies received up to a 
week ago 93 reported the public 
is demanding canned oil, 10 that 
it is not; 92 said the novelty is 
not dying out. 

On the question of sales in- 
creases seven reported no in- 
crease, five an increase of 5 per 
cent, nine an increase of 10 per 
cent and the remainder an in- 
crease of 25 per cent or more. 

Help in getting new dealers 
was reported by 97 jobbers, de- 
nied by seven. Turnover was 
helped for 73, not for 21. Dealer 
resistance was encountered by 
32, none by 66. 

Ray Ogier, president of the 
Nebraska Petroleum Marketers, 
presided at the first day’s meet- 
ing. Charles Rohr, president of 
the Iowa Petroleum Association, 
presided at the morning session 
of the second day and R. W. 
Beach, vice-president of the 
Kansas Oil Men’s Association, 
presided at the afternoon meet- 
ing. 


Jobbers Urged to Educate 
Dealers on Oil Code 


COUNCIL BLUFFS, Oct. 20 

T IS the duty of the jobber 

to take the educational work 

on the oil code to the dealer, 

J. M. Cushman, chairman of the 

Iowa state committee, told mar- 

keters in the Council Bluffs 

district at a meeting here Oct. 
24. 

This was the final meeting of 
the series held throughout Iowa 
to explain the code. Mr. Cush- 
man presided, assisted by H. A. 
Monson, vice-chairman, and 
M. L. Long, secretary of the 
state committee. 

In about two weeks the state 
committee will follow up results 
of district meetings by sending 
a code questionnaire to all lowa 
oil men to determine how well 
they understand the provisions. 

J. A. Stark, representing farm 
bureau oil companies, an- 
nounced his organization would 
follow the code, would not give 
away paint or equipment. 

Mr. Cushman told marketers 
that the state committee would 
not consider unsigned or oral 
complaints. If the marketer so 
desires his name will not be di- 
vulged in following up a com- 
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plaint. 

Major questions asked at the 
meeting were on loaned equip- 
ment to farmers, labor provi- 
sions, and posting of prices. 


Jobbers were advised that 
posting prices inside a_ bulk 


plant warehouse was acceptable 
if the plant was open during the 
day, otherwise outside posting 
was considered advisable. 

The license fees are to be paid 
by the man operating the pump, 
although the personal property 
tax is paid by the owner of the 
equipment. 

Free parking at stations was 
considered a code violation. A 
jobber having a vacuum cleaner 
at his station, permitting the 
public to use it in cleaning their 
car at no charge, was advised 
that this was against the code. 

In posting bulk plant prices 
several jobbers raised the ques- 
tion of knowing the territory in 
which they delivered in relation 
to prices charged by major com- 
pany competitors. Mr. Monson, 
Standard Oil Co. of Indiana, ad- 
vised jobbers that his company’s 
bulk plants were posting terri- 
torial maps. 


Crankcase Oil Reclaimers 


Organize for Code 


LOS ANGELES, Oct. 20.— 
Firms engaged in the reclaim- 
ing of crankcase drainings in 
southern California have form- 
ed the California Reclaimed 
Oil Association, with E. M. 
Humes, Techna Penn Motor Oil 
Co., as president and W. A. EI- 
lison, Ellison Oil Co., as secre- 
tary. 

A tentative code of fair com- 
petition has been prepared for 
submission to NRA. It provides 
for a national committee as the 
governing body. 

Labor employed in the _ in- 
dustry is classified as follows: 


refinery workers, including 
stillmen and laborers: truck 


drivers; clerks and other office 
help, and salesmen. 

Suggested minimum hourly 
wages are: stillmen, 50 cents: 
laborers, 40 cents; truck driv- 
ers, 40 cents and/or commis- 
sion; clerks, 40 cents: sales- 
men, 65 cents and/or commis- 
sion. 

Provision is also made for 
division of consuming territory 
into marketing areas, the adop- 
tion of uniform grading of 
products, and the simplification 
and standardization of prod- 
ucts. 

The code prohibits the ‘“‘cus- 
tom” reclaiming of crankease 
drainings, that is, the reclaim- 
ing of drainings for jobbers, 
service station owners, or indi- 
viduals who furnish drainings 
from wheh any portion of the 
oil reclaimed is to be sold or 
offered for sale, directly or in- 
directly, by the said jobbers, 
service station owners, or indi- 
viduals. 


Kquipment Hearing Held 


CHICAGO, Oct. 24.—The 
marketing committee of the P. 
& C. Committee held a hearing 
in Chicago Oct. 23 on _ the 
equipment provisions of the 
code, Article 5, Rule 7. Equip- 
ment manufacturers appeared, 
offering suggestions for modifi- 
cations of the rule. The hear- 
ing was to obtain data from 
manufacturers and did not 
make any recommendations 
for changes. 
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Supplemental California Code 


Provides Quota Formulae 


LOS ANGELES, Oct. 21 


FTER three months of 
continuous effort a sup- 


plemental oil code _ for 
California has been completed 
by the central committee of 
California oil producers and a 
final draft has been submitted 
to the producers of the state. 

Operators will have until Oct. 
26 to consider the code and to 
file suggestions for changes and 
revisions before it is sent to Pe- 
troleum Administrator Ickes. 

The code outlines the pro- 
gram to be followed in Califor- 
nia for control of oil production. 
Under Article IV, covering 
method of allocation, the total 
state quota is to be divided into 
separate quotas for heavy and 
light oils, with 20 degrees A.P.I. 
as dividing line between the 
two classes. Amount of heavy 
oil quota is to be determined 
quarterly according to market 
requirements. Tentative esti- 
mates place the current demand 
for heavy oil at approximately 
80,000 barrels and for light oil 
at 375,000 barrels daily. There 
is some question among oper- 
ators as to the jurisdiction of 
the committee in establishing 
these demand figures for heavy 
oil. 

Some question has also arisen 
as to the desirability of driving 
production into two. classes; 
that is, into refinable and non- 
refinable oils. Discord among 
operators is expected to result 
as a consequence of this separa- 
tion. 

Basic allotment principles of 
the supplemental code provide 
that each producing well will re- 
ceive a minimum allotment 
daily of one barrel per 222 feet 
of producing depth, except that 


wells incapable of producing 
such minimum allotment will 


receive an allotment equal to 
their actual production. 

Total depth of wells in Cali- 
fornia will establish this allot- 
ment at approximately 174,402 
barrels daily. The purpose of 
this minimum allotment for 
depth is to assure each produc- 
er a fair guarantee toward ex- 
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penses, regardless of the size 


of the well. 

These initial minimum allot- 
ments assigned to all wells will 
be classified as to light and 
heavy production and the sum 
total of such allotments to each 
class of oil will be subtracted 
from the state quota in order to 
determine the remainder of the 
quota of each class available for 
further allocation. 

Deducting the minimum al- 
lotment from the state quota of 
455,000 barrels daily, there re- 
mains a balance of 280,598 bar- 
rels. The code provides that 
from this balance shall be set 
aside 10 per cent for undevel- 
oped acreage subject to drain- 
age. This allowance is based on 
the thought that those who have 
refrained from drilling proved 
acreage should be allowed an 
increase in their existing pro- 
duction. 

Developed acreage is prelimi- 
narily estimated at 94,754 
acres. Undeveloped acreage ad- 
joining same and presumably 
subject to drainage is estimated 
at 10,449 acres. The sum of 
the two is 105,253 acres and 
10,449 acres is approximately 
10 per cent. 

Allowance for this purpose 
cannot exceed 10 per cent of 
the quota remaining after as- 
signment of the initial mini- 
mum. There is, therefore, al- 
lotted to the holders of produc- 
ing properties subject to drain- 
age a maximum of 10 per cent 
of the state’s balance or 28,060 
barrels daily. These estimates 
are preliminary and subject to 
change as final figures are com- 
pleted. 

Another portion of the state’s 
quota equal in amount to the 
total allotment to property sub- 
ject to drainage is reserved for 
allocation: 


(Ly To 
omissions: 


correct errors and 


(2) To new and recompleted 
wells; 


(3) To wells” irremediably 
affected by water encroach- 
ment; 


(4) To meet exceptional con- 
ditions meriting equitable con- 
siderations. 

Provided that this portion of 
the state quota shall be distrib- 
uted by the agency under uni- 
form rules as follows: 


To item (1) not to exceed 2 
per cent. 

To item (2) not to exceed 15 
per cent. 

To item (3) not to exceed 50 
per cent, and the remainder to 
item (4). 


Division of the state quota 
appears as follows: 
Barrels 
State quota 455.000 
Less estimated mini- 
mum allotment for 
aE eS 174,402 


PRO 59S 
Less 10% for acreage 
subject to drainage.... 28,060 
252,538 
Less 10% for ‘‘adjust- 
ments”’ 28,060 
Balance available for 
uniform allocation ....224,478 


The balance shown above. 
224,478 barrels, remained to be 
allocated under some fair and 
uniform method of curtailment. 
Various methods of allocating 
the balance shown above, 224,- 
478 barrels, were considered. 
Finally, the graduated method 
was adopted; that is, the bigger 
the well, the greater the curve 
of curtailment. Then a mathe- 
matical formula was adopted 
for determining the curve. 

It is generally conceded that 
the Department of the Interior 
is in favor of a policy of open- 
ing up stripper wells and put- 
ting men to work. Thousands of 
such wells have been shut down 
in California for years and the 
above rules give each such well 
an allotment which must be 
subtracted from various state 
and field allotments. If these 
wells are not opened and their 
allotment claimed this produc- 
tion may be reallocated. 

Administration of the code 
in California is to be in the 
hands of an agency known as 
the Central Committee of Cali- 
fornia oil producers, consisting 
of: 

Ralph B. Lloyd, chairman, 
Ralph B. Lloyd Corp.; Neal H. 
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Anderson, Independent (former 


California oil umpire); A. H. 
Bell, Continental Oil Co.; J. A. 
Bermingham, The Texas Co.; R. 
A. Broomfield, Barnsdall Oi! 


Co.: Warner Clark, Standard 
Oil Co. of California; W. S. 
Fisher, W. M. & M. Oil Co.; 


W. H. Geis, Italo Oil Co.; H. P. 
Grimm, Pacific Western Oil Co.; 
Oscar R. Howard, independent; 
Joseph Jensen, Associated Oil 
Co.; Sidney Johnston, Dabney- 
Johnston Oil Co.; Wm. Keck, 
Superior Oil Co.; Laurence Kel- 
ly, Thomas Kelly & Sons; Emil 
Kluth, Geo. F. Getty, Inc.; Wm. 
McDuffie, Richfield Oil Co.; R. 
R. McGuire, Honolulu Oil 
Corp.; H. F. Owen, Berry Oil 
Co.; W. B. Pyron, Western Gulf 
Oil Co.; Wm. Reinhardt, Kettle- 
man North Dome Association; A. 
C. Rubel, Union Oil Co.; R. A. 
Sperry, General Petroleum 
Corp.; Jay U. Stari, Shell Oil 
Co.; F. B. Sutton. Belridge Oil 
Co.; Lawrence Vander Leck, 
Fullerton Oil Co.; C. P. Watson, 
Milham Exploration Co., and 
Lloyd Williamson, California 
Star Oil Co. : 

An informal meeting of mem- 
bers of the Oil Producers Sales 
Agency, together with other 
producers who may desire to 
take part, is scheduled for Oct. 
24 in Los Angeles, to discuss 
proposed changes, objections or 
suggestions regarding the code. 


Inquiry Begun into Labor 
Schedules in West 


LOS ANGELES, Oct. 21.—In 
an effort to arrive at a satisfac- 
tory schedule of wages and 
hours for oil industry workers, 
a labor subcommittee of the 
Region 6 production committee 
is reported to have been ap- 
pointed to investigate condi- 
tions, particularly in connection 
with development and produc- 
tion activities. The charge has 
been made that operators in 
some fields have reduced wages. 

Although no official confirm- 
ation can be obtained, the com- 
mittee is said to consist of Jay U. 
Stair, Shell Oil Co., chairman; 
R. R. McGuire, Honolulu Con- 
solidated Oil Co.; Neal H. An- 
derson, independent operator; 
R. A. Broomfield, Barnsdall Oil 
Co.; Wm. H. Geis, Italo Petro- 
leum Corp., and W. Reinhardt, 
Kettleman North Dome Associ- 
ation. 
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Majors and Independents Reach 
Truce in Los Angeles War 


LOS ANGELES, Oct. 21 

HE most recent gasoline 

price war in the Los Angeles 

area ended Oct. 19. An agree- 
ment was reached after days of 
discussion. 

Schedules have been adopted 
for retail, tank wagon, tank 
truck and trailer prices, as well 
as for commercial accounts, and 
some attempt has been made to 
meet views of independent re- 
finers regarding the activities of 
the so-called marketing affili- 
ates of the major companies. 


Favorable action is also re- 
ported to have been taken re- 
garding other desires, or de- 
mands, of independent refiners 
relating particularly to their 
percentage of the state’s gaso- 
line gallonage and to the adver- 
tising of major-company third- 
grade products. 

Oct. 19 retail prices for major 
company gasolines were estab- 
lished at 17 cents for third- 
grade brands, 19.5 cents for 
standard brands, and 21.5 cents 
for Ethyl. For independent 
products, the corresponding 
prices were set, respectively, at 
16.5 cents, 19.5 cents, and 21.5 
cents. 


Tank wagon prices for major 
company gasolines were fixed at 
14 cents, for third-grade, 16.5 
cents for standard brands, and 
18.5 cents for Ethyl. For cor- 
responding products, the inde- 
pendent prices are respectively, 
13.5 cents, 15.5 cents, and 17.5 
cents. 


Tank truck and trailer prices 
on major products are 13.75 
cents for third-grade brands, 16 
cents for standard brands, and 
18 cents for Ethyl. Independ- 
ents’ prices for corresponding 
products are 13.25 cents, 15 
cents and 17 cents. 


Commercial account prices 
for both major and independent 
standard brands are uniform at 
16.5 cents. For third-grade 
products the major price is 15 
cents and the independent price 
is 14.5 cents. 


Independent refiners are rub- 
ber-stamping all delivery slips 


with the notation, “This gaso- 
line sold and shipped upon con- 
dition that same be resold for 
not less than 16.5 cents (or 
other stipulated price) per gal- 
lon.’’ Major refiners, for the first 
time, are adopting the same 
practice. 


In some quarters the present 
situation is considered more a 
truce than even a temporary set- 
tlement. It is understood to 
have been accepted as a com- 
promise that would be in effect 
for two or three weeks and that 
would provide an armistice pe- 
riod during which the federal 
price schedule announced for 
Dec. 1 could be discussed. 


One objection raised to the 
agreement of Oct. 19 is that it 
continues certain conditions that 
in the past have been considered 
elements of friction within bota 
the major and _ independent 
groups. For example, although 
it provides that certain market- 
ing affiliates are to adopt prices 
uniform with those of the major 
companies, it permits other af- 
filiates to sell at independent 
prices. Also, while it prohibits 
new business on _ third-grade 
products at lower than major 
company prices, it does permit 
the filling of existing contracts 
at a lower price. 


Since the break in Los 
Angeles gasoline market two 
weeks ago, retail prices have 
shown a definite downward 
trend. Early in the past week 
some independent brands and 
even some products offered by 
major company affiliates were 
available through Independent 
resellers for as low as 12.5 cents 
a gallon, including tax and serv- 
ice-station margin. Prices of 
13.5 cents were common on in- 
dependent first grade and some 
major third-grade gasolines. 


Because of the large surplus 
stocks of gasoline in the hands 
of distributors and service sta- 
tion operators, and the absence 
of any organization that can 
hold these men in line, many of 
these low prices were still in 
evidence at the end of this week. 
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eres a NEW coupling that 


gives you 





U.S. Pat. No. 1,778,739 


Type 34 Quick Hose Coupling 


HE Wheaton Type 34 Quick Hose 

Coupling has three slots, instead of 

two—and that additional slot is what 
puts this new coupling far in advance of 
all others. It gives you the tightest con- 
nections ever known—and perfectly gas- 
tight connections, too. 


To connect the hose, you just slip the 
three slots of the coupling over the three 
lugs of the adapter (attached to the 
faucet), and give the coupling a part 
turn. This can be done with the hands, 
it fits so tightly and turns so easily. A 
wrench, however, can be supplied for 
emergencies. 


Give your delivery system the last word 
in quick hose couplings—a coupling that 
makes deliveries easier, quicker and 
safer. Install the new Wheaton Type 34, 
and start every delivery with a hose 
connection that is perfectly tight and 
perfectly gas-tight. 


Remember, Type 34 fits all Wheaton 
Faucets, and is made in 114”, 2”, 216” 
and 3” sizes. The 114” and 2” couplings 
do not require a wrench. Send for a 
sample now and give it your own test— 
on the Wheaton money-back guarantee. 


A. W. WHEATON BRASS WORKS 
Newark, N. J. 


Factory Representatives 
William A. Knapp Company 
1626 Walnut St., Kansas City, Mo. 
Mechanical Products Corp. 

Los Angeles and San Francisco, Cal. 


Canadian Mfrs. and Distributors: 
Empire Brass Mfg. Co., Ltd., 
London, Ont. 
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Enforcement of Proper Quotas Will 
Bring NRA Success in Oil 


By Axtell J. Byles* 


(President’s Annual Address to American Petroleum Institute, 
Chicago, Oct. 24-26) 


privilege, in the absence of 

Mr. Clark, to deliver the 
President’s address at the an- 
nual meeting of the institute. 
With your indulgence I will 
quote briefly from the introduc- 
tion and conclusion of that ad- 
dress: 

‘We will assume that the fol- 
lowing statements will be ac- 
cepted as axiomatic: 

(1) The oil business is a 
basic and essential industry 
and petroleum and its products 
are indispensable to present day 
social and economic life. 

(2) While not practicably 
susceptible to operation as a 
public utility business, the oil 
industry is nevertheless charged 
with a profound obligation of 
public service. 

(3) In order to render effi- 
cient service the oil business 
must be a profitable business. 
But it cannot be profitable if it 
continues in alternative periods 
of overproduction and threats 
of under-supply—of feast in 
some of its branches and of 
famine in others—without co- 
operation from within or control 
from without. 

(4) The petroleum industry 
must attain rationalization” 

In the conclusion it was 
stated: 


“To sum the matter up, in 
order that an indispensable and 
irreplaceable raw material may 
be conserved for the benefit and 
protection of those who come 
after us, sound economics must 
be substituted for guess work, 
speculation and destructive 
competition To accomplish this. 
there must be co-operation and 


F ovis years ago it was my 


co-ordination not only locally 
but nationally. A national pro- 
gram should be harmonized 


with a world program. 
“T desire to express the opin- 
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ion that the rationalization of 
this industry cannot be accom- 
plished, no matter how much 
desired, without the aid of some 
central or overall co-ordinating 
influence. Whether this should 
be an individual, or a very small 
committee, I do not know; but I 
do know that it must be of a 
character and capacity that will 
command the confidence and re- 
spect not only of the divergent 
and conflicting interests within 
the industry itself, but of the 
government and public as well.” 
Those were the days, you will 
recall, when there was discus- 
sion of the need of a dictator for 
the oil industry. The need was 
apparent enough but the futility 
of such an office without au- 
thority was likewise apparent. 
Since that time we have gone 
down into deeper waters. 
Admittedly it would be a 
waste of time to discuss once 
more the old problems of sup- 
ply and demand, of fair prices, 
of conservation and _ stabiliza- 
tion unless there were some- 
thing we could do about it. The 
word ‘‘we”’ is used advisedly in 
this connection for during this 
interval we have learned there 
was little we could do about it 
against a combination of the 
law of capture, the laws against 
restraint of trade, and against 
uncontrollable minorities, with- 
in the industry, which either by 
reasons of avarice or financial 
exigency refused to co-operate 
in any constructive program. 
We meet today, however, un- 
der conditions which make such 


discussion worth while. Let us 
assume that five years ago or 


one year ago we had been asked 
whether we could have stabil- 
ized the industry if we were 
assured that: 

*President, American Petroleum Insti- 
tute. 


Production of crude oil 
could be balanced with con- 
sumer demand for products; 

(2) A code of fair marketing 
practices such as we now have 
would be approved; 


(1) 


(3) Agreements within the 
trade to do almost any sound 
and constructive thing would be 
permitted; 

(4) Indictments for attempt- 
ing to do these things would be 
superseded by the encourage- 
ment and support of the govern- 
ment. 

Supposing, I repeat, we had 
then been asked those questions 
and given those assurances, 
would we have expressed doubt 
as to our ability to succeed in 
spite of the temporary distress, 
disappointments and _ sacrifices 
imposed upon us by the im- 
potence of previous days? 

All of these essential things 
have been given us under the 
Recovery Act and the code. 
They offer opportunity and im- 
pose responsibility. 

The nature of crude oil and 
the peculiar problems involved 
in its recovery and conservation 
differentiate it from every other 
industry. The task of recon- 
ciling an excessive crude and re- 
fined products capacity with 
consumer demand in a season- 
able market is not easy but un- 
der our new charter it can be 
accomplished. 

We start, as of October Ist of 
this year, with a handicap of at 
least 150,000,000 barrels excess 
crude oil in above-ground stor- 
age and of approximately 
9,800,000 barrels of excess gas- 
oline inventories, which prac- 
tically reverses the position as 
to this commodity attained 
earlier in the year. 

These inventories cause pres- 
sure on the market and should 
be liquidated in an orderly way 
and to that extent diminish cur- 
rent production. For instance, 
in one or two areas, particularly 
in the interior, the pressure of 
excessive and accumulating gas- 


Oline stocks prevents a realiza- | 


tion for gasoline sufficient to 
justify present crude prices and 
threatens those prices. 

It may be argued that the 
government’s order of Oct. 16, 
19338, fixing minimum prices of 
crude and products as of Dec 
1, next, solves this problem. |! 
do not believe that it does and 
hope we will not lose sight of 
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GENERAL MOTORS TRUCK COMPANY 


iia ai. 
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That truck of yours that seemed a good asset at 
the close of 1931 may be losing money for you 
today! 


Check up—and see. 


Re-figure your 1931 operating costs in terms of 
1933 dollars. Keep in mind the effect on costs 
that today’s new business conditions have. 
You'll certainly find that many items included 
under operating costs have moved sharply 
upward—more, perhaps, than you realize. 


Then—still working with 1933 dollars—com- 
pare these corrected costs with those you 
would be paying if your trucks were new. Some 
of your present equipment will, unquestion- 
ably, bear the comparison well. But you may 
find other trucks in your fleet that you could 
trade-in with benefit to your purse! 

That’s where the GMC line enters into your 
problem. 


The GMC Truck and Trailer line—produced 
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by the world’s largest builder of commercial 
vehicles exclusively—is so complete and 
varied that it fits every hauling requirement 
from 1% to 22 tons. Each model, furthermore, 
has proved its ability to do its work at less 
cost per ton-mile. 


GMC power plants—6-cylinder, valve-in-head 
engines of the most modern type—al/ develop 
more sustained torque per cubic inch displacement 
than any other engines in their field do. The 
line consists of six engines—truck-engineered 
and truck-built for truck work exclusively. 
Finally, every GMC vehicle—because of the 
unmatched facilities of General Motors Truck 
Company—is fitted exactly to the job for which 
it is purchased. 

So—if your examination of operating costs 
uncovers unprofitable equipment in your 
service, be sure to investigate, thoroughly, the 


GMC line! 











‘GENERAL eae: TRUCKS and Trailers. 


Time — Available Through Our Own Y. M. A. C. pensar MICHIGAN 
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fundamentals in our considera- 
tion of detail and adoption of 
procedure or make _ hopelessly 
complex those things that are 
simple. 

The most fundamental thing 
in economic life is supply. It 
cannot and will not be ignored. 
If there is too little to meet con- 
sumer demand, price will ad- 
vance. If there is too much, 
price will recede. No artifice or 
agreement or power of govern- 
ment, or any other force, can 
alter that fact or long avoid its 
consequences. We should not 
have to be reminded that the 
law of supply and demand is 
inexorable and unchangeable. 
The state may, within limits, 
control supply and thus affect 
price, but price control per se 
will not for long affect and 
never will control the law of 
supply and demand. 


[* WE produce enough crude oil 
to supply consumer demand 
for products, less enough to per- 
mit modest withdrawals from 
storage, it will not be possible 
to over-produce gasoline. Free 
interchange of crude and gaso- 
line between those who are long 
and those who are short of these 
commodities will result; inven- 
tories will be liquidated and the 
oil industry will be prosperous. 
Confidence once established in 
the stability of economic quotas 
of crude oil, willing buyers, at 
fair prices, will appear for both 
crude and products. 

On the other hand, if quotas 
are set too high, if they are 
based on the old fallacy of re- 
fined demand, which is specula- 
tively influenced, instead of up- 
on consumer requirements for 
products; if quotas are inequit- 
ably and uneconomically allo- 
cated between states and pools, 
if they are not respected and en- 
forced, chaos, cut throat com- 
petition, waste and bankrupt- 
cies are inevitable. 

At this point it may properly 
be asked if any thought has 
been given to the public in this 
planned economy. To this we 
would reply in the affirmative 
and point out that: 

(1) According to the United 
States Department of Labor’s 
wholesale price indices, the 
prices of petroleum and its prod- 
ucts in May 1933 are slightly 
less than one-third of those pre- 
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vailing in the Recovery Admin- 
istration’s key year of 1926. Re- 
tail prices of gasoline, excluding 
taxes, were lower in substan- 
tially the same proportion. The 
August statistics of this year, 
which are the latest furnished 
by the Department, indicate the 
prices of petroleum and its prod- 
ucts at that time as 40.9 against 
48.9 for August 1932; agricul- 
ture 57.6 as against 49.1 for Au- 
gust 1932, and all commodities 
69.5 as against 65.2 for August 
1932. 

(2) The oil industry in the 
past ten years has paid a tax 
bill aggregating $3,500,000,000, 
which exceeds the amount of its 
profits by $1,000,000,000. 


(3) Since January 1929 di- 
rect taxes on motor fuel have 
more than doubled. National, 
state and direct local taxes have 
added an average cost of about 
4 cents per gallon, yet during 
that period motorists have actu- 
ally paid less for gasoline than 
in previous years. These taxes 
have been absorbed by the in- 


dustry and the public has, there- 
fore, been apathetic toward 
them. 


(4) It would be difficult to 
find an industry, the record of 
which for constantly lowering 
costs (with the exception of re- 
tail marketing) is comparable 
with that of the oil industry. 


(5) A sound quota system 
will prevent price abuse and en- 
lighten self-interest in a mass- 
production industry, and will 
prove a deterrent to. prices 
which would curtail consump- 
tion. 

It is conceivable that in an 
economy where inventive 
genius and technical skill have 
demonstrated their ability to 
outrun consumption with pro- 
duction, the hand of govern- 
ment may have to regulate pro- 
duction of many commodities, 
increasing the allowables when 
prices become too high and de- 
creasing them when prices be- 
come too low. Such regulation, 
if it comes, may continue until 
we are able to properly adjust 
the use of credit, the flow of 
capital, attain more equitable 
distribution of buying power, 
expand foreign markets, and 
through trade agreements 
avoid destructive competition. 

By reason of the fugitive na- 
ture of crude oil in place and 


the fact that without restraint 
by government, or enforcible 
agreement, the drilling of a 
discovery well usually leads to 
the immediate complete devel- 
opment and early exhaustion 
of a pool, I would hazard the 
opinion that in this industry 
federal regulation of crude oil 
production may be necessary 
for some time to come. Sucha 
policy need not and should not 
involve governmental control 
beyond that point, or govern- 
mental operation of the indus- 
try. 


Proration is sound in theory 
and, under present conditions, 
essential in practice. It so far 
has failed, and made our pres- 
ent state worse than our for- 
mer, because it has neither 
been equitably nor scientifical- 
ly applied or has it been en- 
forced. Local or temporary 
balances of situations are of no 
avail when there is no con- 
fidence in their generality or 
permanency. Once remove the 
threat of failure and the whole 
psychology changes. Con- 
fidence replaces’ uncertainty 
and fear, whereupon our proy- 
en reserves and great poten- 
tials, vast for the needs of to- 
day but meagre for the needs 
of future years, become a sta- 
bilizing and reassuring factor 
instead of a monstrous thing, 
threatening to destroy an in- 
dustry while they are destroy- 
ing themselves. 


HE test of this control is at 

hand. Upon its outcome de- 
pends the fate of one of the na- 
tion’s largest industries for a 
considerable time to come. In 
this issue is involved not only 
the prosperity of the industry 
and its ability to contribute to 
the prosperity of the country 
but sound conservation as well. 


The vast majority in number 
and investment in the oil busi- 
ness believes in and is heartily 
supporting the purposes of the 
National Recovery Administra- 
tion and realizes the permanent 
good which may be derived 
from certain features of the 
code. This majority views 
other features of the code and 
the procedure thereunder as 
justified only as emergency 
measures, which should pass 
with the termination of the 
emergency. 
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Bsns holds the key to crude 
production control, no matter who sets 
the allowables 


What is the use of balancing crude 
production with “market demand” unless 
market demand means the smallest 
quantity of crude that can furnish the 
gasoline we need 


Dubbs cracking makes the biggest 
yield of the best gasoline from a barrel 
of crude (or any other charging stock) 
at lowest cost, royalty and all 


The “market demand” for Dubbs 
cracked gasoline has never been fully 
met—there has never been enough to go 
round 


Universal Oil Products Co SS 2} 


#A\ Dubbs Cracking Process 
Chicago Illinois Wy PR 


Owner and Licensor 
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Science Replacing Empirical Methods 


In Oil Refining, Dunstan Says 


dous importance of re- 

search in the petroleum 
industry was laid by Dr. A. E. 
Dunstan, Anglo-Persian Oil 
Co., addressing the Refining 
Division of the American Pe- 
troleum Institute in Chicago. 
Himself the head of one of the 
largest technical organizations 
in the industry, in a company 
well known for its liberal and 
far-seeing policy with regard 
to research, Dr. Dunstan is pe- 
culiarly fitted to discuss the 
technical developments of the 
last 20 years. 


acu is on the tremen- 


The petroleum industry 
must not under-estimate the 
extreme importance of research 
in ‘“‘work of purely scientific 
and fundamental interest,’’ the 
speaker believes. He indicat- 
ed that such work is the neces- 
sary basis and background for 
the ‘“‘bread-and-butter’’ tech- 
nical developments which must 
also be prosecuted with the 
vigor typical of the last twenty 
years in the industry. 
with the 


” 


Beginning rudi- 
mentry, ‘‘rule-of-thumb” meth- 
ods employed before the World 
war, when shell stills and sul- 
furic acid were the _ refiners’ 
chief instruments, the speaker 
outlined briefly the major steps 
by which refining has prog- 
ressed from the guild class to 
the highly scientific basis on 
which it is now developing. His 
organization has been, for a 
dozen years, carrying out a 
systematic investigation of py- 
rolysis of hydrocarbons, for 
benzol production, for making 
olefins, and to polymerize and 
condense these olefins to form 
low-boiling hydrocarbons’ of 
the gasoline - motor’ benzol 
range. This work followed the 
initial large-scale job worked 
out, that of handling the rich 
gas of Persia containing 12 per 
cent of hydrogen sulfide, for 
which methods were developed 
for removing the sulfide and re- 
covering the gasoline content. 

The process now under large- 


tp 
bo 


scale development by the com- 
pany is the result of these 
years of work on polymeriza- 
tion, and the results of the in- 
vestigation were discussed in 
September by Dr. Dunstan, be- 
fore the Petroleum Division of 
the American Chemical Soci- 
ety. He stated that, working 
in the range of 200 to 2000 
pounds pressure, and 350 to 
600 C., as high as 92 per cent 
of ethylene is converted to a 
liquid, containing benzene, 
toluene, the xylenes, styrene, 
indene, with such heavier prod- 
ucts as naphthalene, anthra- 
cene, in the tar. vighty-six 
per cent of this liquid distills 
below 200 C., (392 F.), and its 
anti-knock value is about five- 
sixths that of benzene on a vol- 
ume basis, and somewhat high- 





Dr. A. E. Dunstan, chief chemist of 
the Anglo-Persian Oil Co., who pre- 
sented a paper summarizing the re- 
sults of the last two decades of petro- 
leum research, Dr. Dunstan is hon- 
orary chairman of Committee D-2, on 
Petroleum Products and Lubricants, 
of the American Society tor Testing 
Materials, and throughout his career 
has been one of the foremost in pro- 
moting Anglo-American and interna- 
tional co-operation on technical prob- 
lems of the oil industry 


er than benzene on a weight 
basis. 


Such utilization of gas shows 
excellent promise in two condi- 
tions existing at present— 
where large volumes of gas are 
available under conditions that 
preclude’ profitable use or 
transportation as gas, and in 
increasing yields from cracking 
processes, where large percent- 
ages of the charge stock is 
otherwise wasted as unsaturat- 
ed gaseous hydrocarbons. Con- 
version of this still gas to 
liquid hydrocarbons will re- 
duce the gas losses by 50 per 
cent he shows, with a corre- 
spondingly higher yield of gas- 
oline. 


Catalytic treatment of 
cracked gasoline holds great 
promise for the final solution 
of this treating problem, al- 
though even now acid treating 
is the major method by which 
such distillates are refined, he 
stated. Lachmann’s work with 
zine chloride shows promise, he 
believes, stating that his or- 
ganization sometime ago devel- 
oped an analogous method, but 
using a carrier for the zine 
chloride. The use and develop- 
ment of inhibitors is another 
of the promising projects, he 
stated, and observed that “‘it is 
not without interest that such 
material may be actually in- 
herent in the crude oil.’’ 


Innumerable lines of re- 
search have been opened up for 
the petroleum refiner by the 
developments in design of au- 
tomotive gasoline and diesel 
engines, Dunstan pointed out. 
Study of ‘‘dopes’’ for fuels, of 
detonation properties of hydro- 
carbons as associated with 
chemical structure, determina- 
tion of the mechanism of de- 
tonation, details of engine de- 
sign and operation as they af- 


fect fuel combustion, behavior 


of fuels of different composi- 
tion in diesel engines and 
many others were mentioned to 
show a part of the field opened 
during the last few years. 
The diesel engine will be 
used to operate the truck, trac- 
tor, and bus type of vehicle in 
the near future if present indi- 
cations are taken as valid, the 
speaker believes. This situa- 
tion is developing rapidly in 
Europe, he said, and in some 
cases gasoline engines have 
been exchanged for others op- 
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erating on the diesel principle 
with satisfactory results. 


“T can foreshadow that none 
but the small and light auto- 
mobiles will operate on gaso- 
line,” he stated in this connec- 
tion. ‘Shall we see in our 
time the cracking or reforming 
of light-into heavy-distillate 
fuels?” he asked. 


‘International co-operation 
for the solution of mutual prob- 
lems has been furthered by the 
co-operative spirit actuating 
the members of the American 
Society for Testing Materials, 
the Institution of Petroleum 
Technologists and the Interna- 
tional Standards Association, 
Dr. Dunstan pointed out, and 
stated that the results of the 
World Petroleum Congress this 
year showed that the ‘thorny 


and controversial” matter of 
common testing methods for 
petroleum products can _ be 


tackled and solved by machin- 
ery already to hand which can 
be set in motion to that end. 
He commended Dr. R. P. An- 
derson especially for his efforts 
to work out a solution for the 
difficulties faced in this ex- 
tremely important work. 


HolmesMakes New Charge 


In Texaco Controversy 


NEW YORK, Oct. 21.—In a 
letter to stockholders of The 
Texas Corp., R. C. Holmes, for- 
mer president, has reiterated 
his charges against the present 
management of the company 
and added some new ones. 

Mr. Holmes alleges that the 
company has spent a million 
dollars sending employes’ to 
stockholders in an effort to pre- 
vent them sending in proxies 
for the proposed meeting called 
to enlarge the board of direc- 
tors. He charges that sup- 
pliers of materials used by the 
company who are stockholders 
have been threatened with loss 
of business if they favor the 
special meeting, and that 
stockholder employes have 
been coerced. 

Mr. Holmes says in his let- 
ter that eight directors who 
constitute a majority of the 
present board only own 42,911 
shares of stock and that two 
own no stock. 
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Dubl-Response Unit is 
mounted on the valve. 


OT ONLY does the Taylor Dubl- 
Response System provide a slid- 
ing adjustment for sensitivity or throt- 


tling range (an exclusive feature). 


Not only does it offer an automatic 


“reset” for load changes. 


But more important, it compels the 
valve to respond precisely to com- 
mands from the control instrument. It 


assures instant and automatic action. 


There was a reason for mounting 
the Taylor Unit on the valve! It is the 


one way to get precision valve action. 


That is why the Taylor Dubl-Re- 
sponse System will outperform all 
other regulators on difficult tempera- 
ture, pressure or flow control instal- 


lations. 


Send for ‘Precision Control,” a 
special bulletin that tells all about 
this recent development of Taylor 
engineers. A Taylor representative 
will be glad to discuss a specific ap- 
plication to meet your particular 
needs. Address Taylor Instrument 
Companies, Rochester, N. Y., or our 


branch office in Tulsa, Oklahoma. 
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SPECIAL TAYLOR NEWS FLASH 


Beginning October Ist all Taylor Temperature and 
Pressure Recorders and Recording Regulators will 
be shipped in a new die-cast case originated by a 
noted American product designer. This modern 
case, With many distinct Taylor improvements in 
the mechanism of the instrument inside, repre- 
sents another step in the effort to provide indus 
try with the most up-to-date temperature and 
control equipment. More later. 
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*The name Taylor now identifies our complete 
line of products, including Tycos instruments 





A View of the Oil Industry from the Sidelines 


By Warren C. Platt 


Editor, National Petroleum News 


(Delivered before Marketing Division of the A. P. I. at Chicago, Oct. 26, 1933) 


HE biggest thing before the oil industry 

today is its relation with government, fed- 

eral, state and even county and city, and its 
relations with the public. This problem tran- 
cends all previous ones, including the old cry of 
‘‘monopoly”’ and the East Texas field. 


Today’s problems will be with us for two years 
at least and it may be forever, because our ex- 
perience with government is that it relinquishes 
few things that it takes. Government has taken 
the oil industry and every other industry, but 
with oil it is more likely to stay longer, because 
it is a natural resource that is steadily declining 
in ultimate quantity. Government feels a par- 
ticular interest in oil not only because of the big 
development of internal combustion engines, but 
because the owner of the land has nothing to do 
with creating it. Our fathers and grandfathers 
did not buy farm land because of any knowledge 
of what is under the surface. Our great grand- 
fathers did not settle on any land, conquered or 
otherwise obtained by government, because oi 
what was under the surface. The whole country 
at one time owned all the land, in fact or in 
theory, and let our grandparents live on it and 
take title to the surface for the purpose of grow- 
ing corn and wheat and oats and soon. Had the 
government known of all the valuable mineral 
resources, including oil, under the land would 
it have given the land away so freely? Down in 
Mexico the government finally declared an own- 
ership in the mineral resources, taking them 
away from the surface owner providing the sur- 
face owner had not then discovered them. 


I am not arguing for the government taking 
over the mineral resources of the country but 
am just pointing out some facts which probably 
will have considerable bearing in the next few 
years on the government’s relation with the oil 
industry, facts that argue, regardless of the so- 
called law, that the government can easily excuse 
itself for considerable drastic regulation, or 
whatever it may be, of the oil industry. 

Government today is running the oil industry 
and it is running all the oil companies, no mat- 
ter who owns them or who are their presidents. 
The President says that industry is now being 
given a chance to govern itself, but is it? At 
Washington we have a Planning and Co-ordina- 
tion Committee well representative of the oil 
industry but every act of that committee has to 
be passed on by another committee in the De- 
partment of the Interior and what that govern- 
ment committee approves, goes to the Secretary 
of the Interior and if he approves, then it goes 
to the President for an order. Bear in mind 
that this government committee passes not alone 
on crude oil production but on every activity 
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within the oil industry, including cash discounts 
and all other relations with the final consumer. 

Will government give up this authority? One 
doubts it. Government employes, like all em- 
ployes, like authority. Their pay is based on 
such authority. Their standing in their depart- 
ments and in Washington is rated from their 
authority. The man with two stenographers un- 
der him outranks the man with one and the man 
with a dozen is an emperor and gets almost $200 
a year more than the man with five or six clerks 
and stenogs under him. 

Here comes a national emergency which places 
the vast many billion dollar oil industry under 
the control of a lot of government employes who 
have not made any money and today probably 
average only a couple of thousand a year in 
compensation. Their hands have been placed ai 
the steering wheel of this industry, hands that, 
under the law, are stronger than those at the 
head of all these oil companies. Two and three 
thousand dollar a year men at Washington have 
the final say over the fifty and hundred thousand 
dollar a year presidents of our oil companies. 
They are supposed to be advised by some oil and 
business men but isn’t it only a question of time 
when that advise will get less and less attention. 


HAT would you do if you were suddenly 

elevated from a minor job to the super- 
chairmanship of the Standard of New Jersey, 
with all of the country’s power behind you so that 
you could order Will Farish around to suit your 
own judgment? Or were placed over Ed Seubert, 
of the Standard of Indiana or K. R. Kingsbury. 
of the Standard of California. In fact made the 
super boss of a vast industry? No matter how 
brainy you might be, it is just human nature that 
sooner or later you would exercise your author- 
ity, if for no other reason than to demonstrate 
that you are the boss. 


Would you not be quite inclined to use that 
authority, particularly when you do not owe it 
to the stockholders of the companies, when you 
do not have to account to them for profits or 
losses, when, in fact, the only people you feel 
you have to account to are the general public 
and your accounting consists of seeing that they 
get their gasoline cheap? 

In the background of your mind would be the 
persons to whom you really owe your job, Con- 
gress, state legislatures, county and city govern- 
ments, in short politics. These bodies are deal- 
ing in votes of the ‘“‘common people’”’ and they 
think they have to get those votes by appealing 
to the masses as against the chosen few who 
earn dividends. 

As sane and perhaps necessary as the Presi- 
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dent’s program may be, it holds terrible pos- 
sibilities for American business and particularly 
for the oil industry. One doubts if we will ever 
get out from under the heavy hand of ‘“‘the law.”’ 


Consider this also in our present setup at 
Washington. We have over all industry a Con- 
sumers Advisory Board, presided over by a 
wealthy, but radical, women which committee is 
charged with the task of seeing that the public 
is not “gouged.” If that committee does not 
find “‘gouging”’ then it is doing exactly nothing. 
Human nature does not like to do nothing, par- 
ticularly when it has ‘“‘the power’ to do other- 
wise. If that committee does not find “gouging” 
the chances are it will be fired, if not by the 
President then by Congress which will do a lot of 
things for the consumer this winter. 


E already have had an indication of the 

thinking of the Consumers Advisory Board 
in its statement of a few weeks ago that oil prices 
had advanced way over the advance in wages. 
That a lot of oil companies, and good ones too, 
are operating in the ‘‘red’”’ was no concern of this 
Consumers Committee. That some of these 
companies are facing bankruptcy and some of 
them even now under receiverships, seemingly 
was of no interest to this Consumers Committee. 
The only way they could function, or can func- 
tion, is all the time to decry any advance in 
prices. With the newspapers that depend on 
mass circulation this committee has the front of 
the stage. Their statements are printed without 
question, as gospel. Explanations and denials 
from the oil industry get little if any space from 
the newspapers. 


The Consumers Advisory Board will always be 
with us and mostly against us and mostly un- 
fairly so. These people are just like the fanatics, 
and most of us here probably voted for the pro- 
hibition law, that put over prohibition. It takes 
years to make a good policeman, not just to 
teach him to detect crime but to teach him to 
restrain and not to abuse his authority. Our 
friends the prohibitionists suddenly had a tin 


star pinned on their chests and they did not have. 


the training of an ordinary “cop.”” We all know 
what these religious constables did. They quit 
trying to educate and at once, with the pinning 
of the tin stars, sought to ‘“‘put the law’”’ on every 
one. Now we are throwing that great experi- 
ment out of the window but taking on another, 
the regulation of business conduct. 


The Consumers Advisory Board and all other 
government authorities have just now been 
tagged with the tin star of constable authority. 
They are abusing and will abuse this authority, 
just as it has always been abused by the 
ignorant, though well meaning, in the past. One 
of the sufferers will be the oil industry. 


Then we have labor, organized labor, strongly 
entrenched on an oil advisory board and par- 
ticularly well entrenched all over Washington. 
Never perhaps has labor been so openly, unfairly, 
belligerently ruthless as since the start of code 
construction. And seldom have high government 
authorities let them go to such unseemly and un- 
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American lengths, without reproval, as has the 
Roosevelt aggregation. 

Now, to the holders of all this new given 
power, we hand the gigantic, delicate and highly 
complex job of fixing our prices. They are to be 
fixed on a ‘“‘profitable’’ level, say the oil men. 
The prices must not be advanced until labor has 
been paid in full and then the public must not 
be gouged, says the Consumers Committee. You 
can’t raise until you pay all labor for a half 
week’s work at the top pay for the old full week’s 
work. It won’t be long until the farmers’ outfits 
will be heard demanding that all advance in gas- 
oline prices be stayed until wheat is $1 or $2 a 
bushel. 

And Roosevelt talks about this being an era 
wherein industry will be self governing. 

Just to make sure that we have enough 
trouble, we hand this intricate price problem to 
these milling uplifters, new bosses etc., in time 
for them to have a lot of hearings, so that, when 
Congress sits this winter, the whole oil business 
and all its heretofore confidential information, 
will be strewn all over the landscape. 

What a many-ringed circus all this will be. 
The chances are the chief ringmaster with the 
plug hat won’t be able to make himself heard 
and a lot of self appointed ones will horn in. 

One wishes those who in all sincerity, have 
espoused price fixing in the oil industry, the best 
of luck but, after seeing the picture from this 
point of view, which I admit may not be the fair- 
est one, although I think it is the most accurate 
one cannot help but have dire fears for the fu- 
ture and grave doubts that price fixing will work 
to any extent, especially bring prices that are 
profitable to the oil companies. One feels more 
inclined to bet that the final prices will only be 
‘profitable’ to the consumers. 


AS almost every one uses gasoline, most every 
kind and thousands of organizations are go- 
ing to delve into our prices and be constantly pro- 
testing to Washington, directly and through our 
“statesmen,’’ who need votes. A ‘“‘statesman’’ 
running for office needs all the issues he can get 
his hands on, what better one than ‘‘Cheaper and 
Better Gasoline for my Peepul?” <A county 
recorder, who files deeds and such, in Cleveland 
is today running for re-election on the issue of 
“Cheaper Gasoline”’ and no one seems to laugh, 
and the newspapers take him seriously. We 
have but to look back to the campaigns in South 
Dakota and in Nebraska a few years ago to see 
what is in store for us. 

These are just supposed to be observations 
from the sidelines, not a thesis to some definite 
end. But if I may stick a moral on the end of 
this tale, it is that now that we are price fixing, 
the minute it looks as if it won’t work, let’s see 
how quickly we can get out of it, if we can, 
before we get in over our heads. If the troubles 
cannot be settled amicably in the next few 
weekg, it is a serious question if any more tink- 
ering will do anything but make the situation for 
the oil companies that much worse and tend to 
fasten price fixing all the more securely around 
our necks. 





Furfural Newest Solvent For 





Extracting Lubricating Oils 





By R. E. Manley*, B. Y. McCarty*, and H. H. Gross* 


(Presented before the 14th Annual Meeting, American Petroleum 
Institute, Chicago, Ill., Oct. 24-26, 1933) 


economically refining a wide 

variety of lubricating stocks 
for the production of high- 
grade lubricating oils, many 
solvents have been investigat- 
ed in the laboratories of The 
Texas Co.; and, as a result of 
the extensive investigations 
carried out, it has been found 
that furfural fulfills the re- 
quirements outlined above for 
a superior refining solvent on 
account of its relatively low 
cost, its availability in large 
quantities, high selective ac- 
tion on a wide variety of stocks, 
stability in  solvent-recovery 
operations, adaptability to 
counterflow operations, and its 
non-poisonous properties. Fur- 
thermore, furfural lends itself 
readily to the production of 
special oils such as high-grade 
turbine oils, electric-refrigera- 
tor oils, white oils, transformer 
oils, airplane oils, and the 
like. 


|: SELECTING a solvent for 


1. Cost and Availability 


The raw-material source in 
the manufacture of furfural is 
agricultural waste, such as oat 


Table 1** 
The Properties of Furfural 
Structural formula .....cccccccccccesss 
H—C—C—H 
| | 
HI | 
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O 
Boiling point, °F. ............... 321 
Freezing point, °F ................ 34 
Specific gravity at 20° C., see. 1.1622 
Viscosity at 100°F., S. U. see. 28.7 
Specific heat (68 to 212°F.) 0.416 


Heat of vaporization (29.9 

in. mereurv). B.t.u. per Ib. 193.5 
Vapor pressure at 100°F., mm. 10 
Flash point, °F (Tagliabue 


CIOKGE CUP) csiscscccscccosssenees 138 
Solubility in water (96°F.), 
TG DY VOWIIMNG oi iiesessssssrissessds 5.8 


** Data taken from Miner Laboratories 
Bulletin, “Furfural and Its Derivatives.” 
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hulls, straw, corn cobs, rice 
hulls, ete. Its production in 
commercial practice is compar- 
atively simple, and good yields 
of solvent are obtained from 
relatively inexpensive waste 
materials. Furfural compares 
favorably in price with practic- 
ally all of the commercially- 
available refining solvents. 


2. Method of Application 

Fig. 1 illustrates the varia- 
tion of viscosity index with raf- 
finate yields obtained in the 
furfural refining of an untreat- 
ed acetone-benzol dewaxed 
Mid-Continent distillate lubri- 
cating stock having a viscosity 
index, before treatment, of 58. 
Tests on the charge oil are 
given in Table 2. 

In Fig. 1 the effect of coun- 
terflow extraction as compared 
to batch extractions is clearly 
shown. The counterflow ex- 
tractions of this diagram were 
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HE accompanying article 
is condensed from the 
paper discussing the newly 
developed process for using 
| furfural as solvent in the 
extraction of lubricating 
oils, presented by the au- 
thors before the Refining 
Division of The American 
Petroleum Institute. 

With the previous articles 
published in NATIONAL PE- 
TROLEUM NEWS on solvent 
methods recently developed, 
the reader has in these pages 
a practically complete ref- 
erence for comparison of 
methods and results in this 
new and important refining 
development. 





made in a counterflow tower 
packed with approximately 12 
ft. of Raschig rings. All extrac- 
tions were carried out at tem- 
peratures of 200 to 220°F. 

Fig. 2 illustrates the varia- 
tion in solvent requirements for 
obtaining various viscosity in- 
dices on the oil shown in Table 
2 and Fig. 1. Thus, it is possible 
to obtain the same results in 
counterflow extraction with a 
little less than one-half of the 
solvent required in batch ex- 
tractions. 

Due to the high temperature 
of application of furfural to 
lubricating oils, it is possible to 
employ continuous countercur- 
rent action in a counterflow 
tower equipped with suitable 
provision for distributing the 
solvent and oil and means for 
the prevention of ‘“‘channeling.”’ 
At temperatures of 200 to 
250°F., where furfural is us- 
ually applied, it is possible to 
process oils of extremely high 
viscosity, or oils having very 
high wax content, without in- 
volving settling difficulties. 

The rates of flow have been 
found to range between 420 
gal. and 1,680 gal. of charge oil 
per square foot of tower cross- 
sectional area per 24 hours, the 
lower rates being employed on 
stocks of high viscosity. 

The usual practice in coun- 
ter-current extraction with fur- 
fural consists in holding the 
counterflow apparatus or tower 
nearly full of oil and maintain- 
ing low solvent quantities with- 
in the extraction apparatus. 
This practice greatly reduces 
the amount of solvent neces- 
sary in the refining plant, and 
tends to keep solvent loses at a 
minimum. 


3. Selectivity of Furfural 

Fig. 3 illustrates the relation 
between solvent dosage and ex- 
tract gravity in furfurol refin- 
ing Mid-Continent distillate. It 
is noted from Fig. 8 that a 
much heavier-gravity extract is 
obtained in counterflow extrac- 


oe Table 2 


Gravity, RE gee SAN ee pene ae Peep 21.6 
Flash point, °F. (Cleveland 

COR CUD) iccelicctecndevcdsviasccincs 450 
Fire point, F, (Cleveland 

OR OUD). cicacdscavecsecchecnrecteoens 545 
Viscosity at 100°F., Saybolt 

NUE WGEGAL. » sacciceeis cocci aicsuccctacss 1,168 
Viscosity at 210°F., Saybolt 

WUPEWORS. so reicdcktaccuatcanncsous keen. 79 
Pour point... “F. CABIN, )cccs —5 
Carbon residue, per cent ........ 0.87 
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COMPARISON 

INDEX VS RAFFINATE 
BATCH AND COUNTERFLOW TREATS 
FURFURAL REFINING MiD- CONTINENT DISTILLATE 
4- BATCH 200°F. : 
© - COUNTERFLOW TOWER 200°F. 


Viscosity /NOEX 


RAFFINATE YIELD PER CENT BY VOLUME 


Fig. 


tion than in batch extraction. 
The curves of Fig. 3 illustrate 
the high degree of selectivity 
obtained with furfural and the 
absence of solvent action on the 
lighter-gravity constituents. 
Fig. 4 is presented to illus- 
trate the variation in solvent 
power of furfural with increas- 
ing temperature in batch ex- 
traction. Curves are shown for 
extraction of a different Mid- 
Continent lubricating stock 
with varying solvent quantities 
at 100°F., 200°F., and 250°F. It 
is believed that the slope of 
each curve is a relative measure 
of the selectivity of the solvent 
under the conditions specified 
for that curve. It must be re- 
membered, however, that these 
curves were plotted from the 


results obtained in batch ex- 
tractions; but, as_ indicated 
above, much better’ results 


would be obtained had counter- 
flow extractions been employed. 

It is probable that the sol- 
vent begins to lose its selectiv- 
ity above a temperature some- 
where between 225 and 250°F., 
since the constant - dosage 
curves in Fig. 4 tend to go 
through a maximum. 


4. Stability and Recoverability 


In recovering the’ solvent 
from the two liquid layers ob- 
tained in furfural extraction, 
two separate solutions are in- 
volved, viz., extract solution 
and refined-oil solution. The 
composition of these solutions 
is shown approximately as fol- 
lows, for an extraction employ- 
ing 200 per cent furfural, by 
volume: 
Extract Solution 

(Per cent) 
Furfural ........ 90 
Oil 10 


Refiner-Oil Solution 
(Per Cent) 
Furfural 
Oil 
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1—Yield of refined oil, compared to viscosity index, 
using furfural as solvent 
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Recovery of the solvent by 
vacuum distillation permits 
operation at vapor tempera- 


tures of 210 to 230°F., and at 
these temperatures it is poss- 
ible to allow more complete re- 
moval of furfural from the oil 
under moderate operating con- 
ditions. 

At oil temperatures of 
375°F., or above, under 28 in. 
vacuum, experience has shown 
that no furfural can be detect- 
ed in the stripped oils; but pro- 
vision is made in plant opera- 
tion to avoid losses in the 
stripped oils by steaming the 
remaining traces of furfural 
from the hot oil, leaving the 
dry vacuum-stripping unit. Re- 
covery of furfural from the 
steamings is accomplished by 
a fractionating system designed 
after the principles laid down 
by Mains, 7° *! 

Furfural must 
from mineral 
alkali, and ammonia, and 
should be protected against 
severe oxidizing conditions. In 
general, it has been found pre- 
ferable to recover the solvent 
under reduced pressure in or- 
der to keep solvent quantities 
in stripped oil at a minimum 
and in order to prevent poly- 
merization of the extract to a 
solid or semi-solid condition 
due to excessive heat. Under 
reasonably-controlled operat- 
ing conditions furfural is very 
stable, and plant losses will not 
exceed 0.2 per cent on the basis 
of the total solvent used in 
processing. 

5. Temperature of Application 

One definite advantage in 
employing furfural in solvent 
refining lies in the high temper- 


be kept free 
acids, caustic 





CENT SOLVENT BASED ON CHARGE 


Fig. 2—Viscosity index improvement compared to per cent 
of furfural as solvent used in The Texas Co. process 


ature of application of this sol- 
vent to lubricating stocks. Tem- 
peratures between 100° and 
250° F. (usually around 200° 
F.) are employed when furfural 
is applied to oils. Thus, it is 
possible to handle extremely 
viscous or waxy oils with effi- 
cient contact between solvent 
and oil and very rapid settling; 
and, as pointed out above, this 
fact alone simplifies the solvent- 
refining operation and reduces 
the amount of solvent inventory 
necessary in any given plant. 
6. Toxicity of Furfural 
One of the outstanding ad- 
vantages in the use of furfural 
is its low toxicity, a very im- 
portant advantage from the 
standpoint of operation and re- 
pair. In contact with the skin 
it is no more irritating than 
kerosine, but produces some 
discoloration. Vapors in mod- 
erate concentrations can be in- 
haled without noticeable after- 
effect or discomfort. Experience 
in the manufacture and use of 
this solvent over a number of 
years has demonstrated that no 
ill effects whatsoever are en- 
countered when the solvent is 
handled with reasonable care.’ 
7. Application to Wide Variety 
of Stocks 


Table 3 presents data _ ob- 
tained in the furfural refining 
of lubricating stocks from a 


wide variety of crude sources. 
The extractions in this table are 
presented only to demonstrate 
the wide range of applicability 
of furfural to lubricating stocks. 
It must be emphasized that 
these extractions were all car- 
ried out in batch; and that had 
the extractions been carried out 
in counterflow, much _ higher 
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ExTRacr GRAVITY 


Fig. 3—Change in refined oil gravity produced by varying 
percentages of furfural, as extraction solvent 


yields would have resulted, and 
the solvent requirements would 
have been materially reduced. 
A number of extractions pre- 
sented in Table 3 were carried 
out on undewaxed oil, dewaxing 
being accomplished after the 
furfural-refining operation. In 
general, it has been found that 
dewaxing should precede _ sol- 
vent refining on most lubricat- 
ing stocks. 

The results of Table 3 indi- 
cate that furfural is very effec- 
tive in refining both distillate 
and residual oils from a very 
wide variety of sources. 
Dewaxing of Paraffinic Stock 
Prior to Refining 


The sequence of refining steps 
has received considerable atten- 
tion in the development of the 
furfural-refining process. The 
conclusions in this respect are 
that solvent refining generally 
should. be carried out on de- 
waxed oils, since the solvent- 
refining operation on raw waxy 
stocks involves a concentration 
of the wax in the raffinate por- 
tion, and a consequent increased 
loss of a more valuable oil re- 
sults in the subsequent dewax- 
ing step. While it is possible 
that dewaxing may follow sol- 
vent refining more economically 
on some lubricating stocks, it is 
felt that in most instances this 
concentration of wax makes 
solvent refining after dewaxing 
the preferable and most eco- 
nomical procedure. 

It is particularly important in 
solvent refining that a dewaxing 
process be employed which com- 
pletely removes wax, thereby 
eliminating the possibility of an 
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increase in cold test on account 
of removal of extract materials. 


Acid Treatment of Furfural- 


Refined Oils 


It is entirely practical and 
economical to eliminate acid 
treatment in the furfural refin- 
ing of distillate lubricating oils. 
Contact filtration of the solvent- 
refined distillate oil results in 
excellent color and cast with- 
out the use of any acid whatso- 
ever. However, the employ- 
ment of a light acid treatment 
of the order of 3 lb. to 6 lb. of 
acid per barrel, followed by 
contact filtration, will yield a 
much better-colored product, 
and will result in a further im- 
provement in quality and a fur- 
ther increase in viscosity index. 

Description of Plant 

At the present time a plant 
capable of processing 750 bbl. 
of oil per day is under construc- 
tion, and it is expected that this 
plant will be in full operation 
sometime before Novy. 1. 

Plant facilities required for 
furfural refining of lubricating 
stocks consist of the following 
main operating units as shown 
in the flow diagram (Fig. 5). 

1. Vertical counterflow ex- 
traction tower with pre-heaters 
or exchangers for furfural and 
charge oil together with means 
for charging solvent and oil at 
a pre-determined controlled 
charge rate. 

2. Storage for refined-oil so- 
lution and extract solution for 
supplying charge to strippers. 

3. Extract-stripping unit for 
vacuum distillation of furfural 
from extract solution. 

4. Refined-oil-stripping unit 
for vacuum distillation of fur- 


Fig. 4—Relation of yields of refined oil to extraction tem- 
perature and solvent ratios, The Texas Co. process 


fural from the refined-oil solu- 
tion. 

5. Solvent-recovery system 
including vapor heat exchanger, 
condenser, and water cooler, ac- 
cumulator drum, vacuum pump 
after cooler and receiver. 

6. Two open steam strippers 
for removal of final traces of 
furfural from raffinate and ex- 
tract, respectively. 

* Separating tower and 
fractionator for recovering fur- 
fural from the steamings and 
drying of furfural prior to its 
return to the system. 

8. Slop solvent and new sol- 
vent storage tanks. 

9. Storage tanks for extract 
and refined oil. 

Operation of Plant 

The operation of the plant 
consists in the following steps: 

1. Charging untreated oil to 
the bottom of the extraction 
tower at a pre-determined tem- 
perature, usually 150° to 200 
F., together with the pre-deter- 
mined amount of furfural at a 
temperature of 200° to 225° F 
to the top of the extraction 
tower below the settling portion 
of the tower. Allowable charge 
rates vary between 10 _ bbl. 
charge oil per square foot of 
overall tower area per 24 hours 
for the high-viscosity oil up to 
a charge rate of 40 bbl. per 
square foot per 24 hours for the 
medium- to low-viscosity oils. 
Levels in the bottom of the ex- 
traction tower are controlled by 
a duo-gravity float controller 
which regulates the amount of 
outgoing extract solution and 
maintains a solution level in the 
bottom of the extraction tower 
Refined-oil solution and extract 
solution flow from the extrac- 
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WE DO OUR PART 


Developers of the first shipping cases for 
canned motor oil . . . Container Corporation 
are leading suppliers to important refiners. 
Since the cans must arrive in flawless con- 
dition, the shipping case must provide com- 
plete protection against: pilferage, denting, 
rim cutting, and rusting. 


CONCORA cylinder-formed linerboard used 
in all Container Corporation cases has been 
proved by test to be 25 times denser (for 
maximum resistance to moisture) and up to 


CONTAINER CORPORATION OF AMERICA 





Chicago, New York, Philadelphia, 


Pittsburgh, Cleveland, Cincinnati, Ind., Indianapolis - # $ _—_ , Name......... 

Minneapolis, St. Louis, Bridgeport, Conn., —_ | OC ee Oe OE EE TCC ELLE 
‘ : America’s most complete Cit Seane 

General Offices: 111 W. Washington Packaging Service 10 Plants. mey «+s es 


St., Chicago 
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Nattick, Mass., 


30°) more rigid (for adequate resistance to 
crushing)—than board not made by the 
cylinder process. 


You can make more sales with flawless cans. 
Insure safety for your cans with CONCORA 
cases. Have a Specialist call with complete 
information. 

The nation-wide service of this leading 


packaging organization insures fast, eeo- 
nomical handling of your requirements. 


Container Corporation of America, 
| lll W. Washington St., Chicago 


Anderson, Indg Wabash | Specialist call. 





Name 


i Send complete data on successful shipping 
methods for canned metor oil, and have a 








Table 3 (condensed). 


Furfural Refining of Lubricating Stocks from Various Sources 


Oils and Source 





Lubricating Distillate— 


Lubricating Distillate— 


Lubricating Distillate— 
East Texas Crude 

















Van Zandt Crude ae 
r— ee Pennsylvania Crude Raffinate 200 
Dewaxed _ ———, Per Cent (Batch) 
Raffinate Refined Dewaxed Dewaxed and 
200 Per Oil 6 Lb. Raffinate Refined Treated 5 Lb. 
Amount Furfural Used, Cent, No Per Bbl. 300 Oil, Per Bbl. 
Per Cent of Charge Charge Acid Extract Acid Charge Per Cent Extract No Acid Charge Acid Extract 
Yield, per cent by volume (sole 00 0 2 2 2 2 2 2 76.3 ee hhc: a 75.7f 24.3 
WERE -DORRIRE)) sscisstiiccecsctssmrims “Gace 78.5 oe 0 0O—~*«C ws 
WE, OR BPE. oscccccccccevrecccinin 22.3 26.6 7.6 24.4 29.3 31.0 18.3 29.5 23.7 26.4 8.9 
Viscosity at 100 deg. F., Saybolt 275 270 970 875 910 833 37,000* 
RON OOES siiccicmenraamtet 670 440 14,000* 500 
Carbon residue, per cent ........... 0.58 0.18 3.3 0.08 0.57 0.27 3.21 0.33 1.14 0.18 6.35 
VISOOEIG THOR = csscvincccccctiunnn 81 95 163 93.5 110.5 118.5 45 102.5 89 —- sas 
waxy waxy waxy waxy waxy 
Oils and Source Residuum—Santa Fe Crude 
—————— ey Residuum—Gulf Coast Crude 
Raffinate Residuum—Pennsylvania Crude - He , 
400 Per “oO ~, Raffinate 
Cent (Batch) Raffinate 400 Per 
Amount Furfural Used, Acid-treated 400 Per Cent (Batch) 
Per Gent of Charge Charge 20 Lb. Per Bbl. Extract Cent (Batch) Acid-Treated 
Yield, per cent by volume (solvent Charge No Acid Extract Charge 20Lb. Per Bbl. Extract 
RIND cscs cocci cckceseuciscncsoncateossbenbia |, enncavays 46.87 63.2 
Gravity: ees BoP Lo. xcccccscsceves hy 27.5 mae = Ge 16.7 Be on Ua 49.7 50.3 
Viscosity at 100° F., S. U 3,780 460 25,000* 13 29.3 20.7 17.1 23.1 13.7 
Carbon residue, per cent...... 8.05 0.72 11.57 1,025 925 1,300 6,800 2,200* 11,000* 
Vincouity InGex? viccscscrsssrerccescsossvescecsors 44 106 —21 1.92 0.97 4.55 8.40 1.02 4.22 
99 109 70 +3 64.5 —80 
iiaicciacasmncenceei waxy waxy 


*Extrapolated viscosity. 
+Dean and Davis viscosity index corrected to 


0 A.S.T.M. pour test.** 


tAcid- treating losses not included in above yields. 
All extractions carried out in single-batch operation, 


Solvents applied on volume basis. 


tion tower by gravity to surge 
tanks provided for each of these 
fractions. Provision is made in 
each of these surge tanks for 
removal of any slight accumu- 
lation of extract or refined oil 
carry-over from the extraction. 

2. The refined-oil mix is 
charged at a constant rate to 
the refined-oil stripping tower 
through the economizer section 
of the refined-oil heater, where 
the temperature is raised to ap- 
proximately 230° to 250° F. 
The pre-heated vapor and liquid 
is then delivered into the re- 
fined-oil stripping tower, which 
is carried under a vacuum of 
about 28 in. of mercury. The 
vaporization of the remainder 
of the solvent in the refined-oil 
solution is accomplished by di- 
rect contact with hot oil being 
circulated through the refined- 
oil heater. 

The refined oil leaving the 
tower is flashed into the steam- 
ing-out column, where open 
steam is injected into the oil for 
the removal of final traces of 
furfural. This steaming - out 
tower is carried under atmos- 
pheric pressure, the steamings 
being combined in the furfural- 
recovery fractionator. The re- 
fined oil from the bottom of the 
steaming-out column is with- 
drawn and pumped through the 
interchanger provided for heat- 
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ing the solvent and an after- 
cooler employing water cooling. 

3. The extract solution con- 
tains approximately 90 per cent 
solvent and 10 per cent extract. 
This solution is pre-heated in 
the economizer section of the 
extract heater in the same man- 
ner as in the case of the refined- 
oil stripping system. Approxi- 
mately 25 to 30 per cent of the 
solvent is vaporized in the econ- 
omizer section, the remainder 
being vaporized with hot re- 
circulated extract oil in the 
extract-stripping tower. Extract 
accumulation is charged from 
heater to open-steam furfural- 
stripping column as in the case 
of the refined oil; thence it is 
passed through exchangers to 
storage. 

4. Vapors from the refined- 
oil stripper tower and extract- 
stripper tower are combined, 
and flow through a vapor-heat 
exchanger, condenser, and the 
water cooler to the accumulator 
drum. The vacuum pump takes 
suction on the top of the accu- 
mulator drum, and the dis- 
charge of the vacuum pump is 
exhausted through an _ after- 
cooler for the condensation and 
recovery of the remaining 
traces of furfural. The solvent 
in the accumulator drum may 
be returned to solvent storage 
or it may again be employed di- 


rectly in charging the extraction 
tower, thereby keeping a small 
volume of solvent in circulation 
and affording greater over-all 
protection to the solvent. 

Flue gas, containing less than 
6 per cent oxygen, is employed 
for the protection of the solvent 
in storage against oxidation. 

Cost of Installation 

While it is recognized that 
each refiner who may consider 
the installation of solvent-refin- 
ing equipment may have part of 
the facilities available for fur- 
fural refining, it is estimated 
that the gross expenditure for 
the installation of solvent-re- 
fining equipment will average 
approximately $200 per barrel 
of daily charge capacity. 

Much obsolete refinery equip- 
ment can be employed in the de- 
sign of a solvent-refining plant, 
as no special provision must be 
made for carrying high pres- 
sures and no precautions are 
necessary to guard against cor- 
rosion of equipment on account 
of solvent decomposition. No 
refrigeration facilities are re- 
quired for chilling either oil or 
solvent or maintaining solutions 
at a low temperature. Exhaust 
steam may be used in the plant 
for maintenance of tempera- 
ture, and sufficient heat is re- 
coverable from the stripped oils 
to maintain solvent and oil at 
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Table 4 
Operating Cost of Furfural 
Refining 
Per 42-Gallon Barrel 


Operating IADGE vi <c<ciccicsccisssasoeccs $0.0527 
Operating materials ................ 0.0053 
PRIN MI coiecosaavecskcudiscnkcauinucceavnncs 0.0130 


Fuel, steam, power, and water 0.1210 
Pumping and storing................ 0.0694 
Solvent loss (0.2 per cent of 


total solvent used )................ 0.1575 
Depreciation, insurance, and 

WORM Giada cacuvaccdesucsssnctecucevsetanss 0.0938 

(1, | enn erenen nr renner re? $0.5127 


the proper operating tempera- 
tures. 


Cost of Furfural-Refining 
Operations 

Costs have been estimated for 
the processing of Mid Continent 
distillate lubricating stocks us- 
ing 200 per cent, by volume, of 
furfural in a counterflow sys- 
tem at 200° F. Obviously, the 


cost of operation in solvent re-| 


fining is a function of the 
amount of oil processed, and the 
unit cost will be lower in the 
large installations. The dis- 
tribution of the costs for the 
operation of a plant to process 
750 bbl. per day of a Mid Con- 
tinent distillate oil with 200 per 
cent furfural, by volume, is pre- 
sented in Table 4. 

The above figures are con- 
sidered a very conservative esti- 
mate of solvent-refining costs 
when employing furfural in a 
plant of the size indicated. It 
is anticipated that solvent losses 


may be reduced considerably 
below the estimate of 0.2 per 


cent by volume. The high fig- 
ure for fuel, steam, power, and 


water does not allow for heat 
exchange provided for in the 
commercial installation. 
Conclusions 
After a prolonged investiga- 
tion, involving numerous sol- 


vents, furfural has been select- 
ed as meeting the requirements 
of the most desirable selective 
refining solvent. 

The factors which determine 
the selection of furfural as a re- 
fining solvent for lubricating 
oils are as follows: 

Furfural is manufactured 
from agricultural wastes by a 
relatively simple process, and is 
available in large quantities at 
a reasonable cost. 

Furfural can be applied even 
to the most viscous or waxy oils 
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nua ah 4 liquid-hammer 


large bulk plant 


That eight word statement “means 
something’’, coming from an en- 
gineer who has had long experience 
with valves in loading rack service. It 
explains why so many bulk plants 
have standardized on Jenkins Quick- 
Opening, Self-Closing Valves for load- 
ing tank trucks. 


Inspect the sectional view, below, and 
you will see how this Jenkins Valve 
is specially designed to prevent liquid- 
hammer. A 
combination of 
spring, plunger 
and liquid pres- 
sure governs the 
closing and over- 
comes such de- 
structive shock 
ose PFotects 
pump casings 
against shock 
and breakage 
--- protects 
against meter 
trouble and in- 
accurate record- 


Oe 


Engineers, also, like this Jenkins Valve 
because of the adjustable yoke which 
allows the operating lever to be placed 
in the most convenient position, 
whether the valve is in an horizontal 
or vertical line. 


. prevents leakage at joints. 


A specially compounded Jenkins Re- 
newable Disc in a unique Slip-on 
Disc Holder assures t'ght seating and 
simplifies disc replacement 
necessary. 


when 


Consult the new Jenkins Catalog for 
further details about this or any of 
the 400 other Jenkins Valves. Order 
from your supply house. 





WE DO OUR PaRT 


JENKINS BROS., 80 White St., New York, 
N. Y¥.; 510 Main St., Bridgep rt, Conn.; 524 
Atlantic Avenue, Boston, Mass.; 133 No. 
Seventh St., Philadelphia, Pa.: 646 Washing- 
ton Blvd., Chicago, Ill, JENKINS BROS., 


Limited, Montreal, Canada; London, Eng. 


Jenkins Valves 


BRONZE — IRON — STEEL 








SINCE 1864 





JENKINS VALVES ARELALWAYS Gnas MARKED WITHTHE "DIAMOND" 
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Fig. 5—Flowchart ot furfural solvent refining unit, 


in a single counterflow tower 
due to its high temperature of 
application of 200° to 250° F. 
Furfural is extremely selective, 
and has a very low solubility for 
the desirable components of a 
lubricating stock—resulting in 
high yields of refined oil. 

Furfural does not react with 
the oil under the conditions en- 
countered in the extraction or 
solvent-recovery operations. 

A greater range of tempera- 
ture of application is possible 
with furfural than with most 
solvents. 

Furfural is non-toxic, and re- 
quires no more handling precau- 
tions than does kerosine. 

Furfural has been demon- 
strated to be adaptable to both 
distillate and residual oils from 
Mid Continent, Coastal, Penn- 
sylvania, and California crudes. 

Cost of a _ furfural-refining 
plant will average approximate- 
ly $200 per 42-gallon-barrel 
daily capacity. Cost of solvent- 
refining operations, including 
fixed and overhead charges, 
will approximate $0.51 per 42- 
gallon barrel of charge oil. 


bo 
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SPECIALTIES 





Should They be Sold At 


Gasoline Stations? .. . 


If so, What Specialties? 


By B. K. Davies* 


Presented before American Petroleum 
Institute, Chicago, Oct, 24-26. 


station, as I see it, is to 
supply the motoring needs 
prospective 


[isa function of a gasoline 


of its present or 
customers. 

These needs originally were 
envisaged as being exclusively 
gasoline and lubricating oils. 
In fact, the entire concept of a 
“sasoline station’? was _ first 
comprehended in the use of 
that designation, which in some 
parts of the country, is now 
quite generally replaced by 
the name “service station’’— 
perhaps a more nearly accu- 
rate description. 

Gasoline and lubricating oils 
continue to constitute the back- 
bone and mainstay of station 
operation. But from the view- 
point of the patron and the pe- 
troleum marketer alike, they 
no longer fill the bill. In fact, 
they never did. 

Automotive transportation is 
more than gasoline and more 
than oil. It involves other serv- 
ices and goods, to a degree 
probably unequalled in any 
other business, but quite gen- 
erally accepted in this one. 
Water for radiators and air for 
tires to mention only two, are 
free services customarily given 
and accepted as essentials to 
motoring welfare. They are, in 
fact, no more essential than a 
lamp bulb on a dark night ora 
windshield wiper in a driving 
storm. 

All these things and many 





*Standard Oil Co. of Calif., San Fran- 
cisco. 
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others go to make up the sum 
of the motoring operation. 
There is no logical mid-ground 
between a complete restriction 
of service to the actual sale of 
gasoline and oil, and its exten- 
sion to include the reasonable 
requirements of the customer 
for the operation of his motor- 
ing equipment. The major 
maintenance of that equipment 
is another matter altogether. 


What Are Essential Motor 


: Needs? 


If we accept this view, our 
problem becomes simply the 
selection of those products, in 
addition to gasoline and oils, 
which round out the practicable 
limitations of motoring service. 
These products would appear to 
fall readily into two classifica- 
tions: necessities, and optional 
goods. 

Without attempting a com- 
plete listing, it seems reason- 
able to classify tires, batteries, 
spark plugs, fan belts, lamps, 
anti-freeze and stop-leak prep- 
arations, fuses, tire chains, and 
other like articles as necessi- 
ties. Lacking them, the motor- 
ist cannot motor; and he is 
likely to need any of them any 
time. 

Beyond these, there is a 
wide range of optional goods: 
goggles, dust cloths, flash 
lights, floor mats, friction tape, 
and so on indefinitely. As to 
whatever we decide to classify 
them as motoring necessities, 
it would seem that we are in 
principle, pretty well commit- 
ted to carry them if our gaso- 
line station is to fulfill its func- 
tion of supplying motoring 
needs. The decision here rests 
upon what we consider the es- 
sentials to be. As to optional 


ter; and such goods cause much 
of the grief that is experienced 
in the marketing of specialties 
at gasoline stations. 

This need not necessarily be 
the case. Every gasoline station 
is a potential laboratory; and a 
chain of stations, especially, 
furnishes a proving ground for 
the testing of almost any ac- 
cessory, if we care to utilize it. 
There is no surer way to learn 
than by a test—wisely planned 
and carefully conducted and 
checked. And there is no easier 
way to be misled than through 
a test representing abnormal 
conditions. 

A new article, displayed and 
pushed, may easily show sales 
wholly out of line with its ac- 
tual and permanent volume. 
Any test, to be of value, must 
represent the marketing of the 
product under natural and nor- 
mal conditions. 

Under any conditions, how- 
ever, sales tests are indicative 
rather than decisive. The aver- 
age car stands at the pump 
block perhaps four minutes. In 
that time the salesman must 
supply and sell his major prod- 
ucts, gasoline and oil; and, 
generally, perform certain free 
services. The customer, it is 
true, has voluntarily exposed 
himself to sales solicitation— 
but he need not do so ever 
again! 

The available time, the im- 
portance of major products, 
the susceptibility of a motorist 
whose mind is always bent on 
getting out as soon as possible 
—all are factors of large im- 
portance in determining the 
extent and nature of the acces- 
sory line; and in these decisions 
experience and judgment enter 
to a high degree. 


N truth, marketing at gasoline 

stations is something very 
different from what we gener- 
ally consider to be the petro- 
leum-products business. It is a 
retail business, intricate to a 
degree, and divergent funda- 
mentally from the processes of 
petroleum-products selling. For 
its best success it requires, if 
not a different type of mind, at 
least a different type of per- 
sonnel; different methods, dif- 
ferent training, and different 
operation throughout. Natural- 
ly, also, different and special- 


NATIONAL PETROLEUM NEWS 

















ie 


sh 


tea eS, 





le 


or 


at 
T- 
i f- 
nt 
al- 
al- 














CIRCULATION 
75,000 











BIG°R NEWS [€¥3 


Published by Sinclair Refining Company (Inc.), 45 Nassau Street, New York, N. Y. aoa 

















WEST POINT-ANNAPOLIS 
USE SINCLAIR OILS 








(Associated Press Photo) 


DRESS PARADE.—Uncle Sam’s future officers stand inspection at 


West Point. The inspection officer, after examining a rifle, returns it 
to the cadet. But the photo on the right shows it isn’t always dress 
parade for these men. They recently fought a mimic war as part of 
their training and the trucks and tractors that took part in this 
offensive were lubricated with Sinclair oils. 











AIR VIEW OF ANNAPOLIS.—Pictured above is the U.S. Naval 
Academy at Annapolis, Md., where picked men are trained as officers 
for America’s first line of defense, the United States Navy. The sea- 
planes at Annapolis which the midshipmen use in their course of 
training are lubricated with Sinclair oils. 
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(World-Telegram Photo) 


AFTER THE BATTLE in their mimic war, West 











(Times Wide World Photo) 
NEW RAILCAR in American test. The Austro- 
Daimler Railear speeds easily and silently beside 
the “Cannonball,” famous Long Island Railroad 
Flyer. In its initial tests in this country this new 
type railear used Sinclair products for both fuel 
and lubrication. 


| FREE — Your copy of BIG NEWS -—Sinclair’s interesting news tabloid published monthly for gasoline dealers. 
For your free copy, write BIG NEWS, Sinclair Refining Company (Inc.), 45 Nassau Street, New York, N. Y. 
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ized management. This is at- 
tained, in some _ instances, 
through separate companies, 
subsidiary to petroleum-mar- 
keting corporations. In any 
case, the cleavage is just about 
absolute in its nature and 
functions. 


“Mind Your Own Business” A 
Good Plan 


Anything can be sold at a 
gasoline station—hats, clothes, 
groceries, musical instruments, 
hardware—virtually any _ ar- 
ticle of general use. Because 
this is true, there has been a 
great deal of sales experimen- 
tation in no way related to mo- 
toring requirements. When we 
consider the impossibility of 
selling even a full line of our 
own specialties in the fleeting 
moments during which the mo- 
torist is literally poised for 
flight, the advisability of stray- 
ing into other pastures’ be- 
comes at least questionable on 
any economic basis. 


‘‘Mind your own business’”’ is 
as good an axiom as ever—per- 
haps a better one today than 
ever before. No ultimate ad- 
vantage is in sight for anyone 
through raiding, or trying to 
raid, other people’s’ business. 
“A”? may take from “B,’” who 
in turn purloins from “C,’’ who 
transgresses against ‘“‘D,’’ who 
completes the circle by grab- 
bing from ‘‘A’’; but nobody is 
benefited, and all are hurt. The 
volume of trade is not in- 
creased. The consumer also is 
hurt; because he is best served, 
in every line, by the people who 
know how to do the job. 


Because of the greater serv- 
ice rendered to the consumer, 
the wise merchandising of mo- 
toring necessities and conveni- 
ences definitely tends to aug- 
ment the sales of petroleum 
products at gasoline stations. 
Established customers are bet- 
ter satisfied, and less inclined 
to switch around to other sta- 
tions and other brands of gaso- 
line. There is less, if any, ne- 





year. 


ing exhibitions have been. 


other living fisherman. 





NEW kind of publicity stunt has been used to adver- 
tise Gulf Refining Co. products in the southwest this 
It consists of an exhibition of fly casting by Jack 
Lamb of the Gulf company’s gas division, one of the most 
accomplished fishermen in the country. 

Under Gulf sponsorship Mr. Lamb has staged a num- 
ber of fishing expeditions during which he has given ex- 
hibitions of his art and made talks about Gulf products. 
The accompanying photograph shows how popular the cast- 


Mr. Lamb is said to have caught more bass than any 
He has been known to land 105 


bass in three hours and only recently caught 146 in five 
hours, landing 29 on consecutive casts. 
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cessity for sending customers 
to other sales outlets where 
their allegiance may be divert- 
ed. Additional customers are at- 
tracted, and made permanent, 
either by some chance stop or 
by display or word-of-mouth 
selling through other motorists. 


The same wise methods pro- 
duce substantial revenue and 
profit for the station, without 
increase in overhead or carry- 
ing charges, and with but slight 
increase in direct operating 
costs. 


Automobile specialties 
should be sold at gasoline sta- 
tions. The right specialties. Se- 
lected and merchandised with 
the utmost care and skill, in 
accordance with well-defined 
principles and painstaking 
methods of testing. The whole 
operation is one of delicate 
balance and adjustment. Con- 
tinually practiced, and conduct- 
ed under these conditions, it 
becomes a useful and _ profit- 
able undertaking. 


Van Covern to Organize 
Code Economics Office 


NEW YORK, Oct. 19.—Fred 
Van Covern, director of the de- 
partment of statistics of the 
American Petroleum Institute, 
has been loaned to the Planning 
and Co-ordination Committee 
of the Petroleum Administra- 
tion. He will have headquarters 
in the Shoreham building in 
Washington where the P. and 
C. committee is situated. He 
will organize a department to 
make statistical and economic 
studies for the committee. 
Joseph P. Buder of the insti- 
tute’s statistical staff will go to 
Washington with Mr. Van 
Covern. 


The institute began gather- 
ing crude oil production statis- 
tics in 1920. In 1929 it broad- 
ened its statistical activities by 
including refinery statistics. In 
1930 it made its first semi-an- 
nual forecast of demand for mo- 
tor fuel. This work will be con- 
tinued under Mr. Van Covern’s 
supervision, it was announced. 


Mr. Van Covern is a member 
of the marketing sub-committee 
of the P. and C. committee, 
chairman of which is Axtell J. 
Byles, president of the institute. 
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GREATER PUBLIC AC- 
CEPTANCE. Fruits... vege- 
tables ...even tennis balls! Every- 
thing is being sold in sealed cans. Oil 
in cans merely follows the modern 
trend in package selling. Continental 
Can Company is spending thousands 
of dollars educating your customers 
on the correct way to buy. Sell your 
oil as people are taught to buy it... 
want to buy it in sealed cans. 
INCREASED SALES OFFSET 
SLIGHT DIFFERENCE IN 
COST. What difference does a couple 
of pennies on the original cost make 
when sales are pushed up 25% (or 
more). Every single instance where a 
refiner has turned to oil sealed in cans 
has resulted in a 25% or more gain 
in sales! 


SMALLER INVESTMENT — 
QUICKER TURNOVER FOR 
DEALERS, To give adequate motor 
service, a dealer should handle sev- 
eral grades of motor oil. With bulk oil, 
this was impractical. It meant tre- 
mendous amounts of credit through- 
out the country. Some good... some 
bad. But with oil in refinery-sealed 
cans, dealers can stock reasonable 


g 


ALCL, 


NO 

OTHER CONTAINER 

OFFERS REFINERS 
SO MANY 

ADVANTAGES 


quantities of all grades of motor oil 
... hot just two or three. 


And pay 
bad 


in cash! There’s an end to 


accounts. 

REAL POINT OF SALES 
PEAY. Ask any merchant what sells 
the greatest amount of goods. Dis- 
You can't display bulk oil. 


Dis- 


play! 
You can’t create the motorist’s de- 
mand that way. But sealed cans of 
oil colorfully lithographed make an 
attractive display in themselves. 

OPPORTUNITY FOR DRA-}|} 
MATIC SALESMANSHIP. How 
quick ... how easy ... how clean... 
selling oil in sealed cans is. The 
dealer is not talking about a vague 
oil in drums in the rear of his station. 
He’s talking about your oil in brightly 
Your oil that the cus. 
handle. Dealers dra- 
And make more sales. 


colored cans. 
tomer can 
matize sales. 


NO MORE 
BREAKAGE. Tin 
break .. 


concrete! ‘Through all the stages of 


LOSS FROM 
cans dont 


-even when dropped on 


shipping and handling, you can wipe 
that loss item right off the books. 


NO MORE WORRY ABOUT 
SUBSTITUTION. When a 
tomer asks for your oil, if it’s in 


cus- 


sealed cans, you know he gets your oil. 


YOUR OTL DOES NOT SUF- 
FER FROM CONTAMINATION, 
liow can dust... dirt... water... 
light... get into a refinery-sealed tin 
can? Not even air penetrates this 
package. The slight difference you 
pay for packaged oil guarantees that 
your oil reaches the public as pure as 
it left the refinery. 


CANNED OIL HELPS YOU 
MEET THE OIL CODE RE- 
QUIREMENTS. No refiner shall 
give...rent... loan... or sell any 
service station equipment says the 
Oil Code. No refiner need give... 
rent... loan... or sell any service 
station equipment if he seals his oil 
in cans. A patented opener which 
costs but little is the dealer’s entire 
equipment. 


GET THE FULL STORY OF OIL IN REFINERY-SEALED CANS... 
MAKE YOUR CHOICE WITH ALL THE FACTS BEFORE YOU! 
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Well Trained Salesmen Are Necessary 





Under “The New Deal” 





HE greatest single cost of 
[i senine is, of course, labor. 

It has been a _ continual 
source of wonder to me that the 
average American corporation 
hires scores of men to see that 
other men come to work on time 
or do not leave too soon, and 
other scores of men to check 
the books to see that no cash 
has been lifted from the till; but 
those same corporations do so 
little to see that the effective- 
ness of the time served by sales 
labor is at a reasonably satis- 
factory level. 

There have been two equally 
bull-headed and equally errone- 
ous schools of thought with re- 
gard to the training of sales- 
men. Each side has had a suf- 
ficient number of accidental suc- 
cesses or has made a sufficient 
number of incomplete and care- 
lessly-interpreted experiments 
to convince it of the soundness 
of its respective position. There 
are still a few of the old-time 
successful sales managers who 
feel that a salesman is born and 
not made, and that the school of 
hard knocks and experience is 
the only school worth-while and 
that, consequently, a slap on the 
back, an occasional pep talk, 
and a big stick are the only ef- 
fective training instruments. 
The other group believes that 
selling is almost a mathemati- 
cal science, and that any man 
who will obey instructions can 
be made into a salesman. 


I have at various times taken 
each position, and have found 
each position untenable. As the 
fight for business has gradually 
tightened in this country, I have 
seen many back-slappers, good 
fellows, and personality sales- 
men washed overboard. On the 


42 


By Bryan Houston* 


Presented before American Petrolewm 
Institute, Chicago, Oct. 24-26, 1933 


other hand, I have seen intelli- 
gent, obedient, earnest individu- 
als, capable of writing a disser- 
tation on the psychology of 
sales, who could not be brought 
up to the point of turning in a 
satisfactory number of signed 
orders through any methods 
known to myself or my associ- 
ates. 

With some realization of the 
dangers of half truths and 
broad statements, I offer the fol- 
lowing as an unoriginal sum- 
mary of the situation: 

1. There is such a thing as a 
natural salesman. Some men 
with apparently little or no ex- 
perience or formal training can 
sell an amazing amount of 
goods. 


2. Some men cannot be made 
into salesmen by any method 
that I have yet heard of. These 
men are not necessarily victims 
of halitosis or stupidity. 


3. The majority of any sales 
organization can be improved 
by sales training. The net value 
to the company of the improve- 
ment in a sales organization due 
to any reasonably intelligent 
training program is difficult to 
check; but, in my opinion, there 
is sufficient evidence to indicate 
that the improvement exceeds 
any ordinary cost of a program 
that is, let us say, 50 per cent 
sound. 

4. Regardless of its intrinsic 
value or its method of applica- 
tion, no sales-training program 
can take the place of sound 
sales management policies, 


*Standard Oil Co. 
land, O. 


(Ohio), Cleve- 


good quality of products or com- 
petitive prices. 


Purpose 


It is not surprising that many 
sales-training programs’ are 
judged failures because it is 
only natural that the training 
of salesmen should be suscep- 
tible to the most prevalent dis- 
ease of its parent—sales man- 
agement; and that is lack of 
clarity of objective. Except by 
refuge in some such term as 
“sell goods’”’ or ‘‘make money” 
or “‘stay in business,’’ there are 
not a half dozen of you present 
or for that matter, in the indus- 
try, that can tell me concisely 
what you would like to have 
your salesmen trained to do for 
the coming year. As a general 
rule, your sales policies are fuz- 
zy, illogical, and frequently im- 
practicable. 





Due to the growth and struc- 
ture of our sales organizations, 
our sales policies at best are 
but a tardy reflection of the true 
conditions in the field. If your 
sales-training man does not care 
much whether he works or not, 
his greatest good to you will be 
an impertinent insistence that 
you clarify your ideas as to what 
you want done before he starts 
to train people to do anything. 


The practical technique of 
developing a sales-training pro- 
gram is tedious, and sometimes 
fairly expensive. It is, in es- 
sence, a sufficient amount of in- 
telligent field work to discover: 
first, what your men are actual- 
ly doing; second, what they 
should doin your best judgment 
to achieve the desired end. Out 
of the difference between these 
two determinations must be 
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WHATEVER YOU NEED 


. . . for blending motor oils for any season of the year, Conoco 
can supply you! We are ready to supply at once paraffin-base, 
dewaxed Bright Stocks, 0-10 pour, Long Residuums, 0-10 pour, 
and Neutrals, 0-5 pour. In all wanted colors. The source guar- 
antees the quality! We usually have available a wide variety of 
small-capacity compartment tank cars that enable us to fill orders 
quickly. Get in touch with our Division Office nearest you be- 


fore contracting for winter requirements. Ask for latest specifi- 
cations and prices. 


CONTINENTAL OIL COMPANY 


Albuquerque, N. M. Fort Worth, Texas New York, N. Y. 
Butte, Mont. Great Falls, Mont. Ponca City, Okla. 
Chicago (Conoco Oil Co.) Kansas City, Mo. Richmond, Va. 
Denver, Colo. Lincoln, Neb. Salt Lake City, Utah 


: Conoco 
D. Bright 
Stock 
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constructed the training pro- 
gram. 
Application 

I should like to discuss brief- 
ly, and in part evaluate, a half 
dozen different methods of ap- 
plying what is generally known 
by the term “sales training.”’ 
1. Supervision 

The work of the immediate 
supervisor of salesmen is 50 per 
cent of any training program. 
Until each supervisor realizes 
that at least 50 per cent of his 
work is sales training, no sales 
organization is apt to approach 
its possible effectiveness. The 
tendency of supervision is al- 
most universally for the super- 
visor to see too many salesmen 
each day or week or month, and 
do too little with each man. 

If you and your supervisors 
appreciate that more than half 
of the supervisor’s job is train- 
ing; and if you can consequent- 
ly, so order your supervisors’ 
work that they may devote the 
greater part of their time to 
training their men, you have al- 
ready developed a better train- 
ing program than the majority 
of companies will have. In or- 
der to do this a supervisor must 
first be a sufficiently good house- 
keeper to reduce the ordinary 
mechanics of supervisory work 


to a point where it takes less 
than half of his actual field 
time. 


It is almost always distress- 
ing to calculate how much su- 
pervisory time is devoted to the 
delivery of messages to the field, 
to the transfer of incidental 
items of sale or housekeeping 
from one station to another, to 
the correction of errors in ac- 
counting forms, and other non- 
selling activities. 

Supervisory work requires a 
difficult technique of demon- 
stration and correction of ac- 
tual sales procedure. In order 
to give supervisors the 
necessary time to devote to true 
sales supervision, many com- 
panies have set aside their 
housekeeping under the head- 
ing of an operating department 
as something apart from sell- 
ing; but this organization usu- 
ally results in a confusion of 
authority which rarely makes it 
advisable, even though it does 
accomplish its original purpose 
of freeing the supervisor. 

2. Schools 
The 


sales 


average sales manager 
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learns early in the game that 
long-winded meetings are not 
productive. Unless he is suffi- 
ciently thoughtful to differen- 
tiate between true school ses- 
sions and meetings, he is apt 
to miss the value of the very 
practical medium of training 
schools. It has been my experi- 
ence that an annual training- 
school period of from three days 
to a week is surprisingly pro- 
ductive. 

A story which is older than 
most of us present is still the 
best illustration of the princi- 
pal requirement for a_ good 
training school. A young army 
officer had occasion to be ex- 
tremely exasperated with the 
conduct of a small but obstinate 
group of army mules. To his re- 
lief, an elderly darky appeared 
on the scene and, without visible 
effort, almost immediately pro- 
duced order and concerted effort 
among the mules. The officer, 
being a gentleman, first ex- 
pressed his appreciation, then 
his admiration, and then very 
tactfully inquired as to the se- 
cret of the old man’s success. 
The darky replied: ‘“‘Mules is 
easy to handle if only you know 
more than they do.”’ 

Any man with a more inti- 
mate practical knowledge of 
selling than the average of the 
group, who will spend 10 hours 
of preparation for each hour of 
class work, is the finest possible 
supplement to good supervisory 
field work. 

These meetings should be 
about equally divided between 
lectures, demonstrations, and 
practice. God help the teacher 
and the class if the teacher has 
no sense of humor! 

3. Printed Material 

By printed material I mean 
that material which is printed 
or mimeographed on the basis 
of instructions only, and not for 
direct use with the trade. It has 
been my experience that every 
four or five years an outside or- 
ganization adapted to such 
work should be called in to de- 
velop a fundamental training 
class in the form of a series of 


text books for your organiza- 
tion. An outside organization 
can do it more cheaply and 
more effectively than you can 


do it vourself for two reasons: 
a. Because it is more experi- 

enced in the development of 

such material than you are. 


b. Because it is only a peri- 
odical job; and, when it is done 
by outsiders, you are not left 
with an embarrassing residue 
of a large training force be- 
tween jobs. 

c. Material prepared by an 
outside school is salable to your 
employes. Home-made mate- 
rial, regardless of how elabor- 
ately prepared is rarely salable. 
Lessons which are sold will usu- 
ally be much more generally 
and thoroughly studied than 
those which are required or giv- 
en away. 

These fundamental training 
courses must be supplemented 
by definite written instructions 


covering each new _ policy or 
product at the time of intro- 
duction of such policy. or 


product through the company; 
these bulletins in turn reorgan- 
ized and refreshed in the hands 
of an outside organization form 
the basic material for the next 
more formal training course. 
4. Pictures 

One of our more enterprising 
industrial pictur e-producing 
concerns credits the Chinese 
with a saying: ‘A picture is 
worth 10,000 words.” I have 
not had the opportunity to con- 
sult with the proper authorities 


as to the authenticity of the 
credit line, but the idea is 
good. 


The three forms of pictures 
which we use are charts, slide 
films, and talking motion pic- 
tures. I prefer the chart, where 
one man is to do the entire job 
of presentation to a compara- 
tively small group or series of 
groups. It gives an excellent 
opportunity for flexibility of 
treatment suitable to the per- 
sonality of the speaker or the 
audience. 

Where a simple job of presen- 
tation must be made to a 
greater number of groups than 
one man can cover, the slide 
film is best. I do not like long 
slide films, because the dark- 
ness and the average super- 
visor’s voice are both conducive 
to sleep. I do not like expen- 
sive slide films; because if what 
the boys call serious money is to 
be spent, I prefer talking pic- 
tures. 

Talking pictures are by far 
the most vivid and dramatic 
form of presentation that we 
have yet found. I have seen 
some perfectly terrible indus- 
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Financially speaking . . hose nozzles are one 
of the smallest investments in a service 
station. But that doesn’t minimize their im- 
portance. The less time an attendant has 
to spend on a “‘fill’”’ the more he has for other 
service or sales effort. MORRISON HOSE 
NOZZLES are fast and positive in action . - 
they are full-flowing. They are made in a 
total of 43 different styles and sizes. Made 
with fine watch precision of the highest 
quality red brass . . every Morrison Hose 
Nozzle is factory-tested with both air and 
water before it is shipped. Tell us the make 
or model of your pumps and we will recom- 
mend the correct nozzles. Write for FREE 
Folder and Prices. 
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trial talkies, but I do not know 
of any which have not at least 
earned their expense. Our 
preference is for short talkies, 
and more of them. In general, 
we are now making the ma- 
jority of our talkies as if they 
were for the sole purpose of 
showing to outside audiences. 
We find that these talkies are 
better training material than 
the majority of those which are 
made purely for organizational 
showing, and pay their way as 
institutional advertising mate- 
rial for use before service clubs 
and the like. 

5. Meetings 

Pure sales meetings, as dif- 
ferentiated from schools, should 
be confined, wherever possible, 
to one subject; not more than 
two or three speakers, and not 
more than three hours in 
length. Remember that it is not 
without reason that the average 
college lecture is restricted to 
an hour or an hour and a half 
at the most. Even a slow speak- 
er can say more in one hour 
than an audience can absorb in 
several days. 

If more than one man is to 
speak, the organization of the 
entire meeting—even to the 
point of outlining fairly specifi- 
cally what every man should 
say—should be in the hands of 
one individual. Otherwise you 
have contradiction, confusion, 
a diversion of interest, and a 
waste of time. I do not mean 
to be sarcastic when I say that 
it is my honest opinion that the 
average sales force would be 
better off without at least 50 
per cent of the meetings to 
which it is subject. 

The next time you plan a 
series of sales meetings, try a 
dress rehearsal or two before 
going through the field. It will 
be appreciated by the troops. 
6. Sales Promotional Material 


A long and bitter battle has 
been waged for many years in 
the selling field. The ammuni- 
tion on both sides has run much 
more heavily to quantity than 
to quality. The subject has 
been the ‘‘canned” sales talk. 
I take this opportunity to add 
my two cents’ worth to that dis- 
cussion. Almost any salesman 
or sales manager will tell you 
that every customer is different, 
and must be approached on a 
different basis. 

Hundreds of volumes have 
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been written of a pseudoscien- 
tific nature, attempting to give 
guidance as to how to judge 
the customer and, consequent- 
ly, what particular brand of ap- 
peal should be applied to that 
customer. My experience in 
this field has led me to believe 
that the principal difference in 
the average salesman’s effort 
with each of his daily customers 
lies in the fact that at each con- 
tact he forgets a different part 
of his story. 


If you have a product about 
which you have developed 10 
good sales arguments, your av- 
erage salesman will remember 
5, specialize on 1 or 2, and use 
on an average of perhaps 3 with 
each customer. For these and 
other reasons, we make it a 
practice to develop a_ picture 
presentation for each new im- 
portant product. Each page 
contains a single picture, with 
not more than 10 words written 
on it. In the back of the book 
we write a little speech to go 
with each page. 


We make no pretense that we 
insist that the salesman use our 
speech verbatim as a ‘‘canned’”’ 
talk. We do suggest rather 
frankly, that—until he is suf- 
ficiently familiar with the pre- 
sentation to have developed a 
talk of his own—he at least use 
the sense of the talk that we 
prepare. The pictures serve the 
double purpose of keeping the 
customer’s attention and _ re- 
minding the salesman of the 
points he has to cover. We find 
that a sales-training program 
built around the use of the visu- 
al presentation for each new 
product is one of our most effec- 
tive programs. 

The organization for sales 
training is important; but, be- 
cause of the tremendous differ- 
ences in the size and complexity 
of the various sales organiza- 
tions to which it must be ap- 
plied, it is not possible to give 
more than a very brief guid- 
ance as to the proper set-up of 
such an organization. The most 
important rule for any sales- 
training organization is that its 
authority must come more from 
the field than from the home of- 
fice. I have seen countless un- 
successful attempts to jam 
down the throats of a sales or- 
ganization training programs 
that to the home office manage- 
ment seemed so beautiful. I 


have heard more than one sales 
manager say that sales training 
is not profitable because of the 
difficulty —- amounting almost 
to impossibility—of getting a 
sales organization to follow sell- 
ing instructions. 

My experience has been that 
if you can take your selling plan 
out to the field and demonstrate 
conclusively that you can get 
more signed orders through its 
use than your good salesman 
can get without it, you will have 
little trouble in getting your 
program followed. 

Send your sales-training man 
into the field. Your salesmen 
will judge much more quickly, 
and with greater accuracy, than 
you can whether the work of 
your training man is effective 
help to him, or just another one 
of those things from the “home 
office.”’ One of the greatest 
sales managers in this industry 
told me not long ago: “I al- 
ways listen to the voice from 
the field.’’ That is the very es- 
sence of good sales training as 
well as of sales management. 

Another fundamental of good 
sales-training organization, in 
my opinion, is to keep the num- 
ber of people directly involved 
in sales training as a full-time 
activity to a minimum. This is 
necessary not only to maintain 
a reasonable cost on this effort, 
but it is the only workable pre- 
caution that I have found to 
keep a _ sales-training depart- 
ment from too heavily dipping 
its oar into those functions 
which more properly lie in sales 
management rather than func- 
tional sales training. 

The difficulties of selling to- 
day have long since passed the 
point where sales training can 
concern itself solely with the ap- 
plication of the psychology of 
selling to practical work. Good 
sales training today is con- 
cerned with everything that a 
salesman does and every prob- 
lem that faces him. He must 
learn quickly to separate the 
routine mechanics of organized 
selling from the true job of 
making the individual sale. This 
does not mean that the routine 
is not important; for, until the 
routine of organization is thor- 
oughly mastered and reduced to 
the point where it occupies less 
than half of the salesman’s 
time, very little can be done 
with the real job of selling, be- 
cause there is no time for it. 
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Conclusion 

In conclusion, may I remind 
you that whatever the outcome 
of the code is, at least some 
forms of our recent competitive 
practices will be limited. The 
competition of tomorrow will 
be more bitter than the competi- 
tion of yesterday, because it will 


be as the deadly combat of well- 
trained shock troops compared 
to a rock-throwing rabble. It 
behooves you to make a most 
careful analysis of your own 
sales army. It is either moving 
forward, with the steady tramp 
of well-trained troops, or it is 
wavering in the field with the 


uncertain and bewildered steps 
of an untrained mob. If itis the 
former, you and your salesmen 
will prosper and grow in the 
‘“‘New Deal.’ If it is the latter, 
you and they are wandering in- 
to certain economic destruction; 
and they, at least, deserve a bet- 
ter fate. 





State Marketing Committees in Far West 


Region No. 6 


Northern California—Northern Nevada 


B. I. Graves, Chairman......Associated Oil Co., San Francisco 
TE, EOWNGPOG oxicsessccscscosccesus Standard Oil Co., San Francisco 
R. F. Schroeder ......................shell Oil Co., San Francisco 
Wis NGWIOSD oascsncaeevcdasccccedes Union Oil Co., San Francisco 
Wi Ce sca cacceesiiecisccvccncee The Texas Co., San Francisco 
oe VERY Scscidsicncccdispicasi: General Pet. Corp., San Francisco 
AW Chae wii DPS: cccascasediceaicadsens Richfield Oil Co., San Francisco 
Rs, RUMI L OF vasa acscessctcnccarvcaseoneesen Norwalk Oil Co., Fresno, Calif. 
M. MacMillan ........... MacMillan Pet. Corp., Oakland, Calif. 
Wi. Campvdell ...:<0.<cs0c0s Hancock Oil Co., Oakland, Calif. 
Pix Bjch TENE et cs sesconsiatviannisica Mohawk Pet. Co., San Francisco 
Ey . a) |, ee Sunland Ref. Co., Fresno, Calif. 
WR Bele oa cssivcisccaccasvicccer inaivertatgices Caminol Co., Los Angeles 
A. W.. Taylor .«....0: Western Oil & Ref. Co., San Francisco 
Bs “Ge, TERIOR OP cis cdcncsevesseensccces Krieger Oil Co., Lodi, Calif. 
ise: (ERs, ROMAINE ~seaccciacseicdcinsedesesates Quality Oil Co., Reno, Nev. 
ay = Geis ein dutouacas cn ueGuen a tguansenssaceniaed di dasdaancthccscotiacgquaeais 

sdibeeue Indep. Service Station Owners Assn., San Francisco 
H. Stearns ....[ndependent Dealers of Fresno, Fowler, Calif. 
Bic WHR. IID waves scccedscanaccacaescavastcevenenskasusncdeteiteduantas 

eeSioa ee ae San Joaquin Farm Bureau, Stockton, Calif 
eles WO MRED 5556 dois acccadeudoudonsactyes Indep. Dealers, Sacramento 
PW (Ua, ERGMNOW. wee cainscaccuyundanceateaiesacesauscctaaauiestedseonaysdsteseotats 


.San Francisco Garage Owners Assn., San Francisco 


TUNG, etc BURUND Cacaicsscaneces enieisucexarwikeanndacectacesacaucceveadsiastacece 
aedavewevans Allied Automotive Industries, San Francisco 
Br ee REO sic cicécviccostcncestaseae Gilmore Oil Co., San Francisco 
Os; CROP sisccsciesiccz Olympian Oil Co., South San Francisco 
Cs Be, BARON ccccccccccas Signal Oil & Gas Co., San Francisco 
PE. Wii MAGCUIGR casi ccidesscecseds Seaside Oil Co., San Francisco 
| i) Ae |”) || ee Guardian Oil Co., Emeryville, Calif. 


Southern California—Southern Nevada 


C. S. Jones, Chairman ...... Rio Grande Oil Co., Los Angeles 
Se Ub: ROM CaO ceeiankexidevesdindes Standard Oil Co., Los Angeles 
er Re 7 CONNIE so cvs vuciuctedesccstsecudtasas Shell Oil Co., Los Angeles 
Be Be WPAN: a cccisicnicccinscsoscens Union Oil Co., Los Angeles 
Be We SI RONEN INH x davecdansccesexsetdcs Associated Oil Co., Logs Angeles 
DOM. DAWSON: <.cc.scciccssssecc reneral Pet. Corp., LOs Angeles 
OR 0 Ce ee The Texas Co., Los Angeles 
CEOs INGO! Sok desaessiacrieseseccaes Richfield Oil Co., Los Angeles 
R. E. Alport ..................Signal Oil & Gas Co., Los Angeles 
GOTO WIAINS ..:.02.0..<60ccecces Hancock Oil Co., Long Beach 
Bes De SUCUR OR cic cccsccccicccuicns Guardian Oil Co., Watts, Calif. 
George Machris ................sss00. Wilshire Oil Co., Los Angeles 
EP UNOS <cesS ce cick adscsedivrdeccardl Gilmore Oil Co., Los Angeles 
DeWitt HnoOx: ........005660.. MacMillan Pet. Corp., Los Angeles 
re ROBO decvicsvevacscaeavcieacy Olympic Ref. Co., Long Beach 
i HD sésictdsecsomerrions Navy Oil Co., Bakersfield, Calif. 
Ree Mets MERINO.» didcasidcdavececnwicrwnc ens Caminol Co., Los Angeles 
PEW e PAGIOF: cicsiscczcnece Western Oil & Ref. Co., Los Angeles 
Bi. He SHOIGOR .:..06052:. Sunset-Pacifie Oil Co., Los Angeles 
ee UR NR ova daddcadceccautcuscsoatec R. R. Bush Co., Long Beach 
1 ie A 1) | re ee Seaside Oil Co., Los Angeles 
Ree) Wee) CRE SS sic cs sais ve ddes cso udcu nas cadaccndaanedccnaavesdatetunuss 
Svaunegadataee Edington Oil & Ref. Co., Ltd., Long Beach 
Co Be WOME RIDES © cccnccsccsanesccccsncs Exeter Oil Co., Long Beach 
CONST IGH: POUED siccscccecssdactecscccss Monarch Oil Co., Los Angeles 
PY: TRIBES sccsvecssees Lake View Oil & Ref. Co., Los Angeles 
Waward WW. Paley: ..iiccccicicc Petrol Corp., Los Angeles 
W. FP. ANGQewe  sicccivincicc W. P. Andrews Co., Long Beach 
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Ce IN IOE  veciceniadeccssccarces St. Helens Pet. Co., Los Angeles 
P. E. Simpson ........ Fruit Growers Supply Co., Los Angeles 
CRE i. asi banc nccainedececaucinetaseataccameccdtaaNavedes 

Pe ee eee ene Petroleum Club of Calif., Los Angeles 
T. M. Bushnell ..............Alameda Oil Co., Las Vegas, Nev. 
E. L. Fellows ....Southern Nevada Oil Co., Las Vegas, Nev. 
STEUEIOG  SHRWGE ca cariciasicindinaccctiguenctcsgucsaviceis Mactetadadeiasannses 

Sean Southern Calif., Pet. Dealers Assn., Los Angeles 

Arizona 
Lynn Lockhardt, Chairman...... Rio Grande Oil Co., Phoenix 
DR NO aa ectansusitentaianetes Standard Oil Co., Phoenix 
BING CE NN inc caccccecdenacidecessitinenee Shell Oil Co., Phoenix 
BE. W. Brewster ............ Union Oil Co. of Arizona, Phoenix 
Br CRG loses dc acacccactssicdcanavidvatomnes The Texas Co., Phoenix 
Wee ie COG. nicdannusncnex Continental Oil Co., Phoenix 
G. V. Haymaket........ General Pet. Corp. of Calif., Phoenix 
Cor Ta NERO csi caccccasenss Martin’s Service Station, Phoenix 
12 RS | Co) Seer rece The Texas Indep. Oil Co., Phoenix 
TR Cele ica catectesseaceasanedesteetie: Southland Oil Co., Tucson 
OWES EGO cccscatsecsndisass Blythe Oil Co., Blythe, Calif. 
We, Re We isdicersidcractanteecessaas Phoenix Fuel Co., Phoenix 
Bere Ae TRON eis ckccs ented ees Anthony, New Mexico 
Ce. RUGRGR A oseass rotsersiaaaa: Arizona Oil Co., Phoenix 
Oregon 
M. D. Leh, Chairman....General Petroleum Corp., Portland 
NU ih OG vss ccccaccccastacaseusass Standard Oil Co., Portland 
WY Woven ccecesctncvientnsrienaeiue Shell Oil Co., Portland 
Co) SO NIG sess cccdidersseeieinraiennee Union Oil Co., Portland 
Cs Ne oc sceweccaccnandiacccdutnanns Richfield Oil Co., Portland 
Ci We A scan nsaccrecietinees The Texas Co., Portland 
Cai cativticwscseatancxeaans Associated Oil Co., Portland 
Ree NCO ec ccecncnsdicetsciaeeeas Fletcher Oil Co., Portland 
TOORRG! GARG cscinccccsecesesiox Signal Oil & Gas Co., Portland 
Be Pir PR WNNCE? aiteccnsiiicciidinne tilmore Oil Co., Portland 
FES Gt icreiccsieeanince Guardian Oil Co., Portland 
James H. Cassell ...... Oregon Auto Trades Assn., Portland 
eee Be SEMINOM seat diesacaicedsaan Sunset Pacifie Oil Co., Portland 
J. H. MeKenzie ........ Independent Dealers Assn., Portland 
Bes. Wr eae aasddeacscdicexeares Farmers’ Union Oil Co., Salem 
Washington 

D. G. Fisher, Chairman .............-..ss«- Shell Oil Co., Seattle 
ae Ss CRO coca caress wactacasanaend: Standard Oil Co., Seattle 
Ee Ws CACO i aiccicavccadacsivsasisesccivegecans Union Oil Co., Seattle 
EES. i TRO AR y cccsinsssinciscgianiatene Associated Oil Co., Seattle 
Wee FRG RON N calcdcicasweseniacddianscatassrceess Richfield Oil Co., Seattle 
We a kavaracbicciccRtdawinssctinds The Texas Co., Seattle 
Bi WCU Ri iiadexadacsidaasseasscaissies Fletcher Oil Co., Seattle 
OE Bi RMN widdseiscsavewaexiensas Continental Oil Co., Spokane 


A. V. Stoneman ....Automotive Maintenance Assn., Seattle 
CNG? FRRGE ésicseenidcaceciwaccadsackcdassdeccddadanectadasdaatiesdaeas 


easnaee Walla Walla Farm Bureau, Walla Walla, Wash. 
Ge Bie THEME GC ©. cic cceccdicicsexcsccccscss General Pet. Corp., Seattle 
BD: BE BF. MEPRGFSOM «. cscsieccscisccnsss. Gilmore Oil Co., Seattle 
©: Bix Gime re iisccssnaccice Signal Oil & Gas Co., Seattle 
We, DAs, COMAGROR ose cccccacisescccnisasecs. Guardian Oil Co., Seattle 
Me Dt Cot a ccraiieicececeasnesndaccnnesasxaeaens Clack Oil Co., Spokane 
Bhs Bhs WRGHGN ic cccacsiissccscccx: Sunset Pacific Oil Co., Seattle 
os a vive scien sctindceciccencevesaeddenctaxauadde True’s Oil Co., Spokane 
ROy SHAM o...cscscceccsccascevesese Garage Dealers Assn., Seattle 
© Dh THOMIBOR sciinsicesvsserescis Garage Dealers Assn., Tacoma 
1; PD J) eee peperr err ree esrrerr were reece mere rer 
Suddaehs Washington Automotive Trade Assn., Spokane 
Ce WRMION seca sste Warren Brothers, Centralia, Wash. 
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With the Independent Marketers 


By E. L. Barringer, N. P. N. Staff Writer 





NDEPENDENT marketers 

have a real problem in decid- 
ing how to handle callers at 
their office. In fact one jobber 
considers this one of his most 
important operating problems. 

Every day jobbers have a va- 
riety of callers. Some are on 
legitimate business, others are 
time wasters, presenting prop- 
ositions that the jobber by no 
stretch of the imagination 
would be interested in. Yet all 
have to be given a hearing, an 
opportunity to tell their story, 
and ushered out of the office 
gracefully. 

The legitimate caller re- 
ceives attention, but it is diffi- 
cult to handle the undesirable 
ones. There may be a tempta- 
tion to let them ‘cool their 
heels’? hoping they will leave, 
or to see them in the waifing 
room. 

The problem is. especially 
difficult in smaller cities. Usual- 
ly a jobber cannot escape calls 
by having the telephone girl 
act as a buffer, or by sending 
the caller to some subordinate 
executive. The jobber’s office is 
too small to use the old gag, 
“Mr. Brown is out of the city.” 

A solution for the problem? 
Jobbers seem to be in the dark. 
Most listen to every caller, re- 
membering that each is a po- 
tential customer. 

* * % 


AILROADS are starting a 

drive for passenger traffic, 
by reducing rates to 2 cents a 
mile in day coaches and on all 
types of ten-day round trip 
tickets, plus elimination of the 
pullman surcharge. Several 
western roads have formally 
announced these new rates, 
starting Dec. 1. 

The avowed purpose of the 
railroads is to win back traffic 
now traveling in private auto- 
mobiles and _ buses. Experi- 
ments this summer showed the 
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roads that the bait of low fares 
enticed persons to fill the once 
empty coaches and pullmans. 
What is the oil industry going 
to do to retain its gasoline mar- 
kets in the face of this new 
competition? To date as an in- 
dustry, it has done little or 
nothing to create or increase its 
market for gasoline. 

Service stations give maps 
and road information, several 
major companies have _ estab- 
lished excellent highway travel 
bureaus, local jobbers have pro- 
moted travel with suggested 
tours, and an eastern company 
several years ago conducted a 
campaign to induce motorists 
to vacation in its territory. But 
as an industry there has been 
no concerted action to increase 
consumption. 

The railroads have finally 
come to life. Reduced rates un- 
questionably will stimulate 
travel by rail. Some of that in- 
crease will come from those 
who would use the railroads 
anyway, but much of it may 
come out of the oil industry. 
Every car owner riding a rail- 
road train represents so much 
lost gasoline business. It is a 
problem the oil companies could 
well give their attention. 


x * % 


JOBBER offers this sales 
“41 suggestion to prevent cus- 
tomers feeling they are being 
“barber-shopped”’ into buying 
accessories at service stations. 
The idea, and it works in the 
jobber’s stations, is to defer 
suggestions of accessory pur- 
chases until the customer is 
paying his bill. 

This jobber’s station sales- 
men are alert to sale opportun- 
ities on accessories. While wip- 
ing the headlights they ask the 
customer to turn on the lights 
so they can see if the lens are 
clean, and in checking oil they 


note the fan belt, and so on. 

Instead of mentioning a 
burned out bulb as soon as the 
customer turns on the lights, or 
the frayed fan belt, the sales- 
man goes on with his work. 
The sales talk comes when the 
bill is being paid. 

As the salesman is making 
change he remarks “While I 
was wiping your headlights I 
noticed the right front bulb 
was dead. Do you want me to 
replace it now?” 

The jobber believes such 
salesmanship helps eliminate 
any “barber shop” tactics, also 
it makes service appear as serv- 
ice and not a trap to find ways 
of making the customer spend 
more money. 


* *% * 


N CONSIDERING trucks 

there is one point that may be 
overlooked—the nuisance cost 
of antique equipment on the 
highways. 

Every truck is an advertise- 
ment for its owner. Any act of 
the truck in creating ill will on 
the road is as damaging to 
sales as if a similar act had 
been committed in the service 
station. 

A big fault of old trucks is 
their low speed. Modern auto- 
mobiles and highways are built 
for speed, and it is disconcert- 
ing to pass a slow moving ve- 
hicle, especially on crowded 
roads and near the top of a hill, 
when a driver questions 
whether to drop into low gear 
or pull out with a prayer that 
no one is coming in the opposite 
direction. 

Trucks cannot be expected to 
breeze over the highway at 60 
miles an hour, but not many 
motorists will have kind 
thoughts for the oil company 
which owns a truck they have 
to creep along behind at 15 or 
20 miles an hour. 
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Oil Markets Unsettled By “Price-Fixing”’ 
Jobbing Demand Quiet 


er independents in southern California 
lasted only five days, however, and it 
was obvious that new forces were at 


Plans; 


CLEVELAND, Qct. 24 

IL markets were highly unsettled 

last week by the announcement 

from the Petroleum Administra- 

tion at Washington that, barring un- 

foreseen developments, the long antici- 

pated governmental price regulation 
would become effective Dec. 1. 

Contrary to what might have been 
expected, there was an almost complete 
cessation of jobbing activity in the re- 
finery markets. There was no rush to 
get under cover with as large quantities 
of supplies as possible. Toward the end 
of the week, however, there were indi- 
cations in many areas that the buying 
jull would be short lived. 

On the whole, tank car prices did not 
respond appreciably to the price-fixing 
announcement, despite the fact that the 
prices announced by the government 
were higher than those prevailing in 
most markets at the present’ time. 
There were, of course, exceptions to 
this generality. 

There were bad retail price situations 
which cropped up in some localities. A 
price war between majors and the small- 


work in the industry. At the same time 
a price war which started at Philadel- 
phia, Oct. 15, is still being waged at 
this writing. 


Jobbers showed more interest in mak- 
ing hew commitments as the week end- 
ed with inquiries, particularly in the 
Mid-Continent, more numerous. Little 
actual business developed from these 
inquiries and this was taken in most 
quarters as an indication jobbers were 
making a check of the situation first in 
the event they desired to fill their stor- 
age before prices should move upward. 
As far as the Mid-Continent was con- 
cerned, buyers found no distress gaso- 
line in the market. 


California tank car prices for gasoline 
advanced proportionately with the in- 
crease in retail prices. In the east, 
jobbers seemed in no hurry to buy and 
many suppliers refrained from offering 
large quantities of gasoline at current 
prices in the belief that higher prices 


will be realized after Dec. 1. Western 
Pennsylvania gasoline prices were 
steady with movement from that district 
still hampered by the relatively lower 
prices available in competitive refinery 
districts. 


There was renewed interest in heat- 
ing oils in all areas west of the Rocky 
Mountains as colder weather set in. 
Major-company buyers took large quan- 
tities of furnace oil out of the Texas 
markets relieving that territory of most 
of the surplus that has accumulated 
during the buying lull of the last two 
or three weeks. And with renewed in- 
terest from smaller buyers, prices again 
turned upward. 


There were 0.5-cent advances in the 
lighter grades of heating oil in eastern 
markets and western Pennsylvania 
prices advanced 0.125 to 0.25-cent. 

Lubricating oil prices were steady in 
most districts. Wax held its ground 
well in all markets despite the with- 
drawal of foreign buyers from the mar- 
ket when the American dollar advanced 
in price. 





Chicago Gasoline Prices Up On Price-Fixing Talk 


Staff Special 

CHICAGO, Oct. 21 

Ml RICE fixing” was the chief topic 

of conversation among the oil 

trade in Chicago in the week end- 

ed Oct. 21. Gasoline prices moved up- 
ward and other oils were steady. 

The announcement of governmental 
price fixing to take effect Dec. 1 as an- 
nounced by Secretary of Interior Ickes, 
caused considerable confusion and spec- 
ulation among traders in the Chicago 
market, particularly the carlot market- 
ers and the trackage station operators. 
There seemed to be no provision made 
for these two classes of the trade and 
they were uncertain as to their future 
operations under the order. 

Generally speaking, tank car market 
prices did not show any reaction to the 
price fixing announcement, despite the 
fact that the prices announced by the 
government were higher than those 
prevailing in the present market. Job- 
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bers apparently were not much’ con- 
cerned over any immediate sharp rise in 
gasoline prices and they bought only 
their immediate The general 
opinion was that even if prices did go 
to the levels set in the price fixing 
order, there would be plenty of time for 


needs. 





Summary of Group 3 Quotations for 
U. S. Motor Gasoline 
In Effect, Oct. 23, 1933 









59 Octane 60-64 65 Octane 
and Octane and 
Below No. Above 
Okla. 4.25-4.50 5.00-5.25 5.375-5.75 
Kans. 4.25-4.375 5.00-5.375 5.50-5.625 
N. Tex. 4.25-4.375 4.75-4.875 5.25-5.50 
W. Tex. 4.25-4.375 4.75-4.875 5 D0 
E. Tex. 4.25-4.375 t.75-4.875 5.25-5.50 
La.-Ark. 4.25-4.50 1.75-5.00 5.875-5.625 


Prices are those quoted on the basis 
of f.o.b. Group 3 by refiners in the dis- 
tricts designated. 





jobbers to fill their storage if they de- 
cided to do so. However, some refiners 
reported a good increase in buying by 
contracted jobbing accounts. 

Gasoline prices generally were 0.125 
to 0.25 cent higher during the week. 
Quotations for low octane U. S. Motor 
were at a minimum of 4.125 cents to job- 
bers after Oct. 18, compared to a low of 
t cents earlier in the week. Quotations 
for low octane 400 e. p. gasoline gener- 
ally were 0.25 cent higher by the end of 
the week. Carlot marketers reported 
they were unable to buy any low octane 
U. S. Motor at under 4 cents, for resale 
at a higher figure, while in many cases 
they were having to pay 4.125 cents. 

The kerosine market was in good 
shape, with buying fairly active. Sales 
prices were about unchanged, but the 
price trend appeared to be upward. 

Demand for heating oils showed some 
improvement. Prices for most grades 
were reported steady to higher. Zero 
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fuel oil was hard to obtain and prices 
were higher on most grades. Sales of 
18-22 zero fuel were reported mostly at 
around $0.60 per barrel during the clos- 


ing days of the week. 

Wax, naphtha, solvents and _ other 
products were steady without much 
change in price. 





Mid-Continent Refinery Markets 





Gasoline And Furnace Oil More Active 


Staff Special 

TULSA, Oct. 21 

EVERAL factors combined to im- 

S prove the position of the Mid-Con- 

tinent refinery market the week of 

Oct. 16 to 21, with gasoline and fur- 
nace oil setting the pace. 

The first factor was announcement 
that the long awaited price fixing 
would be put into effect Dec. 1—un- 
less Administrator Ickes decided oth- 
erwise following the hearings sched- 
uled prior to that time to hear com- 
plaints against the schedule proposed 
in his announcement of Oct. 16. 

This announcement stimulated in- 
quiries considerably. At first there 


was little actual business developed 
from these inquiries, a fact taken in 
most quarters as an indication jobbers 
were making a check of the situation 
in the event they desired to ‘‘fill stor- 
age”’ before prices should move up- 
ward. Later in the week, however, 
buying became more pronounced, and 
buyers found no distress gasoline in 
the market. Prices began to show an 
upward trend. 

Then came the announcement that 
the P. and C. Committee had request- 
ed refiners in certain areas, the Mid- 
Continent being one of them, to cur- 
tail crude runs. This was followed 
by an order from Administrator Ickes 


which in effect was taken as an allo- 
cation order with the P. and C. Com- 
mittee having the voice in telling each 
refiner in the United States how much 
crude he could run. 

The trade saw in that a definite 
move toward alignment of inventories 
and reduction of gasoline to bring 
these two more nearly in line with de- 
mand. There was little doubt left in 
the minds of both buyers and sellers 
but that Secretary Ickes intended cut- 
ting down the gasoline inventories in 
short order so that he could put his 
plans of balancing supply and demand 
into working order. 

That gave the market further sup- 
port late in the week and refineries 
were considerably more optimistic 
than they had been for several days. 
Several of them said their contract 
movement of gasoline had shown an 
excellent increase and current produc- 
tion and demand with them were about 
on an even keel. 

East Texas refiners reported they 
were in excellent shape. The restric- 
tions on crude production has kept 
many of the small plants shut down 
most of the time, and the recent buy- 
ing by major refiners took the slack 
out of the market and moved out all 





28-30 fuel oil (per bbl.)....... 
24-26 fuel oil (per bbl.)............ 


18-22 zero fuel oil (per bbl.) 


Rubber Solvent 





Following prices are in cents per gallon, except fuel 
oil in barrels, in tank car lots, representing majority 
of sales to jobbers on Group 3 freight basis, although 


28-30 zero fuel oil (per bbl.).......... 


18-22 fuel oil (per bbl.)................ 


14-16 fuel Ol Ger DDI.) oes occa caen 
*Octane numbers are determined by C.F.R. motor method (ASTM D 357-33T). 


BLOMGATA BOLVENE c.cccicsscccsecsssscvsescese 
We We Re POTN RDRUIG cvcsccestscsciscrsececes 
STROBES COREG ios isivcscsiccesescccsicdccncess 
NG ois sisesiscsvecdamdeicaiics 


RAROUUBT BBBDG saicissscccccssvccconssessosce 


Chicago Tank Car Market 


shipments may originate in other refining districts, products. 
Prices 
Oct. 23 
S52. 437 BDO BEDRONRS 6 ik 6s. SEN isewGess 4.00 — 4.125 
U. S. Motor Gasoline, *by octane numbers: 
EN iad canciasane ea cekuvwnn est 4.25 -— 4.375 
LS ee ee Tree 4.75 - 5.00 
ID A NUN is dots sd earns, doerssmoatn ep siebid<' se 5.25 -— 5.625 
GOB2; SO) CO RRUNOE 66.666 6508505 Koos eawree.s 4.25 - 4.50 
oe ee SL SS 4.875-— 5.00 
G6B=70; S503G0 Gis GADOUING 65s o oies 6k piers cK sare. 5.25 
Aviation Gasoline, below 73 octane number....... 5.625- 5.75 
41-43 water white kerosine. 0.0... cc cccsceeseess 3.375-— 3.50 
42-44 water white kerosine..............000-0005: 3.50 — 3.625 
38-40 prime white Furnace Oil................... 3.00 — 3.125 
SOM EAW HAEBOCONON 6 6:5 ccc oees 06s awcedene 2.875- 3.00 
OE ee es | ree 1.875— 2.00 
32-36 dark zero gas oil....... er re 2.625— 2.75 
32-56 CtFOW PENGIWAS OU. 66s eee cndescewesce 2.75 -— 3.00 


$0. 875—$0.925 

$0.65 -—$0.70 

S aisha eau $0.55 —$0.575 
Unwin, BeaAOS $0.40 —$0.45 


Te $0.60 —$0.625 


$0.35 -$0.375 


Naphtha and Solvent 


(Prices are in cents per gallon, in tank car lots, as quoted by Chicago sellers 


F.O.B. Group 3 Basis 


Oct. 23 
PTETTTTTI TTT TT 5.75 
eocccccccccccconce 6.00 
eccccccccccccccoce 6.50 
Saveseseeneseaeess 5 25 5 
ee 6.00 — 6.25 6 
iicieliacbaws 7.75 ~ 3.00 7 


Arkansas, Indiana, Illinois, Kentucky, etc. 


such as North, West and East Texas, Louisiana, 
Prices do 
not include state or federal taxes levied on some 
Prices Prices 
Oct. 16 Oct. 9 
3.875-— 4.00 3.875- 4.00 
4.00 -— 4.25 4.00 -— 4.25 
4.625— 5.00 4.625- 5.00 
5.25 — 5.50 5.25 -— 5.50 
4.00 -— 4.25 4.00 -— 4.25 
4.875— 5.00 4.75 -— 4.875 
5.25 4.875-— 5.00 
5.00 -— 5.75 5.00 - 5.75 
3.25 -— 3.50 3.25 = 3.50 
3.375- 3.625 3.375-— 3.625 
23875= 3-925 3.00 — 3.125 
2.75 — 3.00 2.875- 3.00 
1.875 1.875 
2.625— 2.75 2.625— 2.75 
2.75 — 2.875 2.75 -— 2.875 
$0.85 -—$0.90 $0.85 -$0.90 
$0.65 —$0.70 $0.65 -—$0.70 
$0.55 -$0.575 $0.55 -$0.575 
$0.375-$0.425 $0.375-$0.425 
$0.50 -$0.55 $0.50 -$0.55 
$0. 325-$0.35 $0. 325-$0.35 
Oct. 16 Oct. > 
S75 S75 
6.00 6.00 
6.50 6.50 
.00 — 5.25 5.00 -— 5.25 
.00 - 6.25 6.00 -— 6.25 
.50 - 8.00 7.50 - 8.00 
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the distress gasoline. With East Tex- 
as in good shape the remainder of 
the Mid-Continent naturally found 
itself on firmer ground. 

The furnace oils were more active 
throughout the week than they had 
been for some time. The material in 
East and North Texas which had been 
hanging over the market apparently 
was absorbed early in the week and 
with colder weather in some of the 
northern states demand improved suf- 
ficiently to check the downward trend 
in prices. By the end of the week, 
in fact, prices showed a definite trend 
upward again, and material was com- 
paratively scarce for open market 
shipment. There were numerous in- 
quiries for furnace oil for deferred 
shipment. 

Kerosine buying was light as far as 
open market orders were concerned, 
but the better market for furnace oil 
tended to support kerosines and prices 
remained fairly steady. 

Ordinary gas oil was sluggish the 
first of the week. This was due to 
the fact buying for shipment north 
had dropped off as cooler weather ap- 
proached. Late in the week, how- 
ever, a buyer in Texas cleaned up the 
available gas oil in both East and 
North Texas refining districts, the ma- 
terial to move coastwise. This checked 
the downward trend in that com- 
modity. 

The zero gas oils were in good posi- 
tion due to the fact that numerous 
contracts had been written earlier in 
the season, and with curtailed crude 
runs some refiners may be pushed to 
get out the oil they already have con- 
tracted to sell, which will tighten the 
open market offerings considerably. 

Fuel oil was steady throughout the 
week with buying still about in line 
with current production. The higher 
gravity fuels remained in excellent 
demand for cracking stock, particular- 
ly in view of the fact that crude runs 
may be curtailed and many refiners 
will have to resort more to cracking to 
get the necessary octanes in their 
finished motor fuels. 

No changes were noted in bright 
stocks and neutral oils this week, de- 
mand holding up well most refiners 
said. Wax was still actively sought 
with material scarce. 

Natural gasoline was steady in 
price throughout the week with de- 
mand keeping stocks low and absorb- 





ing current production easily. Buying 
was brisk among refiners at times 


while shipments to Gulf ports were 
fairly uniform. 





California Refinery Market | 





Retail Price Stabilization Aids Market 


LOS ANGELES, Oct. 20. 
FTER a brief period of extreme 
fluctuations that for a_ time 
threatened to involve the whole Pa- 
cific coast market structure, stabili- 
zation was effected, at least temporar- 
ily, in the Los Angeles retail gasoline 
market on Oct. 19. This settlement 
restored prices to approximately the 
same levels that existed two weeks 
azo. Details of this situation will be 
found elsewhere in this issue of Na- 
TIONAL PETROLEUM NEWS. 

Early in the week reports had 
named 10.5 cents as the price at which 
tank-truck-and-trailer shipments had 
been made within the state and 6 
cents, tax excluded, for shipments 
to points outside the state. Later 
advices, after stabilization had been 
effected, indicated that the prevailing 
price within the state had advanced 
to about 13.25 cents, although consid- 
erable quantities were still available 
at prices that netted the refinery about 
6 cents. 

Local marketing conditions were 
complicated by offers of ‘‘tainted’’ 
erude oil from various sources, such 
as East Texas and the Huntington 
Beach, California, town-lot area, where 
illegal tapping of state-owned  tide- 
lands is charged. One offer of Texas 
oil was said to carry a guarantee of 
delivery into Pacific coast states. Pos- 
sibility that legal ownership of the 
oils in question might be in doubt, 
coupled with other objections to the 
propositions, prevented acceptance of 
the offers. 

Fuel oils were reported fairly active 
at prices ranging from 55 to 60 cents 
a barrel. Venice oil that has been 
selling at a slightly lower figure was 
said to be practically off the market, 
partly because of the demand for this 





Crude (Okla. 35-35.9) 





Prices A Year Ago 
Oct. 24, 1932 


58-62 U. S. Motor (57-65 Octane No. 
Grade 26-70, Natural Gasoline........... 
Kerosine (Okla. 41-43; Pa. 47 w.w.) 
Fuel oil (Okla. 24-26; Pa. 36-40) ... 


Oklahoma Penna. 

in Okla.) 5.25 6.25-6.50 

lessee Read, 3.25 tease seal 

a eaaanetrambens 3.50-3.625 4.75-5.00 

Deuces Monnet $0.50-$0.525  3.375-3.50 

eppidicineiadineaie $0.90 $1.67 
15.10e¢ 


Chicago tank wagon (including 3c state, 1c federal tax)...............0 5 








October 25, 1933 


oil for road work. 

Diesel and gas oils remained at 
previous prices, ranging from $0.95 
to $1.05 a barrel. 

Kerosine continued fairly active at 
from 3.75 to 4 cents, although some 
was reported sold at a lower figure. 
Advances in prices are expected as a 
result of seasonal increases in de- 
mand both from the Orient and from 
isolated sections of many Pacific coast 
areas, as well as from the poorer sub- 
urban districts. 

No changes were reported in the 
Pacific coast export market. Although 
some inquiries were received for car- 
goes of gasoline they did not name 
prices that were in line with the views 
held by suppliers. Nominal quota- 
tions remained unchanged at 5 to 5.5 
cents for a 400 e. p., 65 octane gaso- 
line and 4.75 to 5 cents for U. S. Mo- 
tor, 53-55 gravity. 

Case goods were in light demand 
with no change in current quotations. 

Following closely on a recent ad- 
justment of neutral oil prices, a fur- 
ther advance was announced, brinz- 
ing all viscosities and colors to a uni- 
form tank wagon price of 23 cents, 
without tax, per gallon. In iron bar- 
rels, the price is 2 cents per gallon 
higher. 


Court Orders P. & R. 
Properties Sold 


TULSA, Oct. 21.—Sale of the prop- 
erties of the Producers & Refiners 
Corp. to the highest bidder at public 
auction has been ordered by a federal 
judge in Wyoming. 

The sale will be held between 
March 15 and April 15, 1934. The 
assets are refining, pipeline and pro- 
ducing properties in Wyoming, Colo- 
rado, Kansas, Texas and Oklahoma. 

The order was issued following 
hearings in which the Consolidated 
Oil Corp. had sought permission to 
buy the properties, which have been 
operated for some time under re- 
ceivership. The Consolidated holds 
notes for $14,000,000 acquired in the 
purchase of the Prairie Oil & Gas Ce. 
The federal judge ruled the claims 
held by the Consolidated were valid. 

Attorneys for a stockholders’ pro- 
tective committee opposed the _ peti- 
tion for an immediate sale on the 
grounds the assets had a potential 
value of $28,000,000. 


53 











Refinery Markets on Light Oils and Lubricants 


Prices given below are in cents per gallon, except where $ is shown in tank car lots, f.o.b. Refinery. They repre- 
sent prices made only to domestic jobbers who resell to the consuming public, except where otherwise noted. 


Tank car prices do not include state or federal taxes levied on some products. 
(These Refinery Prices compiled in the OIL PRICE HANDBOOK for a whole year) 





GASOLINE AND NAPHTHA 


Prices Prices Prices 
Oct. 23 Oct. 16 Oct. 9 
OKLAHOMA (fF. o. 5. Oklahoma refineries) 
§0-52, 450 e.p. naphtha. — 4.125 4.00 - 4.125 4.00 — 4.125 
U.S. Motor Gasoline ; : 
59 octane and below. ._. E25 4.50 4.125- 4.50 4.00 -— 4.50 
60- eae. 5 enol 5.00 — 5.25 5.00 — 5.25 5.25 = 5,50 
65 octane and above.. §.375- 5.75 §.375-— 5.75 §.625— 5.875 
60-62, 400 E.P. Gasoline. 4.25 — 4.50 4.125- 4.50 4.00 — 4.50 
64- 66, 375 E.P. Gasoline. . 5.00 aS 4.875-— 5.00 4.875-— 5.00. 
68-70 350-360 e.p. gasoline fe ke 5.375 5.00 — 5.125 5.00 — 5.125 
Aviation Gasoline: il ; 
Below 73,Octane number 5.50 5.625 5.625 5.75 
WESTERN PENNSYLVANIA 
$2-54 Naphtha.......... 5.375- 5.50 5.375- 5.50 5.375- 5.50 
54-56 Naphtha.......... 5.50 NF 5.50 -— 5.75 §.625— 5.75 
S. Motor gasoline a ; 
‘(58°- Ly eer 5.50 — $.75 5.50 — 5.75 5.625- 5.75 
Motor > AIRE ; 
Minimum 60 octane. 6.50 — 6.625 6.50 — 6.625 6.50 — 6.625 
Minimum 65 octane. 6.87 7.00 6.875-— 7.00 6.875- 7.00 
Minimum 70 octane. 25 3 7.25 — 7.375 1,29 ~ 1,319 
64-66 390 e.p. gasoline. 6.25 — 6.50 6.25 - 6.50 6.25 - 6.50 
48-70 350-360 BB. wscw as 6.50 6.75 6.50 — 6.75 6.50 - 6.75 
OHIO § (Quotations of 8. O., Ohio, Delivered any point in Ohio:) 
U. S. Motor Gasoline. ... 7.75 isa 8.00 
Abowe 65 Octane number 8. 00 8.00 8.25 
KANSAS  (F. o, b. cefinery, Kansas destination) 
G. §. Motor Gasoline 
59 octane and below... f.25 = 4.50 4.25 - 4.50 4.375- 4.625 
60-64 octane number.. 25 = 5.50_ 5.125— 5.50 5.25 = 5.625 
65 octane and above... 5.625- 5.875 §.625- 5.875 5.75 — 6.00 
40-62 400 e.p. gasoline... 4.375- 4.¢ 4.25 4.625 4.375- 4.75 


NORTH TEXAS? (F. o. b. Wichita Falls district for unrestricted ship- 
ment) 
U. S. Motor Gasoline 
59 octane and below... 4.25 $50 4.125- 4.375 4.00 — 4.375 
60-64 octane number.. 7S = 4 4.625- 4.75 4.50 — 4.75 
65 octane and above... Saee 2.5 5.00 — 5.5¢ 5.125- 5.50 
§0-62 400 e.p. gasoline... E25 t. 50 4.25 - 4.375 4.125- 4.375 
§4-66 375 e.p. gasoline... $.875 00 4.75 — 4.875 4.75 -— 4.875 
48-70 350-360 e.p. gasoline 125 25 4.875- 5.00 4.875- 5.00 


WEST TEXAS}? (F. 9.5, 


Weat Texas cefinery tor unrestricted shipment) 


Y. §. Motor oe evga 
59 octane and below. 4.25 +. 50 4.125- 4.375 4.00 - 4.375 
60-64 octane number.. t.75-— 4.875 4.625— 4.75 4,50 = 496 
65 octane and above. . 5.125- 5.50 5.00 - 5.50 es ee er 


EAST TEXAS] (F. 0. b, East Texas retineries tor unrestricted shipment) 


g. §. Motor Gasoline 
59 octane and below... 375 4.125- 4.25 
60-64 octane number... $.875 4 = 4.87 
65 octane and above. — 5.125 50 5.0 
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View 
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NORTH LOUISIANA 

U. §S. Motor Gasoline 
59 octane and below... +.50 4 
60-64 octane number._ §.25 e2 
65 octane and above. — §.75 5 


(Por Louisiane aod Arkansas destination) 


SUS) he 


ARKANSAS (For Arbansae and Louisisos destination) 


QU. §S. Motor Gasoline 
59 octane and below. ._. 4, +.50 


60-64 octane = 
65 octane*and above.. 


Im 


mw 
NIN 


Note: Octane numbers shown above in Olslahoma, Kansas, Texas, Louisiana 
and Arlsansas, are determined by C. F. R. motor method. (A. S. T. M. D 
$87 — 33 T). 

tRefiners generally receive 0.25c to 0.5c per gallon more for gasoline and 
werosine for local or differential territory shipment. 


tPrices Nominal. ttOnly one refiner Quoting. ‘Quotations only. 





Prices Prices Prices 
Oct. 23 Oct. 16 Oct. 9 
CALIFORNIA (3c tax to be added to prices if used in state.) 
54-58 U.S. Motor, 437 e.p. 8.00 — 8.75 7:50 = 7.75 7.75 -— 9.00 
54-58 U.S. Motor. 437 e. Pp. 
for outside state shioment 7.00 — 8.00 6.50 — 7.50 6.50 — 8.00 
58-61, 375-400 e.p. gaso- 
line, 65 octane and above 1.00 —10.00 8.50 - 9.50 8.50 -10.50 
42-45 Engine Distillate 
445-480 e.p.......... 7.00 8.00 7.00 - 8.00 7.00 - 8.00 
OKLAHOMA (F. o b. Group 3) 
SOPGES DOT Uva ik 6d teenie 5.25 5.25 5.00 = 5.25 
NORTH TEXAS (F. o b. Breckenridge) 
Gade BG-70 i. kscewsscuw Si2e 5.25 5.00 = 5.25 
CALIFORNIA (F, o. b. plants in the Loe Angeles basin), 
75-85, 375-390 e.p, for 
blending.... 1... 50- 7.00 6.50-7.00 6.50 - 7.00 
WESTERN PENNSYLVANIA 
45 w.w. berosine. . ...... t.75 5.00 4.75 - 5.00 4.75 - 5.00 
46 w.w. lerosine.......... 5. 00 oy ss 5.00 — 5.25 5.00 — 5.25 
47 w.w. berosine........- 5.25 Bey, 5.25 — 5.375 5.25 - 5.375 
OKLAHOMA (F, o. bs Oklahoma retineries) 
41-43 w.w. kerosine....— 3.375— 3.50 3. 25 -— 3.50 3.25 - 3.50 
42-44 w.w. bkerosine. ..— 3.50 3.625 3.375-— 3.625 3.375- 3.625 
KANSAS (fF. o. bs refinery Kansas destination) 
41-43 w.w. kerosine...... 3.625- 3.75 3.625- 3.75 3.625- 3.75 
42-44 w.w. kerosine...... 3.75 - 3.875 3.75 - 3.875 3.75 = 3.875 


NORTH TEXASt 
ment) 
41-43 w.w. kerosine...— 


NORTH LOUISIANAt 


41-43 w.w. kerosine.. — — 


® $7§~ 3.9 


2°9¢ 
7 eee fp] 


(F. o. b. Wichita Falls district 


a. 


for unrestricted ship- 


375 


75 


ARKANSAS] (For Louisiana and Arbansas destination 


41-43 w.w. berosine. .. — 


fee a 


CALIFORNIA (F, o. b. California refineries) 


38-40 w.w. kerosine.. —.. 


4.25 — 4.75 


J. 


4.25 — 4.75 


NEUTRAL OIL 


WESTERN PENNSYLVANIA 
Viscous Neutrals (Viscosity at 76° FB.) 


75 


4.25 


Vis. 
200 (180 at 100) No. 3 
color 420-425 flash: 
Zero pour test........< 21.50 -—21.75 1.50 -—21.75 21.50 
TU OOUS TH0Es 6c oc niece 20.50 —20.75 20.50 -—20.75 20.50 
15 pour = air caine te 19.50 -19.75 19.50 -19.75 19.50 
25 ag oe 19.25 -1 0 19.25 -19.50 19.25 
180 No. 3 an, 410-415 
flash: 
Ceres 16.75 -17.00 16.75 -17.00 16.75 
150 No. 3 color, 400-405 
flash: : 
Zero pour test.......< 17,00: -17...25 17.00 -17.25 17.00 
TO BOUP ONE << 0508 ccce 16.50 —16.75 16.50 —16.75 16.50 
ES DOU? O06Eis 6s c:0 ances 15.00 ~-15.25 15.00 -15.25 15.00 
oe a eee 14.25 —14.50 14.25 -14.50 14.25 
CHICAGO (F. o. b. Chicago district refineries) 
Prices Oct. 23 Pale Oils Red Oils 
(Vis. at 100° F.) 
° *15 to 30 Pour Point 
Vis. Color Vis. Color 
80—No. 2 5.50 180—No. 5. 
100—No. 2 6.00 200—No. 5...... 
140—No. 3 8.00 220—No. 5...... 
160—No. 3 8.75 250—No. 5...... 
180—No. 3 9.50 280—No. 5 
200—No, 3....... 10.00 300—No. 5 
250—No. 3...... 11.7 
KOs wit Ot 10 pour point ig 0 { ibo p € 
200 pale, 200 1 250 red v gs 0.7 x 
NATIONAL PrTROLEUM 


3.375 


(For Louisiana and Arkansas destination) 
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Refinery Markets Wax, Lubricants, Heavy Oil 


Prices given below are in cents per gallon, except where $ is shown in tank car lots, f.o.b. Refinery. They repre- 
sent prices made only to domestic jobbers who resell to the consuming public, except where otherwise noted. 


Tank car prices do not include state or federal taxes levied on some products. 
(For quick reference to Refinery Prices, get the OIL PRICE HANDBOOK, published annually) 














sie 
Prices Oct. 23 WAX 
**MID-CONTINENT (F. o. b. Mid-Continent Refineries) 
0 to 10 15 to 30 
Vis. Color Pour Point Pour Point Prices Prices Prices 
100—No. 2.......++++ - 4.50 — 5.50 4.00 - 5.00 Oct. 23 Oct. Lo Oct. 9 
Oo OS eee 7.00 - 7.90 6.50 — 7.00 WESTERN PENNSYLVANIA (Per pound, F. o. b. New York) 
eee ” 6.75 -— 7.25 6.25 - 6.75 ; 
180—No. 3 825 — 8°75 7°72 _ 8°25 122-124 white crude scale 
e Deeececcccre ce °é Se bs oie = Seas Sindcadéecandewic 4.05 $.10 4.05 — 4.10 3.95 -— 4.00 
Peete Freese seeeees 9 ee 2-38 124-126 white crude scale 7 
3° 8°75 — 9°25 8.25 — 8.75 ALTB.Discseeecececeeees .10 — 4.125 4.10 — 4.125 4.05 -— 4.125 
+. 8.50 — 9°00 7 i 8°28 **OKLAHOMA (Per pound in barrels; in a few instances. per pound io 
fs 8.35 = & 75 7°50 — 8.00 burlap bags; F. o. b. Oklahoma refineries.) 
ea 9.75 -10.25 9.25 -— 9.75 124-126 White Crude 
OSE eee 9.50 -10.00 9.00 — 9.50 og eee 3.625- 3.75 3.625-— 3.75 3.625- 3.75 
9.25 — 9.75 7§ =:9. 25 ; 
a Bervesensesss 10°78 ne te 10°00 “sa ta eatin" (F. o. b. Chicago district refineries, 19 cents per pound, ia bags 
a a tae “ay ots. Melting points are A.S.T.M. method; add 3° F. to convert into 
mL ah Sees 10.50 -11.00 9.75 -10.25 A.M.P.) 
oat x 10.25 -10.75 9.50 -10.00 nips 
280—No. 3 eae ahaa ‘175 “1228 11,00 Re 122-124 fully refined... .. $.40 — 4.50 4.40 - 4.50 4.40 - 4.50 
280—No. 4.........0008 11.25 -11.75 10.75 -11.25 125-127 fully refined. .... 4.65 — 4.75 4.65 — 4.75 4.63 — 4.75 
280—No. 5.200... eee 11.00 -11.50 10.50 -11.00 127-129 fully refined. .... 4.30 — 4.90 4.80 - 4.90 4.80 - 4.90 
NE Girccedcccces: -. Seennes 11.00 -11.50 See ita —_ refined..... 5.40 — 5.50 5.40 — 5.50 5.40 - 5.50 
a ll : ee -134 fully refined..... 5.65 ] 5.65 - 5.75 5.65 -— 5.75 
Prices Oct. 23 _ Oct. 16 Oct. 9 135-137 fully refined..... 6.40 6.40 — 6.50 6.40 — 6.50 
SOUTH TEXAS (F, o. b. South Texas refineries) 
Vis. Color (Viscosity at 100° F., pour test 0) 
200—No. 3 Pale........ 6.00 — 6.50 6.00 - 6.50 6.00 - 6.50 G A S N U O 
300—No. ; ee 6.50 — 7.00 6.50 — 7.00 6.50 - 7.00 A D F EL IL 
500—No. 3% Pale...... 7.50 — 8.00 7.50 — 8.00 7.50 -— 8.00 
750—No. 4 Pale........ 3°00 8.50 8.00 — 8.50 8.00 - 8.50 WESTERN PENNSYLVANIA (For outside Pittsburgh district) 
a $Ealeesaaece 8-50 - 9.00 = 8.50 - 9.00 = 8.50 - 9.00 | 56-40 feel oll.........+-. $.00 - 4.25 3.875- 4.00 3.75 - 3.875 
00— No. e ae 6. Of 6.25 6.00 — 6.25 6.00 — 6.25 ‘ 
300—No. 5% Red Oil... 6. Se — 6.7 6.50 ne 25 6.50 = 6 75 OKLAHOMA (F.o 5. Oklahoma refineries) 
500—No. 6 Red Oil..... 7.50 — 7.75 7.50 — 7.75 7.50 — 7.75 38-40 Straw Furnace Oil.. 3.00 3.125 2.875- 3.125 2.87 3.125 
750—No. 6 Red Oil..... a") ae ey. 8.00 — 8.25 8.00 — 8.25 32-36 straw gas oil....... 2.125— 2.25 2.125-— 2.25 S895... S35 
1200—No. 5-6 Red Oil... 8.50 — 8.75 8.50 — 8.75 8.50 — 8.75 32-36 straw gas oil zero... 2.8 00 2.875 2.875 
Note: Red oil prices shown above cuver oils with blue cast; one or two refiners 32-36 dark gas oil....... 2.125 2.125 2.125 
ash 0.5c to Ic per gallon higher for green cast red oils 32-36 darks gas oil zero... ™ . aa 2.875 | 2.875 
CALIFORNIA (F. o. b. Calitorma refineries) 28-30 fuel oil,zero(perbbl.) = 0.90 _—$0.4 $0.90 -$0.95 $0.90 -$0.95_ 
Vis. Color (Viscosity at 100° F.) 28-30 fuel oil (per 3 ae $0. 825-$0.85 $0.80 -$0.825 $0. 80 —$0: 825 
700 17.00 24-26 fuel oil (per bbl.)... = $0.625-$0.65_ —- $0.625-$0.65 $0.625—-$0.65 
oy’ a 17.00 22-26 fuel oil (per bbl.)... $0.60 —$0.625 $0.60 -$0.625 $0.60 -$0.625 
7°00 1700 18-22 fuel oil (per bbl.)... $0.55 -$0.575 $0.55 -$0.575 $0.55 -$0.575 
a 17°99 | 16-20 fuel oil (per bbl)... 80. 525-$0.55 $0. 525 30.525 
ES 17 oo | 14-16 fuel oil per bbI.)... $80. 525-$0.55 30.525 $30.525 
Oc 17.00 17.00 KANSAS (F, o. bs refinery Kansas destination) 
18.00 18.00 38-40 straw Furnace Oil.. 3.25 — 3.50 3.125— 3.25 3.125— 3.25 
18.00 19.3 18-22 fuel oil (per bbl.)... = $0.525-$0.575  $0.525-$0.575  $0.525-$0.575 
17.00 17.00 10-14 fuel oil (per bbi.)... $0.50 $0.50 -—$0.525 $0.50 -—$0.525 
7.00 7.0 . ' ; 
a = cs a NORTH TEXAS (F.o. b. Wichita Falls district refineries for unrestrictec 
17.00 17.00 shipment) 
18.00 18.00 38-40 straw Furnace Oil.. 5. baa 2.875— 3.125 2.875-— 3.125 
18.00 18.00 38-40 prime white Furnace 
18.00 18.00 eee 12 25 3.00 — 3.125 3.00 — 3.125 
18.00 18.00 2 gas ae WMG ccccce 2.875 y Py 2.875 2.75 — 2.875 
OOO ORs cecccnecsce 1.87 2.00 1.875-— 2.125 1.875— 2.125 
CYLINDER STOCKS 24-26 fuel oil (per bbl.)... $0.60 -$0.65 $0.55 -$0.575 $0.55 -$0.575 
. a ca 18-22 fuel oil (per bbi.)... = $0.525-$0.55 $0.45 -$0.475 $0.45 -$0.475 
MID-CONTINENT (F. 0. 0. Mid-Continent refineries WEST TEXAS (fF. o. b. West Texas refineries for unrestricted shipment) 
(Prices represent quotations and Sales) nh catia rigs eee ae > a76 2.75 > 976 
-36 gas oil, zero....... 1 BY fo 2.875 2.75 — 2.87: 75 — 2.87 
ag poe dle 210° 15.0 25.00 25.99 | 18-22 fuel oil (per bbl.)... $0.50 —$0. 525 > "50:50" ” "$0"50° 
coeeecoce £>.UU 4). oo. ~ - P 
150-1 0 Vie D at 210° ’ NORTH LOUISIANA (for Louisiana and Arkansas destination) 
Bright Stock: BY err rere 2.75 2.75 2.75 
0-10 cold test......- 22.2 22.25 22.25 32-36 gas oil, zero....... By 3.25 3.25 
10-25 cold test.......- ah? 21.75 21.75 ee Fe isi c cuvdceve $0.70 $0.70 $0.70 
25-40 cold test........ SF 2 21.25 21.25 Ce oe | rere $0.65 $0.65 $0.65 
ag ord Pec E 210° pS SS | ere $0.55 $0.55 $0.55 
right Stoch....... ee | ee Zi .2 2125 NS: ‘or Arb L ’ atic 
600 Se. Ref. Olive Green. 5 00 sso 4.75 ~ 5°50 4.50 - 5.50 ARKANSAS (For Arcbansas and Oulsiana en Jue 
600 St. Ref. Dark Green... 1°50 5.00 4.50 — 4.75 4.30. 4:50 32-36 gas oil............ 2.75 2.75 2.75 
631 Steam Refined...... 12.50 12.50 11.00 32-36 gas oil, zero....... “7 3. 25 3.25 
Black Oil............ 2.75- 3.00 2.75-3.00 2.75- 3.00 | Sepp gee ee eee... 2. Ree Re. 
: wae = * i 1 Sr $0. 7( $0.7 $0.7 
CHICAGO (F. o. b. Chicago district refineries) ee ee tea yneses SO. ¢ co es sores 
POG Wpiitered. occ cscs 00 9.00 9.00 FOES TNE Cll ccecvcvews $0.55 $0.55 $0.55 
EGO unfiltered. .5.ccciess 10.00 10.00 10.00 " ‘ 
200 onfilteréd......6000 11.00 11.00 11.00 Ror mca in e. b. rennery) P 
; 60 vis. No. 8 colo 14-18 fuel oil (per bbl.).. = $0 $0 { $0.50 -$0.60 0.50 -$0.60 
ieee eieey aoe Sane 8 Cola 14-18 Bunker oil (per bbi.) = $0 $0.60 —$0.70 $0.60 -$0.70 
ge ae ae A+ 24.00 2.0 34.00 | 30-34 gas oil (per bbl.).... 80 $1.05 $0.90 -$1.00 $0.90 -$1.00 
a to 23 €Gid test... 0 I | y < 2 ; i E $ $1.0 50. =SE.t 0.90 -$1. 
30 to 40 cold test...... 23°00 23:00 so | er 2 Pee ee Saray Sena 
E filtered Cyl. Stock.... 17.00 16.00 15.00 
WESTERN PENNSYI.VANIA (A. S, T. M. Tests) 
000 Steam Refined....... 16.00 -16.50 $16.00 -16.50 16.00 -16.50 E RO U 
650 Steam Refined....... 18.00 —18.50 18.00 -18.50 18.00 -18.50 P T LAT MS 
Rievceescocvens 19, Of 19.5 9.00 9. 5¢ 9. -19, 5( » : 
ana 23.75 24.00 23.73 -24.00 23.75 ~24.00 WESTERN PENNSYLVANIA (Per pound, in barrels, carload lots, f.0.b 
600 Warren E........... 19.25 -19.50 19.25 -19.50 19.25 -19.50 Penna. refinery. In tank cars 0.5c to 0.625c per pound lese.) Quotations are 
Bright Stock, No. 8 color, from majority of refiners. 
140-150 vis. at 210°, Se Wr eOOs os ceccdewss 6.875- 7.00 6.875— 7.00 6.875- 7.00 
540-550 flash: Be WERiinsccenncans 5.625- 5.75  5.625- 5.75 5.625- 5.75 
Oe |, ee 27.50 -28.50 27.50 -28.50 27.50 -28.50 Creek Went oc be cecsie $.62 $.7 4.625— 4.75 4.625- 4.75 
CO OG UEC. 5 Cacccees 26.00 -27.0 26.00 -—27.00 26.00 -27.00 ee Sees 2.62 2 2.625— 2.75 2.6235- 2.75 
20 pour test....... é 2988S =29 00 y | a ey |, a eee ME ce kekidcecbones hia 2.50 2.375— 2.50 2.375-— 2.50 
DR MOME CARE Gs éaleca ee 0 25.00 —2¢ 25.00 -—26.00 25.00 -26.00 MNGi dened ceudceaucuee 2.125- 2.25 2.125 2.25 2.125- 2.25 
tPrices Nominal. **Prices represent quotations and sales 
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When you oa ae 
GAMBLE 4 4 
. ; PROFITS 

with Fire 
are the 
STAKES 











You Lose —even 
if you are insured 


IIE dice are loaded against a bulk plant 

owner who bets that he won’t have a 
fire. Any day, fire may take his profits, his 
customers, and cripple his business. 


There is no need for taking chances, how- 
ever, LUX extinguishers will put out more 
different kinds of bulk plant fires than any 
other type. LUX extinguishers smother gas- 
oline fires burning on a surface, fires in 
running gasoline and fires in live electric 
motors. No other type of extinguisher is 
effective against all three. 


LUX extinguishers do not freeze in winter 
weather. They do not need annual recharg- 
ing. You will find that they give your bulk 
plant better fire protection without the usual 
maintenance costs. For complete informa- 
tion, write to Walter Kidde & Company, 
Inc., Bloomfield, New Jersey. No obligation. 


LUX 














COz TYPE FIRE EXTINGUISHERS 
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Eastern Domestic Markets | 


“'Price-Fixing Fails To Stimulate Buying 


Staff Special 

NEW YORK, Oct. 21 

ESPITE the announcement of 

governmental price fixing sched- 

ules which would raise eastern tank 

car gasoline 1 cent per gallon on Dec. 

1, little buying was noted in Atlantic 

seaboard markets during the week 
ended Oct. 21. 

The administration’s price fixing 
policy was revealed late Oct. 16 when 
all details of the schedule were re- 
vealed. It was noted that the cry of 
‘“‘wolf-wolf’ had been heard _ too 
many times in previous weeks with 
the result that oil men were passive 
when the ‘“‘wolf’’ did appear. Gen- 
erally speaking, the spirits of the 
eastern trade were neither dampened 
nor elated. 

Little of this space need be devot- 
ed to a review of price changes in 
tank car markets. There were none. 
Some suppliers looked for prices to 
be pulled higher by the demand of 
jobbers to anticipate the higher 
prices, if or when the official sched- 
ules go into effect. However, jobbers 
seemed in no hurry to buy. On the 
other hand, some _ suppliers have 
taken an attitude of not offering large 
quantities at current prices in the be- 
lief that better realization is to be 
had after Dec. 1. 

Instead of rushing into what ap- 
pears to be a rising market, many 
large buyers have taken to the hotel 
rooms to discuss theories and real- 
ities, mostly the latter. The preser- 
vation of the low cost marketer’s 
right to sell at retail below the gen- 
eral market level seemed to be the 
fiery subject of the week. 

Variance in retail price in the Phil- 
adelphia area prompted the Atlantic 
Refining Co. to lower retail postings 3 
cents and tank wagon 2 cents, both to 
10.5 cents. Previously some market- 
ers were posting service station prices 
at 3 and 4 cents under Atlantic’s 
postings. 

In order to preserve the right to 
variable service station prices, job- 
bers dealing in unbranded products 
met in New York Oct. 20, represent- 
ing interests in 26 states directly and 
indirectly. Several methods of pro- 
ceeding against the price-fixing sched- 
ules as now set up were suggested 
such as taking the issue of lower prices 
to the consuming public by advertis- 
ing in the daily newspapers, the re- 
taining of legal and advertising coun- 
sel, and political entrenchment. 

One exception to an otherwise stag- 
nant tank car market was the advance 
of 0.5 cent in No. 1 and No. 2 heat- 
ing oils in the Philadelphia market. 


Tank wagon prices for these Oils also 
were advanced 0.5 cent. 

Bunker oil, Grade C, and diesel oil 
were unchanged at $1.10 and $1.95 
per barrel, respectively, in the key 
markets, 

No sales were reported in the cargo 
markets at the Gulf. This market was 
featureless save for the report that 
Roumanian suppliers had _ reduced 
their prices for light gasoline 0.5 to 
0.75 cent per gallon. This reduction 
was said to be due to a decline in the 
exchange value of foreign currencies 
in terms of the American dollar. 





l Wax Markets 





Export Trading Unsettled 

NEW YORK, Oct. 21.—Wax mar- 
kets at New York and New Orleans 
sagged and then recovered during 
the week ended Oct. 21. Lack of for- 
eign buying due to decline in foreign 
currencies in terms of the dollar was 
responsible for the confusion. As the 
dollar exchange rose, a few holders 
of wax tended to accept the lower 
prices offered. However, this flurry 
was short lived and the markets soon 
became more settled. 

In the domestic markets, demand 
was slow but prices were generally 
steady. Some comments indicated 
possible increases in the entire list 
of waxes in the near future. 


Telegram Sirl Now to Sell 
Motor Oil in Cans 


CLEVELAND—One of the features 
of the Continental Can Co.’s advertis- 
ing campaign to educate the consum- 
er on the advantages of motor oil in 
sealed cans is its advertising to the 
dealer and independent service sta: 
tion operator. 

Leading wholesale distributors and 
oil jobbers throughout the country 
were asked to co-operate in sending 
to the Continental Can Co. the names 
of their own dealers whom they con- 
sidered the most logical prospects for 
handling canned oil, or who were al- 
ready handling oil in cans. 

In this manner a list of 50,00@ 
service station dealers was secured, 
the majority of whom were prospects 
for a quick movement of canned oil. 
To these dealers was delivered, to- 
gether with a telegram, by a West: 
ern Union uniformed messenger, & 
32-page service station manual pre. 
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pared by the can company. The dis- 
tributors who furnished the list of 
dealers to the can company were ad- 
vised, prior to the delivery of the 
telegrams and booklets to their deal- 
ers, in order that their representa- 
tives could take advantage of the 
sales opportunity thus created. 

The manual was written from the 
viewpoint of the station operator, pro- 
fusely illustrated, and published in 
the shape of a sealed can. The text 
presents the advantages of canned oil, 
and then tells briefly about the Conti- 
nental Can Co.’s advertising cam- 
paign. Finally it tells the dealer how 
canned oil can be sold, the arguments 
to give the motorist, suggestions for 
display of cans and so on. 





Pennsylvania Markets 





Trading Light; Prices Steady 


CLEVELAND, Oct. 23.—The west- 
ern Pennsylvania refinery market rode 
middle ground through the week of 
Oct. 16 to 21 when the price-fixing 
plans of the government were made 
known. 

Trading was reported at low ebb 
by most sellers. Buyers apparently 
believed there was plenty of time be- 
fore higher prices would become an 
actuality, although some sellers expect- 
ed prices to work higher gradually. 

Little change was noted in prices 
of most commodities last week al- 
though there was more rigid adher- 
ence to posted prices on the part of 


sellers. Fuel oil was the only com- 
modity to show any = appreciable 
change. It advanced 0.125 cent in 


the lower field and 0.25 cent in the 
upper districts. Industrial demand, 
demand from refiners for cracking 
stock, and the call from heating oil 
distributors increased materially and 
prices responded quickly. 

Cylinder stock, 600 steam refined 
particularly, was offered a bit more 
freely last week. At the same time 
the product was in good shape with 
refinery inventories far from being ex- 
cessive. The price of 600 steam re- 
fined remained at 16 cents to the job- 
bing trade and inter-refinery sales were 
reported at close to this figure. Bright 
stock and neutral oil were steady. Wax 
was in less demand but prices held 
their ground well. 


CHICAGO, Oct. 21.—E. G. Seubert, 
president of the Standard Oil Co. of 
Indiana, was recently elected chair- 
man of the meeting committee of the 
Illinois Manufacturers’ Association. 


WASHINGTON, Oct. 21.—L. S. Scott, 
Loughborough Oil Co., Washington, has 
been appointed chairman of the code 
sub-committee for the District of Co- 
lumbia. 


October 25, 1933 








A Complete Line of 
100% Pure Pennsylvania 
Petroleum Products 











100% PENNA. MOTOR OILS 
BRIGHT STOCKS 
LONG RESIDUUMS 
NEUTRALS 
CYLINDER STOCKS 
GASOLINE 
NAPHTHA 
CLEANING SOLVENTS 
KEROSENE 
FUEL OIL 
PARAFFINE WAXES 
PETROLATUM(, ace...) 








We ship to you direct from our two 
modern refineries which are aided 


by sixty years refining experience 


PENNSYLVANIA 


REFINING COMPANY, BUTLER, PENNA. 


Cleveland Warehouse, 2686 Lisbon Road 


























Tank Wagon, Service Station Markets for Gasoline and Kerosine 


(OIL PRICE HANDBOOK has t.w. and s.s. markets for a whole year, arranged for quick reference) 
Tax column includes 1.5c federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 


These Prices in Effect Oct. 23, 1933, as Posted by Principal Marketing Companies 





Latest Changes In Tank 
Wagon Markets 


Motor Gasoline 


Ss. O. New Jersey—S.s. only cut 
2.5¢e, Roanoke, to 19¢c, including 6.5c¢ 
tax, Oct. 12; s.s. only up 2.5c, to 
21.5¢; Oct. TT. 


S.s. only cut 2.5c, Parkersburg, to 
16.5¢e, ineluding 5.5¢e tax, Oct. 13. 


Atlantic Refining—-T.w. and s.s. cut 
lc, Philadelphia, to 15.5¢e and 16e re- 
spectively, including 4.5¢ tax, Oct. 15; 
t.w. and s.s. cut 1c, to 14.5¢e and 15c, 
Oct. 19. 


T.w. cut 1c, s.s. cut 2c, Wilmington, 
Del., both to 16¢, including 4.5¢ tax, 
Oct. 14; t.w. and s.s. cut 1c, both to 
l5e, Oct. 17%. 


T.w. only up 2.3c, Hagerstown, to 
including 5.5¢e tax, Sept. 29; 
s.s. only cut 1.5¢c, to 16c, Oct. 18. 


20.00, 


Ss. O. Nebraska—Red Crown t.vw. 
and s.s. up 0.9¢e, McCook, both to 
18.4¢c, including 5.5e tax, Oct. 19. 


Reliance t.w. and s.s. up 4c, Mc- 
Cook, both to 16.9c, including 5.5c 
tax, Oct. 16. Prices of both grades 
are now normal, 


sS. O. Louisiana—S.s. only up 0.1c, 
Chattanooga, to 23.5c, including 8.5c 
tax, Oct. 73 s.s. only cut 0.6c, Chat- 
tanooga, to 22.9c, Oct. 12. 
S.s. only eut 0.5¢c, Knoxville, to 
23.2c, including 8.5c tax, Oct. 12. 


S.s. otily cut 0.5¢e, Nashville, to 
22.5¢e, including 8.5¢c tax, Oct. 12. 
Magnolia Petroleum—Metro_ t.w. 
both cut 2.5¢c, Muskogee, to 
including 5.5¢ tax, 


and s.s. 
13.5e and 15c, 
Oct. 2. 


S. O. California—Standard t.w. and 
s.s. up 2e, Los Angeles, to 16.5¢c and 
19.5¢e, respectively, ineluding 4.5¢ 
tax, Oct. 19. 


Flight t.w. and s.s. up 2¢e, Los An. 
geles, to 15e and 17e, respectively, 
including 4.5¢ tax, Oct. 19. This cut 
affected area south of Tehachapi ana 
lower San Joaquin Valley. 


Aviation Gasoline 


Ss. O. New Jersey—Correction. 
T.w. prices since the 0.5¢ advance 
June 28, at’ Newark, Baltimore and 
Washington have been: 15.5c, 14.5¢ 


and 15.8e, respectively, excluding 
taxes. Prices have been in error 
since the Aug. 30 issue of NATIONAL 


PreTROLEUM NEWS. 


S. O. Pennsylvania—Cut 1c, Phil- 
adelphia, to 14c t.w., Oct. 19, Correc 
tion: Price of 15.5¢c, excluding tax, 
published for Philadelphia since Sept. 
27 issue, has been in error. Price 
has been 15e at this point since Aug. 
26, when it was advanced 0.5¢e. 


Kerosine 
Ss. O. New Jersey—Cut lc, Peters- 
burg, to 11.4¢c, Oct. 13. 


S. O. New York and Atlantic Refin- 
ing—Cut 0.5c, Boston, to 8e t.w., 
Oct. 18. 


Ss. O. Ohio—Up 1c, thru Mahoning 
and Trumbull counties, to statewide 
level of 13.5c t.w., Oct. 20. 


S. O. Louisiana 
nessee, Oct. 9. 


-Up le, thru Ten- 


S.O. NEW JERSEY TERRITORY 





Essolene 

Posted Kero- 
Tank Retail Tax- Post sine 
Car T.W. es SS. T.W 

Atlantic City, N. J.... 8.2 14.7 4.5 18.7 10 
Newark, N. J......... 7.5 14 4.5 18 2.5 

Annapolis, Md....... 78 14.3 5.5 19:3 B® 

Baltimore, Md....... i020 138 35480 9 
Cumberland, Md..... 8.8 15.3 5.5°20;3 13.7 

Washington, D. C..... 7.5 14 ee Y g 11 
PROVO, VOs oc cncace 8.9 5.4 6.5 21.4 13:9 
Norfolk, Va...ccecces 7.4 13.9 6.5 19.59 11.3 
Petersburg, Va........ 8.2 14.7 6.5 20.7 11.4 
Richmond, Va........ 7.8 14.3 6.5 3.3 11.7 
MOSHOKE, V8.4... 000 9.09 35.3 6.5 ga.0 %2.9 
Charleston, W. Va.... 8.2 14.7 5.5 19.7 12.6 
Parkersburg, W. \ ois “6 2 10.5 Use 
Wheeling, W. Va...... 8.2 14.7 5.5 19 12.2 
Charlotte, N. C 96 6.15 7.3 33:1 TiS 
cemery, BM. haccccoss Soe Pose 755: 2058 F277 
ED a ee 9.9 16.4 7.5 33.4 15.8 
Raleigh, N. C......... 94 t3:9 7.5: 22.9 3.3 
Salisbury, N. C....... 9.0 2.2 7:9 BoB 08.6 
Charleston, S. C...... 7.4 13.9 7.33059 83 
Columbia, S.4C....... V2 tot coe cent Tee 
Spartanburg, &..C..... 9.6 16:1 7.5 23.1 13.5 


Price basis to dealers: Dealer contracts for 
Essolene are written at 244c over posted tank car 
rices. Lease and license dealers, lc per gal. rental, 
.5e license. 

Price basis to commercial consumers: ono 
Essolene, on t.w. deliveries on yearly basis, over 
poceed tank car prices: 1 to 74,999 gals., 2.5c; 
5,000 to 299,999 gals., 1.5c; 300,000 gals. and 
over, Ic. 

Kerosine Discount: Ic off t.w. price for 25 gals. 
or more, under contract thru territory (Baltimore 
City—contract not necessary) except no discount in 
New Jersey. 


S. O. NEW YORK 
ay See Kero- 
Posted Tax- Total sine 
Dealer es T.W. SS. T.W. 


*Blissville (New York 
City including all 





boroughs).....cccee 4.5 17™ 18 8.5 
BIDROT: Tle Vicesccece 10.3 4:5 17.1 181 &S5 
Syracuse, N. Y....... m.6 45374 14 9 
Rochester, N. Y...... 10.8 4.5 17.8 18.8 9.5 
A (ee 10.7 6.5 37.0 36.7 “9.5 
Burlington, Vt.......11.8 5.5 19.8 20.8 9.5 
Manchester, N. H.....11.2 5.5 19.2%20.2 8.5 
Hartford, Conn....... 10.4 3.5 16.4 17.4 8.5 
New Haven, Conn...¢10.2 3.5 16.2 17.2 8.5 
East Providence, R. 1.10 3.5 16 17 8.5 
Boston, Mass........ 10 4.5 17 18 8 
Portiand, Me......50:40.2. 5.5 18.2.19.2 8.8 
Bangor, Me.......... 10.5 5.5 18.5 19.5 9.5 

*Price basis for New York City, all boroughs, ie 


Bliseville, beginning July 1. 
tEffective Sept. 12. 


Third Grade Gasoline 
Offered only at points where competitionf{requires, 


at s.8., 2c below s.s. prices of Socony. Dealers get 
2c margin. 


ATLANTIC REFINING 


Atlantic White Flash Gasoline 





Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Pittsbareh, Pa..sccsckass 625 37 18 10 
Philadelphia, Pa...... 10 7 5 ES 10 
Allentown, Pa... 000% ye Se 18 10 
SS SP 13.5 4.5 37 18 10 
eS ee 12.5 45 17 18 10 
eee ee bo - S822 18 10 
i i.2 4.5 37 18 10 
Wilmington, Del......10.5 4.5 15 15 10 
Boston, Mass........ 2.5 4.5 17 18 8 
Springfield, Mass..... 3.1 4.5 17.6 36:6 85 
Worcester, Mass...... 13 45.575 38:5 8.5 
Fall River, Mass...... ic8 4.3 37.3 1.3 8.5 
Providence, R. I...... ta.5 3.5 16 17 8.5 
Hartford, Conn....... 2.9 3.5 16.4 17.4 98.5 
New Haven, Conn....12.7 3.5 16.2 17.2 8.5 
Atlantic City, N. J....14.7 4.5 19.2 18.7 10 
ene ee 5S Ree 14.2 45 18.7 18.2 10 
Trenton, Ni fe ccccscdeso &:5 18.8 -18.35 10 
Annapolis, Md.......14.3 5.5 19.8 19.3 10 
Baltimore, Md.......13.8 5.5 19.3 18.8 9 
Hagerstown, Md...... 4.8 &.5-20:3 56 10 
Richmond, Va........ 14.3 6.5 20.8 20.3 11.7 
Wilmington, N. C.....14 iio aio 2h 11.4 
Brunswick, Ga....... 3.5. 7.5 21 22 13 
Jacksonville, Fla...... a3 6.5 2 22 12.5 
Dealer discount: Sept. 2, 1933, on gasoline 


“split dealers” 3.5c off posted s.s. price; to 100% 
dealers, 3c off 8.8. price, plus lc rental, making 
total 4c off s.s. price, thru Penna. and Dela. 


Commercial accounts, under contract for one 
year, are sold at a discount off the posted prices, 
with due consideration to competition. 


*Georgia kerosine prices include lc state tax. 


S. O. OHIO 


Sohio X-70 Gasoline 


Ohio statewide....... 12.5. §.$ 38 ss 23.5 
Renown Green (Third Grade) 

Ohio statewide....... cay Ree wees Roe Maes 

*Kerosine prices include le state tax, effective 

July 22, 1933. Kerosine t.w. in Allen, Paulding, Put- 


nam, and Van Wert « 
Discounts: To dealers and commercial consumers, 
off posted t.w. price: on Ethyl and X-70, 2c. On 


Renown Green, 1.75c off posted s.s. price. Kerosine, 
2.5c off t.w. 


To contract customers per month: up to 6,250 
gals., open dealers’ price; 6250 to 25,000 gals., 0.5c 
off open dealers’ price; over 25,000 gals., lc off open 
dealers’ price. 

Prices to governmental units to be Q.D.A. bracket 
Ao news to the gallons specified and the period 
indicated. State highway departments to get bids 
on basis of full le Q.D.A. 


inties is 12.5c. 


Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 
Alabama, 1/40c on gasoline, 1/2c on lerosine; Arkansas, 1/5c per gal. in a single barrel, 1/20c per gal. in bulk; Florida, 1/8c; Illinois, 3/100c; Indiana, 1/2c 


er gal in a single barrel; 


{ /10c per gal. in lots of 2 to 10 bbls., 1/5c for 10 to 50 bbls., 2/25c for over 50 
inspection department expenses); Louisiana, 1/32c; Minnesota, 2/25c; Missouri, gasoline, 1.5c per bbl., in 1 


bbls.; Kansas, 1/50c, (3/50c can be charged to meet 
ots of 10 bbls. or more; Nebraslsa, 3/50c; Nerth Carolina, 


1/4c; North Dakota, 1/20c; Olulahoma, 2/25¢ per gal. in lots of more than 50 bbis., 1/5c in lots less thun 50 bbls.: South Carolina, 1/8c; South Dalsota, 1/10c; 


Teanessee, 2/5c; and Wisconsin, 1/25c, 


Kerosine inspection fees only: lowa, 2/25c; Michigan, 4/5c per gal. for first 2 bbis.; 3/5c for next 3; 2/5c or next 5; 3/10c for next 15, and 1/5c per gals 


in lots ever 25 bbls. 
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EWS 


CWtites Misiviecccccs 19.5 “4.5 47:8 17.8 9.7 
Decatur, Hi... 2.655: 13.7 74.5 18.2 18.2 10.2 
a ee || is SOS ares 5G.e =|66SS 
LS) er 13.7 74:5 16:2 136.2 10.2 
le |) re NS.7 605 38.2 18.2 10:2 
Cs ee || Ce ee 13.5 *4.5 18 18 10 
Springfield, Ill........ kar “4c5 18.2 18.2. 30.2 
Indianapolis, Ind..... 3.2 Sch. 39.2 39.2 B42 
Evansville, Ind....... 13.5 5.5 19 17.5 $14 
South Bend, Ind...... 14 5.5 19:5 19.5 2iecs 
Detroit, Mich... 13.5 45 18 18 10.5 
Grand Rapids, Mich..13.7 4.5 18.2 18.2 10.2 
Saginaw, Mich....... 14 4.5 18.5 18.5 16.5 
Marquette, Mich..... 14.3 4.5 18.8 18.8 10.8 
Green Bay, Wisc..... 3.7 5&5 2 18:2 12 
Madison, Wisc....... $3.4 5.5 38:9 18.9 S&S 
Milwaukee, Wisc..... 93.2 5.5. 38.7 Wit 937 
La Crosse, Wisc...... 14.3 5.5 19.8 19.8 10.8 
Minneapolis, Minn....13.9 4.5 18.4 18.4 10.4 
Duluth, Minn........ 14.2 4.5 18.7 18.7 10.4 
Mankato, Minn...... 5.8 4.5 18.3 18.3 10.3 
Bees Bacines,. 06s oc c:0's 13.6 4.5 38.1 18.3 9 
Siouet City; Fas occ viens ke Ge Sy A ae ees 9.7 
Davenport, la........ 13.6 4.5 18.1 18.1 10.1 
Mason City, la....... 13.6 4.5 18.1 18.1 10.1 
es EGR. NICs v.44 0 06 12.2 T4 16.2 16.2 8.7 
Kansas City, Mo..... Bact Gee Beck 2452 y 
Se. Joseph, Mo. ...0.+ 1.3 $.5.16.8 16.8 88 
(OS Se Sere 5.6 4:5 70.) 22 $e) 
Grand Forks, N. D....15.9 4.5 20.4 20.4 12.4 
OS a Cee 15.6 .4.5 70.1 Wii 12.1 
Pierre, p>: ree 14.6 75.5 20.1 20.1 H.1 
GOR Ot Divcccncens 14.9 93.5 20.4 20.4 1.4 
Wichita, Kansas...... HE.6 4:5 16.5 16.13 81 
Bartlesville, Okla..... BEG 65.5 36:5 36:5 S.5 








Tank Wagon, Service Station Markets for Gasoline and Kerosine 


Tax column includes 1.5c federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 
These Prices in Effect Oct. 23, 1933, as Posted by Principal Marketing Companies 





S. O. KENTUCKY 


Crown Gasoline 


ero- 
Total sine 
T.W.Taxes T.W. S.S. T. W. 
Lexington, Ky........ B.S. 6.5 9 19 ll 
Louisville, Ky........ m5 6.5 2 19 11 
Paaucan, Bei. «iccss. 13 6.5 19:5 19:5 
Covington, Ky....... 13.5 6.5 20 20 11 
{atmos NB vcd ema vic 4.5 7.5 2 22. *33 
icksburg, Miss...... 13 7.5 20.5 20.5 *13 
Birmingham, Ala..... 15.5 *8.5 24 24 13. 
Mobile, Ala.......... 14.5 *8.5 23 23 42.5 
Montgomery, Ala..... 35.5 99,525 25 =-*14.5 
MaCOG, GRi. ccs ce cea 45 7:5 Zz 22 =«—*14 
RUSE, Gaiiceccccuas ACS 2:3 2a 22 «=—*14 
Augusta, Ga........> 45 255 2e 22 *14 
Savannah, Ga........ 14:5 7.5 2 22 0 4 
ena oi J ere 33.5 8.5.22 22 12.5 
ee) | Seer 13.5. 8.5 22 22 53.5 
ye eee 13.5 €.5 2 22 32.5 
Pensacola, Fla........ 10.5 *9.5 20 20 13.5 
Kyso (Third Grade) 
Lexington, Ky........ 11 G25 §2.5. 32.5 3) 
Louisville, Ky........ 11 6.5 Be.e Less OE 
Paducah, "Ky eee bo (6.5: 38 18 ll 
Covington, Ky....... 12 6.5 18:5 138.5 
ae ons MRR ace eees 2.5 7.5 2 20 3=«=*13 
icksburg, Miss...... y.5 F.o 19 19 3 
Birmingham, Ala..... A «O98.5.22:5 72:5 335.5 
Mobile, Ala. ......06 SS 6('865:20:5 2.5 42.5 
Montgomery, Ala..... “a 9.5. 755. 2.5 434.5 
WAtIGRER, GO occ ccnvsc 13 7.5 20.5 20.5 *14 
MUSUES, GE... ce cces 13 7.5 20.5 20.5 *14 
Wee, GOs ccs can vecis 13 7.5 20.5 20.5 *14 
Pensacola, Fla........ 9 9.5 18.5 18.5 913.5 


Dealer Discount: on Crown and Crown Ethy! 
gasolines, 3c off t.w. price thru territory: 
Kyso 2c. 

*Taxes: in the tax columns are included these 
city and county gasoline taxes at the following points: 
Birmingham, tc city; Mobile, lc city: Montgomery, 
Ic city and lc county; Pensacola, lc city. Georgia 
and Mississippi kerosine prices include lc state tax; 
Montgomery kerosine price includes ‘4c city tax 


S. O. INDIANA 


Standard Red Crown Gasoline 


Note: Kerosine 8.8. prices are generally 3c above 
anormal t.w. price. 


Stanolind Gasoline (Third Grade) 


Stanolind prices are 1.5c under normal | Re i Crown 
prices, thru rritory, except at following points: 
Bartlesville, Okla..... 9.@ §.5 4.5 15.5 9: 
le go oS reer 12 5.5 37.5 16.5 3k 

Wes ROIs Elec s o's0 5 13.5 4.5 16 ik ee 
Sisneaun eee 13.7 4.5 18.2 16 10.2 
Detroit,tMich. . 2.5 €.5 7 17 10.5 
Duluth, Minn........ 32.7 4.5 37.2 6 10.4 
Kansas City, Mo...... Beca 4.9°55.4 34 7.5 
Green Bay, Wisc.....12.2 5.5 17.7 17 10.2 
Grand Forks, N. D....12 4.5 16.5 18.9 42.4 
ates, S. Eke iccss ces 14.9: 75.5 204 37.5 -33.4 


TSt. Louis tax includes 0.5c city tax; Kansas City 


October 25, 1933 


and St. Joseph, lc city tax. {Includes 4c state tax. 


*Illinois collects a sales tax of 2%, to cover which 
Standaic charges 0.2c per gallon on gasoline, kero- 
sine and naphtha: this tax is included in t.w. and s.s. 
columns in above table for gasoline, but not in tax 
column. South Dakota gasoline and kerosine prices 
include 0.lc sales tax. 

Q.D.A. effective Sept. 1, 1933 to AAA commissions 
and Sept.8 to dealers. 

Discounts to dealers and AAA commissions, 
thru territory, off s.s. price: Ethyl and Red Crown 
gasoline, 3c; Stanolind 2c. Rentals on gallonage 
basis, give dealers 0.5¢ additional. 

Discounts to consumers (large consumers and 
governmental units), thru territory, except Chicago, 
off t.w. price: Ethyl and Red Crown, 2c: Stanolind 
le. In Chicago, 0.5c¢ additional. 


S. O. NEBRASKA 


Standard Red Crown Gasoline 


ero- 
Total sine 

T.W. Taxes T.W. S.S. T.W. 

Omaha, Neb......... 13.3 5.5 18.8 19.8 10.8 
McCook, Neb 2.9 5$.5-38.4. 36:4 36 

Norfolk, Neb......... 8 S.5 399 Aes SS 

North Platte, Neb....14.8 5.5 20.3 21.3 10.5 
Scottsbluff, Neb bri dined 14.3 5.5 19.8 19.8 Il} 


Reliance Gasoline (Third Grade) 


Reliance gasoline prices are 1.5c below normal 
Red Crown prices, except at following points: 


North Platte, Neb....12 5.5 3f.5 UecS° 3025 
Scottsbluff, Neb...... 3 525-178-3708 
Discounts: Q.D.A. effective Sept. 6, 1933: on 


t.w. deliveries of gasoline, to large industrial users 
and governmental units, on monthly purchases of 
500 gals., or yearly purchases of 6,000 gals. 2c off 
- price on Ethyl and Red Crown, and le on Re- 
iance. 


Off s.s. price, to dealers and AAA commissions: 
Ethyl and Red Crown, 3c; Reliance, 2c. Rentals 
under ease and agency, 0.5¢ per gal. additional. 


S. O. LOUISIANA 


Essolene 

Posted Posted Kero- 

Tank Retail Tax- Posted sine 

Car T.W. es S.S. T.W. 
Little Rock, Ark...... 7.4 13.4 7.5 20.4 11 
Alexandria, La....... 7.4 13.4 *7.5 20.4 *12 
Baton Rouge, La..... 7.5 38.5 6.5 39.5 732 
New Orleans, La...... 7.3 13.3 *7.5 20.3 #12 
Lake Charles, La..... 7.5 13.5 *7.5 20.5 #12 
Shreveport, La....... 6.3 12.3 6.5 18.3 *12 
Lafayette, La. ...cees 7.6 13.6 *7.5 20.6 *12 
— PROM tcc ewan 9.6 15.6 8.5 23.1 14 
Cl nooga, Tenn 4 35.6 8.5.. 32.9 32 
Knoxville, Tenn... 7 ieee * 2ica. Boeo 
Smehio, ‘an... $3. 14.3 $5.22. ii 
Nashville, Tenn ie 15 SS aa ll 


*Lake Charles, Alexandria, New Orleans and 
Lafayette gasoline tax includes 5c state tax, lc 
federal tax, and lc parish tax. Louisiana kerosine 
prices include le state tax. 


Price basis to dealers: prices to uncontrolled 
dealer accounts, 2.5c over tank car prices, and 
controlled dealers, thru new lease and license agree- 
ments, get 0.5c additional, or 2c over t.c. price, 
effective June 2, 1933. 

Price basis to commercial consumers: on t.w. 
deliveries, on yearly basis, figured over posted tank 
car prices: 1,000 to 74,999 gals., 2.5c; over 75,000 
to 299,999 gals., 1.5¢; ‘and 300,000 gals. and over 
le. 


MAGNOLIA PETROLEUM 


a Kero- 

sine 

F.W. —, a ow. S.S. T.W. 

Muskogee, Okla...... is 3.5088 ss §&:5 

Oklahoma City....... B.S 55-82 19.5 8.5 

(i) rer io Sam ke 19.5 8.5 
Fort Smith, Ark...... 32.4 $.5 17.9 127.9 $ 
Little Rock, Ark...... 2.9 7.54 @.4 

Texarkana, "Ark sawan 14 5.5 39.5 9.5 8.5 

DE NOR ancudcens 11 5.3 56.5 3a5 8.5 

Fort Worth, Tex...... 11 5.5 16.5 39.5 8.5 

Houston, Tex........ 11 5.5 16.5 19.5 8.5 

San Antonio, Tex..... 11 5.5 16.5 19.5 8.5 

Bi Feet) TOR ccccccce HS 5.5 37 20 8.5 


MAGNOLIA PETROLEUM (Cont’d) 
Metro Gasoline (Third Grade) 


Kero- 
Total sine 
T.W. Taxes T. Ww. S.S. T.W 
Muskogee, Okla Seco §.5 13.5 15 8.5 
Oklahoma City....... 10.5 5.5 16 17.5 8.5 
‘ie CEs cence eee 10.5 5.5 16 17.5 8.5 
Fort Smith, Ark...... 9 5.5 14.5 16 9 
Little Rock, Ark...... 9.5 7.5 17 18.5 9 
Texarkana, Ark....... 8 5.5 33.5 35 8.5 
pe SS Co 7 5.5 12.5 14 8.5 
Fort Worth, Tex...... $5 5.5 35 16.5 8.5 
Houston, Tex........ .s 5.5.55 6.5: G5 
San Antonio, Tex..... 10.5 5.5 16 17.5 8.5 
At. 10.5 5.5 16 Ieus.. §.5 


Dealer discounts: on Mobilgas 2.5c off t.w. 
rice at Texarkana; at Little Rocks and Ft. Smith, 
c off. On Metro gasoline, Ic per gal. off t.w. 
price thru territory. Arkansas kerosine prices, 2c 
discount off t.w. price. 

*In Texarkana, 4c Texas tax applies; outside 
Texarkana, 6c Arkansas tax applies. 

fin Fort Smith, 4c Oklahoma tax applies; outside 
Fort Smith, 6c Arkansas tax applies. 


CONTINENTAL OIL 


Conoco Bronze Gasoline 


Dent, Cohivccscécve 5 5 19 anes. bees 
Pusaie, Cab. cccscecce 13.5 5.5 19 an-9 83 
Grand Junc., Col..... 3.5 5.3531 23.5 15 
Casper, Wyo......... 4 5.5 19.5 22 11.5 
Cheyenne, Wyo...... 7 oe 40.5 13 
Butte, Mont......... 14.5 6.5 21 aa.5 42.5 
Helena, Mont........ 16.5 6.5 23 ance 17.5 
Salt Lake City, Utah..16.5 5.5 22 24.5 16 
pS a 16.5 6.5 23 25.5 18 
Twin Falls, Ida....... 16.5 6.5 23 25.5 18 
Albuquerque, N. M...12.5 t7 19.5. 72.5 43 
Demand (Third Grade) 
Deaver, Col .ccccssce a a 5.5 18 39.5 12.5 
Cheyenne, Wyo.. fo . 5.9 Se 18.5 13 
Salt Lake City, Utah. 15. a ee 22.5 16 
pS) SN Sees 15.5 6.5 22 23.5 18 
Albuquerque, N. M...11.5 t7 18.5 20 13 


*Not sold thru tank wagon. 

tincludes city tax of 0.5c. 

Discounts, effective June 1, 1933: to dealers, and 
lease and license accounts, off s.8. price, thru terri- 
tory, except N. Mex.: Conoco gasoline, 2.5c; third 
grade, 1.5c. 

Consumers and governmental agencies pay posted 
t.w. price. 


S. O. CALIFORNIA 


Standard Gasoline 


San Francisco, > em aks 4.5 17.5 20.5 12.5 
L ngeles, C eer 4.5 16.5 9.5 132.5 
Fresna, 77s leeaeneaiear see 14 4.5 18.5 21.5 14 
Phoenix, Ariz........12 6.5 18.5 21.5 T16 
MS. INOW 6 accnccce ce Boum: (ee Oe 24 15.5 
Portland, Ore........ 13.5 6.5 20 23 13.5 
Seattle, Wash........ 13.5 6.5 20 23 13.5 
Spokane, Wash....... 16.5 6.5 23 26 18 
Tacoma, Wash....... 13.5 6.5 @ 23 13.5 
Flight Gasoline (Third Grade) 
San Francisco, Cal....11 4.5. 15.5 17.5 12.5 
Los At ( 10.5 4.515 17 12.5 
Fresno, "Cal. ppeeree) * 4.5 16.5 18.5 14 
Reno, WEN Rs acd cece, 14 5.8. 3.5 20 15.5 
Phoenix, Ariz........10 6.5 16.5 18 T16 
Portland, Ore........ Mas. 6:5 39 20 Ro. 
Seattle, Wash PP i 6.5 18 20 13. 
Tac yma, Wash vacekee 6.5 18 20 13 
Spokane, Wash «84.5. 6.5 2 23 Ls 


tincludes 5c state tax. 
Discounts: On all gasolines: to 100% dealers 
lc off t.w. price. 


CANADA 


Prices of Imperial Oil Ltd. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
Imperial Three Star Gasoline 
Hamilton, Ont....... 20.5 


6 QWs 22.5. 37.8 
Toronto, Ont......... 2.5 6 mes 27.5 32.5 
Brandon, Man.......24 ( ue aed 
Winnipeg, Man....... 21 7 28 25.5. 459.5 
Regina, Sask......... 25 6 31 35 y i 
Saskatoon, Sask...... 27 é 3 37 25.5 
Edmonton, Alta...... 25.5 6 31.5 35.5 24.5 
CaMaey, ANB. cicccse 2 6 28 32 21 
Vancouver,B. C...... 23 7 30 31 24 
Montreal, Que........ 18 6 24 27 17 
SE SOM Dis Bec cacdae 19.5 2 26.5 30.5 21 
Hamraw, Nu Bin ccccass 19.5 6 25.5 29.5 21 


Discount to dealers and A.R.A. Commissions: 
thru Ontario and Quebec, 3c off s.s. price; rentals 
on gallonage basis give dealers Ic additional. 


(Continued on next page) 











Tank Wagon, Service Station Markets for Gasoline and Kerosine 
Tax column includes 1.5c federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 
These Prices in Effect Oct. 23, 1933, as Posted by Principal Marketing Companies 











| Aviation Gasoline Prices 


Naphtha Prices | 








Following are tank wagon prices of 
aviation gasoline in principal marketing 
territories (Stanavo aviation in all terri- 
tories except Magnolia Petroleum and 
Continental Oil Co.). Tax column includes 
1.5c federal tax, and state tax; also munici- 
pal taxes as indicated in footnotes. 


S. O. NEW JERSEY 
Prices in Effect Oct. 23, 1933 
Tota| 
T.W Tax ) so 
Newark, N.J.........0+ 15.5 5 17 
Baltimore, Md.......14.5 4 20 
Washington, D. C.....15.8 3.5 19,3 


Discounts: to dealers and contract consumers. 
2c per gal. off posted t.w. price 


COLONIAL BEACON OIL CO. 


New York City....... 16.5 4.5 2) 
Boston, Mass........ 17 4.5 


S. O. PENNSYLVANIA 


Philadelphia, Pa...... 14 4.5 18.5 
Pistebursh, Pe... 00 17 4.5 a2.5 
See eee 17 4.5 TR 
Harrisburg, Pa....... 15.5 4.5 20 


Discounts: to dealers and contract consumers 
2c per gal. off posted t.w. price. 


S. O. OHIO 
Thru Ohio: 


Aviation Gasoline..... 14.5 3.5 20 
Stanavo Aviation, with 
lead, 74 octane (Green) 15.5 5.5 21 


Discounts: to airports, | to 4c, based on quantity, 


S. O. INDIANA 


Chicago, fll....<.000> $16.3 4.5 20.8 
Indianapolis, Ind..... 16.7 5.3 a 
Detroit, Mich........ 17 c.5 21.5 
Milwaukee, Wisc..... 16.2 5.5 21.7 
M nneapolis, Minn....16.9 4.5 21.4 
Bs, Tawie: REO... «sores >.2 3.5 18.7 
Kansas City, Mo..... 15.7 4.5 20.2 
Paran, 0. Ws<0s00080: 18.6 4.5 23.1 
Haron, &. D..scsees 417.9 5.5 23.4 
Wichita, Kans........ 14.6 4.5 19.1 

*Includes Ic city tax. 

**I ncludes 0.lc to cover sales tax. 

tIincludes 0.2 cent to cover Ill. 2% sales taa 

S. O. LOUISIANA 

Little Rock, Ark...... 20.5 roe 28 
New Orleans, La...... 19.5 7.5 27 
Shreveport, La. ...... 19.5 6.5 26 
Chattanooga, Tenn...22 5 8.5 31 
Memphis, Tenn......20.5 8.s 29 


Dealer and commercial consumer discount: 
2c off posted retail t.w. 
®Includes lc pamshb tax. 


MAGNOLIA PETROLEUM 
DNAs, DORs ik:cicisssade 10.5 $.5 16 


CONTINENTAL OIL CO. 


Denver, Colo... 16.5 §.5 22 
Cheyenne, Wyo...... 17.5 5.5 23 
Helena, Mont........ 19.5 6.5 26 
Salt Lake City, Utah..19.5 ee 25 
Albuquerque, N. M...15.5 *7 22.5 
*Includes city tax of @.5c. 
S. O. CALIFORNIA 
Phoenix, Aric. .......15 6.5 21.5 
Los Angeles, ‘ch ene 15.5 4.5 20 
San Francisco, Cal... .16 4.5 20 5 
Rena, MOv..s.0cc00e0s 18.5 eS 24 
Portiaad, Ore... .6..0> 16.5 6.5 23 
Seattle, Wash........ 16.5 6.5 23 
Spokane, Wash....... 19.5 6.5 26 


Note: Above prices are in tank trucks or iron 
barrels. For deliveries direct into airplane fuel 
tanks, 3c per gal. additional. 


60 


Prices in Effect Oct. 23, 1933 


Oleum V.M.&P. Cleaner 


Spirits Naphtha Naphtha 
ee Ses 713.9 15.9 $15.2 
Le Serr 17.4 1 18.5 
Kansas City.......14 5.5 16.3 
Milwaukee........ 19.5 *21 21.8 
Minneapolis...... **19.8 421.3 $422.1 

2 eee 14.7 16.2 17 
eee 13 15 
er 17 16 
Philadeiphia......... 15 os 


*Includes 4c state tax. 
**Includes 3c state tax. 
cover Illinois 2% sales tax. 

Petroleum Spirits (Solvent) 


Tank Cars (F.o.b. refinery or seaboard terminal) 


DO VOR PIREDOE. oc cccecccanvceses 
Philadelphia dicteicter...ccccecceccves 
INO ais 6s eas whiecse hse nese 


tIincludes 0.2 cent to 


Tank Wagon or Steel Barrels 


OR rrr er 
Ser rere eee 
Boochester (Het Price)... cccscccccccece 
NE TONE MEME. 5 0 60.0 snes teen cease 
PM PEORS ies CEniabebereeatee sane 
Boston 
ING 0.0 6.06:6o0'ss00e020.0000 08s 
eee aback ensns rer 
Philadelphia......... nuesiaeteuaten 
NEL 5. ess bb tuNineeeennsenese ee 
OO Kee heuwee eee ees 
RE re rr re 
Note: 2c off above t.w prices to large buyers 
im some instances. *4c discount allowed on 200 gal 
or more in Baltimore only, with lc premium for 
eteel barrels. 
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| Fuel Oil 





Following are tank wagon prices of various 
grades of fuel oil at the points shown in various 
territories. Prices are in cents per gallon: 


Prices in Effect Oct. 23, 1933 


No. 1 No. 
S. O. New Jersey 


2 No.3 No. 4 


6. 
6. 
6. 
6. 


6 
6 
6 
6.25 


Newark, N. J. 
Atlantic City, N. J... 
Baltimore, Md ; 
Washington, D. C. 


CmOeen 
te 

mn 
NUN 
No 


S. O. New York 


New York City. 
Albany, N. Y. 
Rochester, N. y. 
Boston, Mass... 
Augusta, Oe 
Manchester, N. H. 
Burlington, Vt Pei ig 
New Haven, Conn. 
Providence, R. I........ 


6. 
6. 


wine ¢ 
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Zz 


No. 1 No. 2 No. 3 No. 4 
Atlantic Refining 


Philadelphia, Pa. 8 6.5 6 5.5 
Allentown, Pa... 8 6. 5 6 5.5 
Wilmington, Del BR. . 6.5 6.5 5.5 
Springfield, Miss 1.9 6.5 6.5 
Worcester, Mass.. 7.5 6.5 6.5 
Hartford, Conn ye a 6.5 
S. O. Ohio 

Ohio Statewide......... 8 7.5 7 6.75 

Note S. O. Ohio prices are for hose dumps; bucket 


dumps are 0.5c per gallon higher 


S. O. Indiana 
Stanolex Fuel Oil No. 1 


RNIN arn: siya aruk'e hs alata a Sie Om eteiOS & 
ROP RRIOGNO, IEG 0.6.6 6:650:0:6.5:0:000's cerebs: tie * 
I NE Gia. 0 sea bag wpe ee és eee neee 
NN 6 ic bas are:k Ke ie ee-0s RRR 
DOROLE, WAT 6 6 0.5.0.0:00.00/c00- concen 
Sioux City, la 
a EN a 8055 KGL Ka KE Ree We es 
PA GS BNO iis vcckeninaciecis mcs ees 


*Includes state tax of 4c. 

Discounts: at Chicago, Indianapolis and Detroit, 
lc off t.w. price for deliveries of 160 gals. and over; 
at other above points, lc off t.w. price for deliveries 

150 gals. and over. 
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Oil Trademarks 
For Copyright 





HE following are trademark ap- 
plications pertinent to our field 
pending in the United States Pat- 
ent office which have been passed 
for publication and are in line for 
early registration unless opposition is 
filed promptly. For further informa- 
tion address National Trade-Mark 
Company, Munsey Building, Wash- 
ington, D. C., trademark specialists. 
As an additional service feature to 
its readers, this journal gladly offers 
to them an advance search free of 
charge on any mark they may con- 
template adopting or _ registering. 
You may communicate with the Edi- 
tor of this Department, or send your 
inquiry direct to the National Trade- 
Mark Company, stating that you are 
a reader of this journal. 


“SOL-PENN.” Ser. No. 337,549. Wana 
Oil Co. Incorporated. Huntington, Ind. 
For motor fuel oils, lubricating oils, and 
lubricating greases. 

“POWERNAP.” No. 


Ser. 339,543. 


Westland Oil Company, Minot, N. Dak. 
For motor fuel oil. 
“STANCAL.” Ser. No. 341,310. 


Standard Oil Company of California, 


Wilmington, Del., and San Francisco, 
Calif. For lubricating oils. 

“4 SQUARE.” Ser. No. 341,324. 4- 
Square Oil Company, Fast Orange, N. J. 
For lubricating oils, lubricating greases, 
and gasoline. 

“HYDRAKF, JOHNSON. and fanci- 
ful design.” Ser. No. 340.258. Johnson 
Oil Refining Company, Chicago, Tll. For 
re brake fluid having an alcohol 
pase. 


New A.S.T.M. Manual 


HE A.S.T.M. Manual on Presenta- 
} pred of Data has just been issued, 
and includes 45 pages. Its price is 50 
cents per copy in heavy paper cover, 
obtainable from The Secretary, Ameri- 
can Society for Testing Materials, 1315 
Spruce Street, Philadelphia, Penna. 

The manual was prepared by a 
special committee of engineers who are 
expert in statistics, and shows meth- 
ods for condensing the information 
obtained in a set of observations, and 
of presenting the essential information 
in more concise and understandable 
form. Methods for summarizing in- 
formation, and for computations based 
on observed data are given. 


NATIONAL PETROLEUM NEWS 
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Barometer of Mid-Continent Refinery Market—Week Ended October 20 


Oharted Course of Prices, Production, Shipments, Stocks of Principal Refined Products, Week by Week, from Reports Made by 


76 Plants to National Petroleum News 
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KEROSINE PRODUCTION 


(ees | RS) 2 area My aa] a kee 


42128 41118252 9 fan Pe 10 1724317 1421 285 12 19262 9 16 2330 7 1421284 111895) 8 1522296 13202773 1017 241 8 15 2229 
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Mid-Continent Refinery Operations, Week Ended Oct. 20 (By Teletype) 




































































North & West North Total Week 
Kansas Oklahoma Cent. Texas Texas La.-Ark. Ended Oct. 20 _ 
Plants Operating..... 10 23 23 10 10 76 
Da. Av. Cap. Bbls.... 94,000 162,500 107,400 71,500 60,700 496,100 
Da. Cracking Capacity 53,200 64,600 23,100 26,250 31,700 198,850 
Da. Av. Crude Runs.. 55,731 5.6 86,966 + 2.6 44,951 - 8.1 11,977 — 14.2 44,319 + 3.2 243,944 — 2.3 
Da. Av. Other Oils 7,676 +113.5 2,144 41.4 2,626 +260.7 16,212 + 0.2 28,658 + 15.9 
GASOLINE—Gallons 
Stocks; Oct: 13.2... 30,494,000 55,904,000 20,399,000 5,159,000 8,451,000 120,407,000 
Prod. 10-13 to 10-20. 10,898,000 — 2.8 14,958,000 — 0.1 7,107,000 — 10.9 1,591,000 + 45.6 6,748,000 4.8 41,298,000 3 
Ship. 10-13 to 10-20.. 10,468,000 - fae 13,375,000 — +5 8,093,000 + 16.1 1,443,000 + 29.4 7,115,000 + 23.1 40,494,000 + 3.7 
Stocks Oct. 20 iz 30,924,000 + 1.4 57,487,000 + 2.8 19,409,000 — 4.9 5,307,000 + 2.9 8,084,000 4.3 121,211,000 + 0.7 
Ratio Sales to Prod.. 96.1% 89.4% 113.9% 90.6% 105.4% 98.1% 
KEROSINE—Gallons 
Stocks Oct. 13 10,090,000 11,528,000 3,305,000 632,000 25,555,000 
Prod. 10-13 to 10-20 2,218,000 — 5.7 1,710,000 — 7.4 811,000 + 25.9 544,000 + 6.5 5,283,000 i: 
Ship. 10-13 to 10-20 1,907,000 + 40.7 1,471,000 + 8.0 407 ,000 26.1 $11,000 + 6.7 4,296,000 + 12.5 
Stocks Oct. 20 10,401,000 + 3.1 11,767,000 + 2.1 3,709,000 232 665,000 + 5.2 26,542,000 3.9 
Ratio Sales to Proj. 86.0% 86.0% 50.2% 93.90% 81.3% 
FURNACE OIL—Gallons 
Stocks Oct. 13 1,787,000 13,481,000 672,000 53,000 15,993,000 
Prod. 10-13 to 10-20... 324,000 . 916,000 + 6.0 76,000 - 8.4 27,000 — 38.6 1,343,000 + 38.3 
Ship. 10-13 to 10-20 366,000 — 59.7 1,175,000 +108.7 41,000 57.7 38,000 + 11.7 1,620,000 + 1.1 
Stocks Oct. 20 1,745,000 — 2.4 13,222,000 - 1.9 707,000 + 5.2 42,000 20.8 15,716,000 ty 
Ratio Sales to Prod. 113.0% 128.3% 54.0% 104.7% 120.6% 
GAS OIL—Gallons 
Stocks Oct. 13 ‘ 9,075,000 21,854,000 7,286,000 3,061,000 6,681,000 47,957,000 
Prod. 10-13 to 10-20.. 761,000 +186.1 786,000 514.0 607,000 —— 356,000 25.4 2,636,000 6.7 3,932,000 + 23.3 
Ship. 10-13 to 10-20.. 541,000 25.3 980,000 +716.6 134,000 + 32.7 70,000 75.4 2,451,000 25.1 4,176,000 5.0 
Stocks Oct. 20.. m 9,295,000 + 2.4 21,660,000 0.9 6,545,000 10.2 3,347,000 + 9.3 6,866,000 + 2.8 47,713,000 0.5 
Ratio Sales to Prod... | 71.1% 124.7% ee 19.7% 13.0% 106.2% 
FUEL OIL—Gallons 
Stocks Oct. 13...... 30,875,000 57,338,000 51,521,000 10,457,000 10,317,000 160,508,000 
Prod. 10-13 to 10-20.. 3,937,000 11.2 4,832,000 — 19.5 4,505,000 + 4.0 1,523,000 — 40.5 3,936,000 — 3,2 18,733,000 7.6 
Ship. 10-13 to 10-20.. 4,218,000 + 19.9 3,902,000 — 24.0 3,215,000 24.4 2,108,000 + 14.4 1,450,000 62.5 14,893,000 20.0 
Stocks Oct. 20 30,594,000 — 0.9 58,268,000 + 1.6 52,811,000 + 2.5 9,872,000 — 5.6 12,803,000 + 24.1 164,348,000 + 2.3 
Ratio Sales to Prod. 107.1% 80.8% 71.4% 138.4% 36.8% 79.5% 
Gasoline Produced by Various Methods, Week Ended Oct. 20 
% of % of North & %of West of Louisiana- % of % at 
Kansas Total Oklahoma Total Cent. Texas Total Texas otal Arkansas _ Total Total Tota) 
Straight Run. 5,531,000 50.8 8,726,000 58.3 3,897,000 54.9 1,231,000 77.4 3,466,000 51.4 22,851,000 55.3 
Cracked 4,793,000 44.0 4,475,000 29.9 2,495,000 35.1 313,000 19.7 2,968,000 $4.0 15,044,000 36.4 
Natural 574,000 Dae 1,757,000 11.8 711,000 10.0 $7,000 2.9 314,000 1.6 3,403,000 8.3 
PIs fig vise Ma oe 10,898,000 14,958,000 7,103,000 1,591,000 6,748,000 41,298,000 





+ or — columns are % change over previous week, 


Crude Runs Cut 6000 Barrels in Mid-Continent 


Staff Special——-By Teletype 
TULSA, Oct. 23 


RUDE runs at 76 Mid-Continent 
refineries reporting to NATION- 


AL PETROLEUM News were reduced ap- 
proximately 6000 barrels daily aver- 


age the week ended Oct. 20, re 
sulting in a reduction of 000,000 gal- 
lons in gasoline production. Gaso- 


line shipments, however, gained 1,- 
400,000 gallons, despite lower ship- 


ments in Kansas and Oklahoma, and 


total stocks increased only 800,000 
gallons. 
Kerosine production was _ slightly 


lower, while shipments increased 12.5 
per cent, but stocks were 3.9 per cent 
higher. 

Furnace oil production 
creased heavily as shipments showed 


was. in- 


little change but stocks were lowered 
slightly. 


Gas oil stocks were lower, while 


production and shipments gained. 
Shipments of fuel oil decreased 3,- 
700,000 gallons. 


Summary for the Month 


Production and shipments, all reporting refineries, for four weeks ended 


Change in stocks figured 


GASOLINE 


Oct. 20. 


Gallons 
167,771,000 
161,386,000 
+- 6,385,000 

96.2% 


Production 
Shipments 
Net change in 
Ratio sales to 





T&S. 
production.. 
KEROSINE 


20,748,000 
18,191,000 


in: BLOCKS.....;.. L2 557.000 


Production 
Shipments 


Net change : 

Ratio sales to production.. 87.7% 
FURNACE OLL 

PROGUCCION.  occcccccccccans asic ade 5,578,000 


0,0 
Shipments 5,423,000 


from 


sept. 22. 


Net change 


Ratio sales 


Production 
Shipments 
Net change 
Ratio sales 


Production 
Shipments 


Gallons 

in StOcks:..<..... + 155,000 

to production.. 97.2% 
GAS OIL 

epewebadans ed enubaadcteeeus 16,705,000 

agen oaaadeuuabtasxceumess 18,740,000 


in stocks 


to production.. 


Weaveuers 2,085,000 


121.8% 


PURL OU 


4 
soo lk OOD 


17,2 
72,422,000 
8 


Net change in stocks.......... + 4,869,000 
Ratio sales to production.. 93.7% 
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U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 
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Motor Fuel Stocks Up 2,800,000 Barrels in Five Weeks 


By Telegraph 
NEW YORK, Oct. 24 


HE fifth consecutive weekly gain 
in bulk stocks of motor fuel held 


by U. S. refining companies was 
made the week ended Oct. 21 when 
stocks increased 753,000 barrels, to 
52,752,000 barrels, aceording to the 
American Petroleum Institute. Since 
Sept. 23, when these stocks stood at 
49,944,000 barrels, total gain has been 
2,808,000 barrels. Stocks in refining 
tanks gained 221,000 barrels, to 29,- 
080,000 barrels the past 
stocks at bulk terminals and in-transit 
increased 532,000 barrels, to 20,022,- 


week and 





Crude runs to stills gained 45,000 
barrels to 2,348,000 barrels daily av- 
erage, following a gain of 51,000 bar- 
rels the previous week. Reporting re- 
finers operated at 70.9 per cent of 
capacity, compared with 69.5 per cent 
the previous week. 

Louisiana Gulf Coast refiners in- 
creased their operating capacity the 
most, to 80.2 per cent the week ended 


Oct. 21, as compared with 59.9 per 
cent the previous week. Their crude 
runs to stills were 130,000 barrels 


daily, a gain of 33,000 barrels over the 
previous week. Motor fuel 
this district rose 8 barrels. 


stocks in 
83,000 


increased their 


runs 


53,000 barrels daily. 


F 
e 


000 


barrels, 


to 


Texas Gulf re- 


finers increased 22,000 barrels, to 466,- 
000 barrels, but motor fuel stocks 
fell 46,000 barrels. East Coast re- 
finers increased crude runs 16,000 bar- 
rels per day, to 482,000 barrels, at an 
increased operating capacity of 2.7 per 
cent, adding 74,000 barrels to motor 
fuel stocks. 
Oklahoma-Kansas- Missouri 
lowered crude runs 5000 barrels daily, 
to 237,000 barrels, but motor fuel 
stocks were 274,000 barrels higher, 
standing at 5,656,000 barrels Oct. 21. 
Cracked gasoline output gained 16,- 
000 barrels daily, being at the rate of 


refiners 











000 barrels. North Louisiana-Arkansas refiners 448,000 barrels daily average. 
C Refi O i 
urrent Kefinery Uperations 

' Stocks——_—_—_—_—_— Cracked Gasoline Production 
Per Cent Daily Average Crude Per Cent of Reporting (Thousands of Barrels) % Total Daily Av. Pro- 

Districts Capacity to Stills (Barrels) Capacity Operated Total Total Gas & Gas & Capacity duction (Barrels) 
Reporting Week Ended Week Ended Motor Fuel Motor Fuel Fuel Oil Fuel Oil Reporting Week Ended 

Oct. 21 Oct. 14 Oct. 21 Oct. 14 Oct, 21 Oct. 14 Oct, 21 Oct. 14 Oct. 21 Oct. 14 
East Coast... , 100.0 482,000 466,000 §2.3 80.1 14,019 13,945 9,221 1336 5.0 82,000 74,000 
Appalachian... 92.6 101,000 104,000 io ae 74.4 1,957 1,928 872 894 100.0 26,000 27,000 
Ind., Ill., Ky 97.3 330,000 338.000 77.6 79. 7,54¢ 7,364 6,066 6,009 94.7 91,000 99,000 
Okla., Kans., Mo... 82.1 237,000 242,000 62.5 63.8 656 382 4,271 4,302 91.5 52,000 52,000 
Inland Texas... ; 60.2 81,000 90,000 49.1 54.5 1.310 1.335 1,818 1,832 80.2 20,000 19,000 
Texas Gulf.... ; 98.0 466,000 444,000 3.7 89.2 5.502 548 6.842 6,869 17.3 88,000 76,000 
La. Guilf...... ; 100.0 130,000 97,000 80.2 59.9 347 1.264 1,914 1.996 100.0 17,000 16,000 
No. La., Ark.. 92.6 53,000 48,000 69.3 62.7 250 252 634 630 2.8 9,000 9,000 
Rocky Mt..... : 78.8 37,000 37,000 58.2 58.2 834 852 719 710 92.8 15,000 12,000 
California : 96.9 431,000 437,000 52.4 $3.4 14,331 14,129 97,541 98,334 100.0 48,000 48,000 
CC) ee - 92.4 2,348,000 2,303,000 70.9 69.5 2.752 1.999 129,898 130,912 95.1 448,000 432,000 
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Complete Seaboard Markets 


Prices on this page do not include federal tax 
levied on some products 





Eastern Domestic Markets 


(Prices for tank car lots, f. o. b. refinery or seaboard terminal, 
representing majority of sales and quotations to jobbers and jor. 
consumers. Florida and S. Carolina inspection tax not included.) 





Prices—Oct. 23 Oct. 16 Oct. 9 
U. S. MOTOR GASOLINE: 59 Octane and Below: 
New York harbor....... 6.00 DI.» om dGac eee ee 
Baltimore district....... ry = a, eee 
Norfolk district. srr nn rere 
MOTOR GASOLINE: +60- 64 Semen os 
New York harbor....... 6.25 6.25 6.00 - 6.25 
Portland district........ 6.60 6.60 *6.60 
Boston district.......... 6.50 6.50 *6.50 
Providence district...... 6.50 6.50 *6.50 
Philadelphia district. .... 6.25 6.25 6.25 
Baltimore district....... 6.25 6.25 6.00 - 6.25 
Norfolk district......... 6.25 6.25 6.00 — 6.25 
Charleston district....... 6.25 6.25 6.25 
Savannah district........ ee 6.25 6.25 
Jacksonville district...... 6.25 6.25 6.25 
*Nominal. tChan ed from below 65 octane to 60- 64, Oct. 16. 
MOTOR GASOLINE: 65 Octane Number and Above : 
New York harbor....... 6.50 6.50 6.50 
Portland district........ 6.80 6.80 6.80 
Boston district.......... 6. 70 6.70 6.70 
Providence district...... 6.65 6.65 6.65 
Philadelphia district..... 6.50 6.50 6.50 
Baltimore district....... 6.50 6.50 6.50 
Norfolk district......... 6.50 6.50 6.50 
Charleston district....... 6.50 6.50 6.50 
Savannah district........ re 6.50 6.50 
Jacksonville district...... 50 6.50 6.50 
AVIATION GASOLINE: Below 73 Octane Number 
New York harbor....... 8.50 - 9.50 8.50 - 9.50 8.50 - 9.50 
Philadelphia............ 380 -~ 9.50 8.50 - 9.50 8.50 - 9.50 
Or Peer ere 8.50 - 9.50 8.50 — 9.50 8.50 - 9.50 
NNN oc.5 5s 66.005 ear 8.50 - 9.50 8.50 - 9.50 8.50 - 9.50 
73 Octane Number and Anant yy basis 300° F.; 600 R.P.M.) 
New York harbor....... -12.00 be -12.00 11.00 -12.00 
Philadelphia............ 100 ~12.00 11.00 -12.00 11.00 -12.00 
ee Terre ee 407 -—12.00 11.00 -12.00 11.00 -12.00 
ENE oe eee re 1.00 -12.00 11.00 -12.00 11.00 -12.00 
WATER WHITE KEROSINE 
New York harbor. 5.25 — 5.50 5.25 — 5.50 5.25 — 5.50 
Philadelphia district. .... 5.50 5.50 5.50 
Baltimore district....... 5.50 5.50 5.50 
Norfolk district......... 5.50 5.50 5.50 
Charleston district. cae 5.50 5.50 5.50 
Boston district.......... 5.50 5.50 5.50 
Savannah district........ 5.50 5.50 5.50 
pooteonete Gistrict..<... 5.50 5.50 5.50 
ortland district........ 5.75 5.75 5.75 
Providence district...... 5.50 5.50 5.50 
BURNING OILS: 
New York harbor: ‘ 
Furnace oil No. l........ 5.25 — 5.50 5.25 -— 5.50 $25 = §.50 
Furnace oil No. 2........ 4.50 4.50 4.50 
Distillate oil No. 3....... 4.50 4.50 4.50 
Industrial oil No. 4...... 4.00 4.00 4.00 
a district: ; 
Furnace oil No. 1........ 5.50 5.00 5.00 
Furnace oil No. <2 RP 4.50 4.00 4.00 
Distillate oil No. 3....... 3.50 4.00 4.00 
Industrial oil No. 4...... 3.00 3.50 3.50 
Baltimore district: i 
Furnace oil No. l........ 5.50 5.50 5.50 
Furnace oil No. 2........ 4.50 4.50 4.50 
Distillate oil No. 3....... 4.50 4.50 4.50 
Industrial oil No. 4...... 4.00 4.00 4.00 
Boston district: i 
Furnace oil No. 1........ 5.25 - 5.50 5.25 - 5.50 5.25 - 5.50 
Furnace oil No. 2........ 4.50 4.50 4.50 
Distillate oil No. “ Reg hects 4.50 . 50 4.50 
Industrial oil No. 4...... 4.00 4.00 4.00 
Prices—Oct. 23 *Bunker Oil Diesel Oil Gas Oil 
Grade C Ships’ Bunkers 28-34 Gravity 
New York harbor....... $1.10 TH1.95 4.00 
Philadelphia district. .... $1.10 1.95 4.00 
Baltimore district....... $1.10 1.95 4.00 
Norfolk district......... $1.10 1.95 a 
Charleston district....... $1.05 1.95 
Savannah district........ $1.05 T1.95 
ae district...... $1.05 T1.95 
Portland district........ $1.20 2.05 
Boston Gistrict.....<600ss i 10 1.95 
Providence district. 10 1.95 


*Lighterage 5c per bbl. additional. st At shore plants, 4.5c per gal. 


New York Export Markets 


(Prices in cents per gallon in barrels, F. a. s. New York) 
CYLINDER OILS (Pennsylvania Products) 


Oct. 23 Oct. 16 Oct. 9 

Bright stock, No. 8 color 32.50 32.50 32.50 
Bright stock, No. 614 P 

color diluted.......... 31.50 31.50 31.50 
Neutral 200 No. 3 color 24.75 -—25.25 24.75 -25.25 24.75 -—25.25 
Neutral 150 No. 3 color 19.00 -—20.00 19.00 —20.00 19.00 -—20.00 
600 Warren E filtered. ... 25.50 25.50 25.50 
600 stm. refd. unfiltered. . 22.50 21.75 21.75 
650 stm. refd. unfiltered. . 24.50 23.75 25.15 
600 flash, steam refined... 23. 50 24.50 24.50 
630 flash, steam refined... 29.50 29.50 29.50 


Tanker Rates 


(Approximate tanker freight rates to Continental ports, in shillings 
per ton of 2240 pounds, British sterling; to U. S. ports, cents per barrel) 


Crude &/or Fuel Refined Oil &/or Spirits 


Oct. 23 Last Paid Owners Ask Last Paid Owners Ask 
Calif-U.K. /Continent*. . 12/6 15/-17/ 13/6 15 /17/ 
Gulf-U. K. / /Continent*... 8 / 8 /6-9 /6 8/9 8/9-9/6 

Calif-N. Atle NEOs axes 45c 45-50c 44c 50c 
(not E. of N. Y.) , 
Gulf- ON. Atlantic** eer l6c 16-20c l6c T15-20c 


(not E. of N. Y.) 

*Continental ports in range between Bordeaux and Hamburg, both inclusive. 
**Venezuela loading same rate; Tampico 2 to 3c per bbl. additional. 
tQuotations nominal due to owners reluctance to quote for forward position. 


Wax Market 


(Prices in cents per pound. Tests made by A. S. T. M. method with 

melting points converted into A. M. P. by adding 3° F. Export prices 

are f.a.s. carload lots. Domestic prices are f.o.b. refineries in New York 

and New Orleans harbor district, in bags, carload lots, with 0.2c discount 
allowed for shipment in bulk). 


Prices—Oct. 23 New York New Orleans 
Domestic Export Domestic Export 
124-6 Y:C. ecale......00 3.875 3.875 3.875 3.875 
122-4 W.C. scale. ...cccee 4.125 4.125 4.125 4.125 
124-6 W.C. scale........ 4.125 4.125 4.125 4.125 
123-5 Fully refined.. 4.20 4.125 4.20 4.125 
125-7 Fully refined.. 4.30 4.25 4.30 4.25 
128-30 Fully refined.. 4.55 4.50 4.55 4.50 
130-2 Fully refined.. 4.70 4.75 4.70 4.75 
133-5 Fully refined.... Pies 5.30 5.25 5.30 5.25 
135-7 Fully refined....... 5.55 5.50 mare ae 


Gulf Coast Bulk Market 


(Prices are f. o. b. Gulf oil terminals representing sellers’ opinions 
except prices specified to the contrary. Prices cover bulk shipments 
of 20,000 barrels or more, unless otherwise noted.) 


Oct. 23 Oct. 16 Oct. 9 
U. S. MOTOR GASOLINE: For Domestic Shipment 
Below 65 octane number 5.50 5.50 5.50 
65 octane and above... 5.75 — 6.00 5.75 — 6.00 5.75 — 6.00 
FURNACE OILS 
No. 1 Furnace oil........ 4.25 — 4.375 4.25 -— 4.375 4.25 - 4.375 
No. 2 Furnace oil........ 3.50 -— 3.75 o.50 = 3.75 3.50 -— 3.75 
KEROSI NE 
ES WE Wisiéa ko kc sade £525 ='4:375 4.25 -— 4.375 4.25 — 4.375 
For Export Shipment 
GASOLINE 
U. S. Motor gasoline..... 5.50 5.50 5.50 
60-62, 400 e.p. gasoline. . 5.625 5.625 5.625 
61-63, 390 e.p. gasoline. . 5.75 5.75 5.75 
64- 66, 375 e.p. gasoline. . 6.00 6.00 - 6.25 6.00 — 6.25 
U s Motor, cases (car- 
REECE ee $1.25 -$1.35 $1.25 -$1.35 $1.25 -$1.35 

64- a6. 375 e.p. cases (car- 

goes) paksdweatanwewwn $1.35 -$1.45 $1.35 -$1.45 $1.35 -$1.45 
KEROSINE 
44 water white......... 4.375-— 4.50 4.375- 4.50 4.375- 4.50 
41-43 water white....... 4.25 -— 4.375 4.25 -— 4.375 4.25 — 4.375 
41-43 prime white....... 4.125- 4.25 4.125- 4.25 4.125- 4.25 
W.W., cases (cargoes).... $1.20 -$1.30 $1.20 -$1.30 $1.20 -$1.30 
P.W., cases (cargoes).... $1.15 -$1.25 $1.15 -$1.25 $L.15 -$1.25 

tRepresents sales only. 

For Domestic and/or Export Shipment 

GAS and BUNKER OILS 
*26-30 translucent gas oil 3.50 3.50 3.50 
*30 plus translucent gas oil 3.75 3.75 se i 
Diesel Oil ships’ bunkers $1.80 $1.80 $1.80 
Grade C bunker oil, for 

ships’ bunkers, per bbl. $0.95 $0.95 $0.95 
Grade C bunker oil, per 

bbl. in cargoes........ **#$0.90 **30.90 **30.90 

*Less than 4 of 1% sulphur. **Nominal. 
MEXICAN CRUDE AND BUNKER OILS (f.o.b. Steamer, Tampico) 
Heavy Panuco crude taxes 

to be paid, per bbl..... $0.75 $0.75 $0, 75 
Grade C for bunkering, 

taxes paid, per bbl..... $0.95 $0.95 $0.95 


SOUTH TEXAS ye mt ig 4 OILS (Viscosity at 109° F. cold test 0) 


anker, f. o. b. Gulf oil terminals.) 
200 vis. No. 3 unfilt. pale 5.75 — 6.00 5.75 — 6.00 5.75 — 6.00 
300 vis. No. 3 unfilt. pale 6.375— 6.75 6.375- 6.75 6.375- 6.75 
500 vis. No. 3% unfilt. pale 7.25 = 7.875 7.25 -— 7.875 7.25 - 7.875 
750 vis. No. 4 unfilt. pale 8.00 - 8.25 8.00 — 8.25 8.00 - 8.25 
1200 vis. No. 4 unfilt. pale 8.50 -— 9.00 8.50 - 9.00 8.50 - 9.00 
200 vis. No. 5-6redoil.... 4.75 — 5.50 4.75 — 5.50 4.75 - 5.50 
300 vis. No. 5-6 red oil.... 5.50 - 6.00 5.50 -— 6.00 5.50 — 6.00 
500 vis. No. 5-6 red oil.... 6.25 — 7.00 6.25 -— 7.00 6.25 - 7.00 
750 vis. No. 5-6 red oil. ... 7.50 — 8.00 7.50 — 8.00 7.50 - 8.00 
1200 vis. No. 5-6 red oil. 8.50 — 9.00 8.50 - 9.00 8.50 - 9.00 


Note: Red oil prices shows above cover oils with blue cast; one or two refiners 
ask 0.5c to lc per gal. higher for green cast red oils. 


Pacific Export Market 


(Quotations are at seaboard, Los Angeles, in cargo lots, cents per 
gallon, except where otherwise noted.) 


53-55 U.S. Motor...:.. 4.75 -— 5.00 4.75 — 5.00 4.50 — 4.75 
400 e.p. blend 65 Octane 

RC ADOVE wo. 6.6:0.5.0:0:60:00 5.00 - 5.50 5.00 - 5.50 5.00 - 5.50 

| Gas oil, 30-34 per bbl.. $0.95 -$1.05 $0.95 -$1.05 $0.95 -$1.05 


Diesel oil, 27 plus, per bbl. $0.95 -$1.00 $0.95 -—$1.00 $0.95 -$1.00 
Grade C bunker oil, for : : 4 

ships bunkers, per bbl. $0.825-$0.85 $0. 825-$0.85 $0.825-$0.85 
Grade C bunker oil, in 


cargoes, per bbl....... $0.60 —$0.65 $0.60 -$0.65 $0.60 -$0.65 





| 38-40, w.w. kero., 150 fire 3.75 — 4.00 3.75 - 4.00 3.75 - 4.25 
Cased Goods z ’ 
Gasoline, U. S. Motor.... $1.45 —$1.60 $1.45 -$1.60 $1.45 -$1.60 
Gasoline, 400 e.p. blend... $1.55 -$1.70 $1.55 -$1.70 $1.55 -$1.70 
38-40 w.w. kero., 150 fire $1.15 -$1.25 $1.15 -$1.25 $1.15 -$1.25 
| Kerosine, prime white.... $1.05 —$1.10 1.05 -$1.10 $1.05 -$1.10 
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YPOID GEARS can be worn 

out on a single run of 300 
miles or less, using ordinary gear 
oil. The combination of extreme 
pressure and high-rubbing speed 
strips ordinary oil off the tooth 
faces. Pinion and main gear teeth 
quickly grind round. 

Genuine extreme pressure lubri- 
cant, alone, can prevent this rapid 
wear. It is absolutely necessary for 
the safe lubrication of hypoid or 
worm gears. 

Penola Compound—the Extreme 
Pressure Lubricant—is endorsed by 
the leading manufacturers of hypoid 
gears. It adheres to and combines 
with metal surfaces, flows freely at 
all operating temperatures, and 
provides a film five to seven times 
as strong as ordinary gear oils. 

In the transmissions and differ- 
entials of cars with spiral bevel, 
helical or herringbone gears, Penola 
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Compound assures easy gear shift- 
ing, freedom from channeling in 
cold weather, quiet operation and 
maximum protection against wear. 

Protect your customers. Protect 
your business. Insure your reputa- 
tion and increase your profits with 
Penola Compound—the Extreme 
Pressure Lubricant and with Penola 
Lubricants matched to modern high- 
way speeds. 

Write for prices on Penola Lubri- 
cants under Penola or your private 
brand. For better business and 
profits, standardize on Penola. 


PENNSYLVANIA LUBRICATING CO. 
Pittsburgh + Pennsylvania 
Makers of Special Lubricants since 1885 


Lubricants made to standard or special specifications. 





wE 00 OUR PaRT 


PENOLA 
LUBRICANTS 


PENOLA PRESSURE LUBRICANTS 
For grease gun lubrication 
PENOLA GEAR LUBRICANT 
For old type differential and transmission gears 
PENOLA COMPOUND 
The Extreme Pressure Lubricant 
A superior lubricant for all types of gears 


PENOLA WHEEL BEARING LUBRICANT 
PENOLA UNIVERSAL LUBRICANTS 


For grease type universal joints 
For oil type universal joints 
PENOLA WATER-PROOF LUBRICANT 
An imsoluble lubricant for water pumps 
PENOLA NUMBER 3 LUBRICANT 
For grease cup application on farm 
and mill machinery 
PENOLA TRACTOR LUBRICANTS 


For track types and other heavy duty tractors 


Put your lubrication business for 1934 on the solid basis of Penola quality and per- 


formance. The economies of large scale production assure you fair prices for Penola 


Your inquiry is invited. 


Copr. 1933 Pennsylvania Lubricating Co 
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MOTOR OIL SALES 

















Query 
Bradford Penn 
First! 





BRADEORD PENN\REEINING 
a 


CLARENDON 





We can 


supply your complete 


requirements for Winter Oils. 


Made exclusively from 


Bradford Pennsylvania Crude 


Oil — compounded to your 


specifica 
drums 


cans. 


May we 


sales cu 


these cri 


tions—in tank cars, 


and refinery sealed 


> help you to keep the 
rve climbing during 


tical months? 








Permit No. "38 


CORPORATION 


PENNSYLVANIA 








Refiners’ & Compounders’ 
Supplies 





Following are average market prices for 
materials used by refiners and compounders 
effective on the date shown. 

Refiners’ Supplies 


Oct. 23 Oct. 16 
Soda Ash light 58 6 bee cwt.$1.125-1.38 $1.125-1.38 


Silicate of Soda 6 rums 

SOE ET cwt. $1.75-1.90 $1.75-1.90 
Silicate of Soda 40 deg. drums 

Sev srsaw ie dainininslneinie eae cwt. $0.70-1.00 $0.70-1.00 
Al BOGR WOR. 0 6ccccnacecivne $0.90-1.00 $0.90-1.00 
Caustic Soda 76% solid. .cwt. $2.55 $2.55 


Sulfuric Acid 60 deg. tank 
cars, f.o.b. shipping point 


RR errr ee $11.00-12.50 $11.00-12.50 
Sulfur, flowers of....... cwt. $3.10-4.05 $3.10-4.05 
Liquid Chlorine, tank cars, 

A eee Ib. 1.75 1,75 


Compounders’ Supplies 
Vegetable Oils 


Linseed carloads, spot....lb. 9.50 9.70 
MMR BOO’, 0 4-6:5.60:05-0006:6.00 8.90 9.10 
Soya Bean, Tank, coast...lb. 8.50 8.50 
Oleic Acid 
Distilled, tanks........... Ib. 6.00 6.08 
Distilled, BBIS.....6cccceese Ib. 6.875 6.875 
Saponified, tanks......... Ib. 6.25 6.25 
Saponified, bbls........... Ib. 7.00 7.00 
Lard Oils 
Prime Winter Strained... .lb. 9.50 9.50 
Extra Winter Strained. ...lb. 8.00 8.00 
ES Se ere Ib. 7.50 7.58 
OD Aree errs Ib. 7.00 7.00 
NS Sra tet ener: Ib. 6.50 6.50 
ME oink ov av nev vas Ib 7.25 Tae 
Neatsfoot Oil 
SPURTE. «5 v.5's.0-0.0% oe eerwis Ib 13.25 13.25 
PRATR DOR i cnccsevccnees lb y ae YP é:, 
RR Sr rrr Ib 7.50 7.50 
Cold Prested......ccccscses Ib 16.50 16.56 
Naval Stores 
Steam distilled turpentine, 
Gu aaieceres- + eicawea gal. 45.00 45.75 

Steam distilled turpentine, 

ren gal. 40.00 40.75 
Gum turpentine, N. Y...gal. 47.00 47.00 
Gum turpentine, f.o.b. cars 

BAVONGER:  xi<nccueves gal. 41.00 41.00 
Wood Rosin, N. Y....... bbl. $4.83 $4.73 
Wood Rosin F, Savn’h...bbl. $3.70 $3.80 
Gum Rosin B, , & Senge bbl. $4.70 $4.85 
Gum Rosin B, f.o.b. cars 

BAVERNER 6a cvccssecs bbl. $3.50 $3.65 
Rosin oil, pure.......... gal. 45 45 
Rosin oil, compounded...gal. 46-48 46-48 
Pine Tar 
Mn BUENE sc ck.6c ic cuess $9.00-9.50 $9.00-9.5 
errr bbl. $9. 50-10.00 $9.50-10. oe 
Alcohol 
Denatured Formula 5, per gal., 

in Bile, Car 1088. .cccccscs 35.1 35...) 





H. ?. Wormhoudt Becomes 
Mona Motor Executive 


COUNCIL BLUFFS, Ia., Oct. 21.— 
Henry E. Wormhoudt has resigned as 
assistant general sales manager for 
Phillips Petroleum Co. to become 
vice-president of the Mona Motor Oil 
Co. here. He sueceeds Clyde Fuller 
who resigned to enter the banking 
business. 

Mr. Wormhoudt is a native of Iowa 
who has been in the oil business for 
19 years. He joined Manhattan Oil 
Co. in 1928 and became salesmanager 
for Independent Oil & Gas Co. when 
that company took over Manhattan 
and continued with Phillips when it, 
in turn, purchased the Independent. 
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DURING THE WORST 


YEAR OF THE DEPRESSION 
this Sales Plan sold 








MILLIONS 
OF 


* | GALLONS TO 


23 OF 






HUNDREDS 
OF 


NEW 





























































00 
. | GASOLENE ACCOUNTS 
06 
58 
00 ‘ 
50 
25 
25 
75 
50 
° CAN SHARE ITS BENEFITS 
75 
75 
"00 p , P , 
‘ THIS GREAT SALES PLAN was developed, at the time when business is getting better 
. launched and proved successful by Cities ... the time when orders are getting larger. 
85 ; . P , 
Service during the worst year of the de- Be the first in your territory to use and 
65 , : ; 
43 pression. In a period of greatest sales re- profit from this proved plan...a plan abso- 
% 
sistance, it sold millions of gallons lutely new and different. Nothing 
9.50 of gasolene to hundreds of new og RC like it has ever been offered to you. 
customers. Six out of every ten Sy A Wire, ’phone or write for details 
i prospects approached were sold. - at once. Be out front in the profit 
ae Now Cities Service is ready to parade. Address the nearest sub- 
nes share its benefits with you...right “QNCE-ALWAYS> = sidiary listed below. 
si | For further information write, wire or telephone:— 
| 
for CITIES SERVICE OIL CO. (MICH.) CITIES SERVICE OIL CO., LTD. EMPIRE OIL & REFINING CO. 
yme Adrian, Mich. Toronto, Canada Tulsa, Okla. 
Oil CITIES SERVICE OIL CO.(OHIO) —_— CITIES SERVICE REFINING CO. — LOUISIANA OIL REFINING CORP. | 
ler Cleveland, Ohio Boston, Mass. Shreveport, La. | 
cing CITIES SERVICE OIL CO. (WIS.) CREW LEVICK CO. A. R. NEWCOMBE OIL CO. Rr 
Milwaukee, Wis. Philadelphia, Pa. Kingston, N. Y. 
owa CITIES SERVICE OIL CO. (DELAWARE), Tulsa, Okla. =: 
for . 
Oil 
ager 
rhen 
ttan 
n it, 
it. 


October 25, 1933 








Crude Oil Prices (in Effect Oct. 23, 1933) 


Crude prices for the whole year in OIL PRICE HANDBOOK published annually 
(Prices are per barrel of 42 U. S. Gallons at the well; A. P. I. Gravity) 











EASTERN FIELDS MID-CONTINENT Prices of Humble Oil & Refining Co. 
Posted by Joseph Seep Purchasing Agency Prices of Stanolind Crude Oil Purchasing Co. (*In North, North Central and Central Texas) 
Effective Oct. 4, except Corning Oct. 2, 1933) . F 3. Effective 7 o Sept. 5, 1933 
enna. Grade Oil in Southwest Penna. (Effective 7 a.m. Sept. 29, 1933) Below 23. Sera "80.7 a F535 Searee » . $0.93 
OS RR RA EES $2.12 (In North-North 39.79.9. 0 a 3036, 3 0.95 
Penna Grade Oil in Eureka Pipe Lines (In Oklahoma-Kansas) —= Central Texas) = 30.309.71111 111 0.83 eA OE F 
(West Mow ogy ee re Bee $2.07 © Below 29 ..0.6cccvesesceve $0.84 $0.79 ke 0.85 ‘LC 2 ee 0.99 
Penna. Grade Oil in Buckeye Pipe Lines  ) eee 0.86 0.81 Lk re 0.87 (Sk ee : oa 
es eee ere lee Te 3" 5 eae eeerecr 0.88 0.83 Lt <2 eee 0.89 40 and above... 1.03 
Cossing O Oil 4 wr Pipe Lines yg oe - PEE OGG waka vaackbeeee 0.90 0.85 SS eee 0.91 
or Macksburg oil run previous to arc Te.) See ee: 0.92 0.87 . : 
1932, $1.87 effective Oct. 4, 1933, 8S "eink pas 0°94 0°89 *Including North Texas, Ranger, Mexia, —— 
“ ; Boggy Creek, Richland, Wortham, Currie an 
Posted by Other Companies i Di ecereceevsceeees 0.96 0.91 Moran fields. 
me Water Pipe Co Ltd: ( P 27 daplgeaaeeaneen eo eee PANHANDLE TEXAS 
radiord-Allegha istric se. .. ieawe. 7 , 
N. Y.) (Effective “Oct. S| ere $2.45 ag 4 phi sigs eg deals give ee eae Humble Oil & Refining Co. 
“The Pennzoil Co.: (etiective Gi 4, 33). i oS Salah dada tel 106 101 (Effective 7 a.m. Sept. 29, 1933) 
enna. Grade Oil in National Transit Lines*$2.37 ga ~ 7" cits tsetse E : G Cc - 
Ashland Oil & Transportation Co.: (Effective Sept. 40 and above.. en ane e 1.08 1.03 Coun Steashddeen 
30, 1933): Above Stanolind prices met as follows: Bel 35 $0.79 $0.69 
Somerset Oil in Ashland Lines (Ky.) tesco $81.23 Sept. 29, by Carter Oil Co. in Oklahoma-Kansas; 36.359. be yi ode Re 0.81 0.71 
*The Pennzoil Co. posts $2.37 in Cochran, Frank- The Texas Co. in Oklahoma, andin North and North 36.36.91.) 70°" 0.83 0.73 
lia, Hamilton and Doolittle, Pa. fields; prices in Central Texas; Sinclair-Prairie, Shell Petroleum, and 37.37°9.°. °° °°) ° 7” 0.85 0.75 
their districts range down to $2.32 per bbl. at wells. Continental Oil in all three states; by Humble and Oo aa alate Sate i 0.87 0.77 
tSomerset price includes 15c premium. Magnolia, whose schedules see below; by Empire, 39.39. 9) ae : : f ‘ : ; : : ‘ 7 ; 0.89 0.79 
spine White Eagle and Gypsy (Gulf). 40 & above............ 0.91 0.81 
ICHIGAN : Sept. 29, above prices met by Sinclair-Prairie, | 
(Posted by Pure Oil Co.) Magnolia and The Texas Co. in the entire area; \ 
Midland, Midland County (Sept. 30, 1933). .$1.02 also by Continental Oil in Carson-Hutchinson. 
cle P . : Prices of Carter Oil Co. EAST TEXAS 
"aoe sgt prc aga (In Oklahoma and Kansas) (Effective 7 a.m. Sept. 29, 1933) 
c+ sean icemage™ ’ (Effective 7 a.m. Sept. 29, 1933) Stanolind, Humble, Sinclair-Prairie, Texas and 
(Effective Sept. 29, 1933) Below 25.......$0.76 486 $0. 94 POM RDONR 6.6.0:64-4.0 4 6S BdA SACs GaSe see eNOS $1.00 
Lima....ssseees $1.30 Iilinois......... $1.23 25.25.9......... 0.78 SD, xn cones 0.96 WEST TEXAS and NEW MEXICO 
Princeton....... $1.23 West Kentucky.$1.18 6.26.9... 0.80 35.35.9 0.98 H 
re : APs sé ceclaecrone umble Oil & Refining Co. 
: ee 0.82 ee . 1.00 (Effective 7 a.m. Sept. 29, 1933) 
C a C -m. . > 
CANADIAN CRUDE ois (peas ae a0. ebetaas ea Ector, Pecos and Winkler Counties, W. Texas, 
Posted by Imperial Oil Refineries, Ltd. landed 0.88 13 ees yy oe 2 ae reese $0.75 
ma y GX geen Crane, Upton, Crockett, Howard and Glass- 
Se re 0.90 40 and above. 1.08 
Wastern Gatacks aa96.. 0:92 Cotk coubty, We PeSiccciscccecsvvcscess $0 
(Effective 7 a.m. Sept. 9, 1933) Sept. 29, Aitehell: 2 met in Crane, Upton, Howard, 
Petrolia $2.10 Glasscock, Mitchell and Winkler. Sept. 29, Texas 
Oil Springs... lh onda Foti i Se ee $2.17 Co. met Humble in Winkler, Crane, ‘Upton and 
PPAR EES TST PES TES OLS PO tn AS . an, Countice: Stanolind v & Gas .? in Hendrick 
e inkler county and posted in Marion county, 
Prices of Magnolia Petroleum Co. Tex. below 25 at $0.63, plus 2c differential to 40 & 
naan (Effective 7 a.m. Sept. 29, 1933) above at $0.95. 
: Turner Valley In Oklahoma, same schedule as Comer Oil, which SOUTH and SOUTHWEST TEXAS 
(Effective 7 a.m. Sept. 11, 1933) see above, beginning with ote ven at $0.76 and by H ble Oil Refi 
Crude: Naphtha: ending with 40 & above, at $1.0 oxen ve 7 i “ en — Co.) 
eee $1.61 -—— , m. o¢ 
a 2.26 2 eee $3.50 a Men Poo lg owning Genta inclain Darst e- icsat Wa oye csacs $0.80 
50 and above.... 2.93 TDiscolored..... 3.26 Comanche and Olden; and in Central Texas, in- Salt Flat. mers 0.87 Pettus ...e..ee. 1.05 
{Clear aashabes 22 color; 10 Ibs. vapor pressure, cluding Mexia, Wortham, and Panola county, same Saxet........++. 0.85 Tomball........ 1.15 





Anderson method; ra recovery; end point, 410°, gravity and price schedule as Stanolind in Texas, Sept. 30, The Texas Co. met Humble in Darst 
Discolored naphtha: % recovery and 10 lbs. vapor which see below, beginning with ae 29 at $0.79, Creek. On ‘Sept. 29 it posted $0.80 in Duval county, 
preseure. and ending with 40 & above, at $1.0 and $0.85 in Saxet-Greta. 





CALIFORNIA CRUDE 
Standard Oil Co. of California 
(All gravities above those quoted take highest price offered in the field) 
Effective 7 a. m. Sept. 6, 1933 





a = 
s 3 . £ » 4 te . ae 
42 rp SO § & = = : » § § 
7 wz - © - ao = a » oo a] a? (3) 
= «am § ~<a: e sc 2g - s gs © @2ta_3 “ SE 3 
x} ve © 3} © s --) a e 7) 29) e 2 25 = sO 5 
i « to Qa ~ to s ~~ - m ams tod = ° nn 
e$ G . 3 ia 3 o = 2 ° asm Bs = ee s Mes ia 
= ad | = 4 a met Cc. 8 os a 3 - 3 «s Ya Bus s e 3° et 
a = a = ~ a eg & a ons g D> 4 4 . 0 os ¢ « = S 3a 
& = 3 4 O 3s 69 = 3 S = S ° § o86 osfs= §$ ° = a5 £5 
Gravity a ast A & o <A ff - % 5 = s) an ZeM Sciam YQ Oo B ef ce 
oS Serer re $0.65 $0.65 $0.65 $0.65 $0.65 $0.65 .... .... $0.65 $0.65 $0.65 $0.65 $0.65 . $0.57 $0.57 $0.57 $0.57 $0.57 $0.57 .. 
= ee -65 .65 .69 69 -66 .69 kab ~ dale -66 .65 -65 65 65 é sS7 oat <n «on oat 57 
66 65 72 73 SS Ge Ase. 69 67 —-.68 65 65 sSt” cae San 57 S73 «cs 87 BO..57 
69 65 75 .76 ae Pe asec 72 70 By | 65 68 57 57 oF 57 57 BY 4 ae 
in 65 .78 .80 .76 fee = 75 .74 .74 65 71 or 6l 61 59 58 60 -61 
75 .65 .81 .83 .80 we sane ie 7s «as. iB 65 74 | ae ee 61 63 =. 64 
78 -68 .83 .87 .83 85 ee 81 .82 81 66 7 eee .67 69 65 4 66 67 
81 ote . 86 .90 . 87 BS sewe i=] 83 85 84 69 81 $0.72 «te 73 68 67 9 70 
84 .76 .89 .94 .90 9 co. } 86 .89 87 ie 84 .76 Ry. 76 72 70 72 73 
.88 81 cee DE .94 95 $0.83 89 .93 90 76 87 of? ott 79 75 73 75 77 
a | 85 > «68.01 .97 98 . 86 te 92 sor ‘93 80 90 . 83 81 82 78 76 78 81 
.94 .89 98 ves 200: 1801 es ae i: 85 93 4 .85 85 81 79 81 85 
ivr .93 1.01 1.04 1.04 , oe Te Ree Alves 89 96 .90 .89 88 84 89 
1.00 -98 1.04 ges 1.07 fl oe EG Secs Ps .94 .93 91 88 
1.03 1.02 1.07 BS a0 TOL cas ee : en 1.02 98 St 94 92 
1.06 1.06 1.09 2 ere ‘| re 1.05. 1.01 1.0 or 96 
1.09 1.10 1.12 og 1.08 .... 1.09 1.05 1.05 1.00 1.00 
ns Ses wp 3 ew 1.12 1.08 ° aw 
34 eb a Kettleman Hills a.i3 3.22 P43 
ins $1.03 0.93 Lie 80 bel? 
-- 1:06 96 ia. i. cas 
Sh 1:09 199 > ee 
33 RY: 1.02 see Beeo 
25 1.15 1:05 1:30 
2x. sas 1:08 1.34 
a.s S| ‘iver 





(Crude Oil Prices continued on page 70 ) 
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Daugherty’s 
LONG RESIDUUM 
WINTER OIL 


WILL GUARANTEE WINTER PROFITS 


TANK CARS ONLY 


FRANKLIN CREEK REFINERY DAUGHERTY REFINERY 
AT FRANKLIN, PENNSYLVANIA AT PETROLIA, PENNSYLVANIA 


Address all communications to 


W. H. Daugherty & Son Refining Co. WV 
e 


88 Lexington Ave., New York 820 Tower Court, Chicago @#" 


October 25, 1933 























OIL PRICE SCHEDULE 


ANNOUNCED BY 
WASHINGTON 


Public hearings on objections to the 
schedule begin in Washington October 


30. The oil price schedule becomes 
a LAW on December 1. 


PRICE FIXING by the U. S. Government opens 


up a brand new procedure to follow in oil 
marketing! 

Have you a copy of the price schedule? Do you 
have quick access to accurate information on oil 
prices set by the government agencies. . . changes 
in margins... differentials . . . marketing prac- 
tices and so on which will enable you to 
operate intelligently under this new order of 
business? 


NEW ERA IN OIL MARKETING is ahead 


of us! You will need guidance more than ever 
before in your business experience. 

Your most urgent need right now is to know 
what happens at the hearings in Washington on 
this price schedule. You should know what is 
said there and by whom. Your objections to the 
schedule, if you wish to voice them, must be 
filed in Washington on or before November 15. 


PROTECT YOUR INTERESTS! Secure the 


following data at once: 
1—Oil price schedule issued by the Government 
under the Code 
2—Complete Oil Code as approved by the 
Government 
3—Official interpretations and revisions to date. 
Regular subscribers to NATIONAL PETROLEUM NEWS received 
this data in their weekly issues of the paper. It is FREE to new 


subscribers with a year’s subscription to National Petroleum News, 
if you act at once! 


SEND FOR THIS IMPORTANT DATA TODAY! 





—<— om oe oe = Ot Ouee— — — -— — — 
NATIONAL PETROLEUM NEWS x9 
Penton Bldg., Cleveland, Ohio 
RUSH .. . 1—Oil price schedule issued by the Government 
2—Complete Oil Code as approved by the 
Government 


3—Official interpretations and revisions to date. 
Enter my subscription to NATIONAL PETROLEUM NEWS 
for 52 weeks. 
Enclosed is check for $3.50, the yearly rate in U. S. 


NAME Peete 
Position. . St.-Box 
Company .. . City-State 
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Crude Oil Prices 
(In Effect October 23, 1933) 


(Continued from page 68) 





Oct. 2, Magnolia posted $0.87 in Darst Creek and 
$1.15 in Tomball; Sept. 29, it posted $0.80 in Mi- 
ando , $0.75 in Luling and $0.95 in Lytton Springs. 


Humble (continued) 
Conroe (Montgomery Co., Tex.) 
(Effective 7 a.m. Sept. 29, 1933) 


Ne eee $1.09 1S er $1.15 
A ee 1.11 6 Ee ON era By, 
2 i. ae us 40 & above..... 1.19 


Sept. 30 Texas Co. met above prices. 


NORTH LOUISIANA-ARKANSAS 
Prices of Standard Oil Co. of Louisiana 
(Effective 7 a.m. Sept. 29, 1933) 


Haynes- 

Caddo Homer ville 
ee $0.63 $0.71 $0.65 
ae 0.65 0.73 0.67 
Ge Ds iain sue aie 0.67 0.75 0.69 
oo oh Sere 0.69 0.77 0.71 
ES ree 0.71 0.79 0.73 
eS re 0.73 0.81 0.75 
Lk ee 0.75 0.83 0.77 
LS ae 0.77 0.85 0.79 
> ee 0.79 0.87 0.81 
> Sr 0.81 0.89 0.83 
ae 0.83 0.91 0.85 
oS Serer 0.85 0.93 0.87 
a re 0.87 0.95 0.89 
ik 0.89 0.97 0.91 
8 0.91 0.99 0.93 
BPO Ps inne awe 0.93 1.01 0.95 
40 and above. 0.95 1.03 0.97 

Sarepta Miller 


Sabine Carterville County 
De Soto El Dorado Ark. 


Bel6W 25. 6a. 00s0. $0.69 $0.75 $0.62 
RO 0.71 0.77 0.64 
0 ee 0.73 0.79 0.66 
oS ae 0.75 0.81 0.68 
i 0.77 0.83 0.70 
pS See 0.79 0.85 0.72 
re 0.81 0.87 0.74 
ae 0.83 0.89 0.76 
cy ey ee 0.85 0.91 0.78 
St ee ee 0.87 0.93 0.80 
LS |, ee 0.89 0.95 0.82 
SS eee 0.91 0.97 0.84 
OS 0.93 0.99 0.86 
i 0.95 1.01 0.88 
Sk re 0.97 1.03 0.90 
Se 0.99 1.05 0.92 
40 and above.. 1.01 1.07 0.94 
Smackover, Ac. MEM RKCESR ENG OS NACRRRWOUAES $0.70 
py nr eee Seen ees 0.60 


Urania, La. (La. Oil Refg. Co., Oct. 2, ’33).. 0.75 

Above prices met as follows: 

Sept. 29, Stanolind Oil & Gas Co. met in Caddo. 

Sept. 29, The Texas Co. posted North Louisiana 
at $0.79 for below 29, plus 2c differential, to top 
grade of 40 and above at $1.03. It posted Smack- 
over at $0.70 

Sept. 29, by Louisiana Oil Refining Co. in Caddo, 
Homer, Haynesville, same gravity and price schedule 
as S. O. La.; also met in Smackover; posted for Cot- 
ton Valley, below 25 at $0.70, _ 2c differential to 
top grade of 40 & above, at $1.0 

Sept. 29, Magnolia ay Co. posted in Pine 
Island, Haynesville, Bull Bayou, Cotton Valley, 
La. and El Dorado light and Rainbow, Ark., below 
29 at $0.79, plus 2c differential, to top grade of 40 
& above, at $1.03; for El Dorado East field and 
Smackover, $0.70; Oct. 2, for Lockport, La., below 20, 
$0.82, plus 2c differential, to top grade of 34 & above, 
at $1.12; for Iowa, La. and Cameron-Meadow, in 
Cameron parish, La., below 20 at $0.72, plus 2c 
differential, to top grade of 34 and above, at $1.02. 

Sept. 29, Gulf Refining Co. met Texas Co. in Caddo. 
Homer, Haynesville, Bull Bayou, Crichton, De Soto 
and El Dorado, posting below 29 gravity, at $0.79. 

lus 2c differential, to top grade of 40 & above, at 
$1.03; also posted Smackover at $0.70 


*GULF COASTAL 
Posted by Humble Oil & Refining Co. 
(Effective 7 a.m. Sept. 29, 1933) 


Below 20 .....650% $0.82 7 7 $0.98 
(ek ee 0.84 eh ee 1.00 
Ss Rk ee 0.86 iE A re 1.02 
SE ee 0.88 ee ee 1.04 
ee 0.90  < % e 1.06 
ee ee 0.92 Lee ere 
Lk ee 0.94 cS De 1.10 
Oe  e 0.96 34 and above. 1.12 
ee ET arn Nee * $0.85 


*Includes these fields: Barbers Hill, GooseCreek, 
Hull, Humble, Liberty, Moss Bluff, Orange, Pierce 


(Continued on next page) 
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Crude Oil Prices 
(In Effect October 23, 1933) 


{Continued from preceding page) 
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unction, Rabbs Ridge, Raccoon Bend, Refugio 
fight, Sour Lake, Spindletop, Sugarland and West 
olumbia. 

Above prices met Sept. 29 by Sinclair-Prairie and 
Sun Pipe Line Co. 

The Texas Co. 
(Effective 7 a.m. Sept. 30, 1933) 

Same gravity and price schedule as Humble 
up to 30-30.9 gravity, which see; plus these 


grades: 

cS Sere $1.04 36-36.9 $1.10 
1 & Se 1.05 CE oh ae 1.) 
SS A re 1.06 ce eee 4.82 
Ss 1.07 39-39.9. eS 
SS 1.08 40 and above.. 1.14 
Se. Se 1.09 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 


(Effective 7 a.m. Sept. 29, 1933) 


Salt Creek and Dutton Creek, Wyo., same schedule 
as Stanolind posts in Oklahoma- Kansas, which see 
on first crude price page. 


Wi eR FIR a 6 idee Ree ed etiuedeccawets $1.18 
Grass Creek, Bho Gh tk Skee iene eae eden 1.18 
RSME MONE BOSPUMIBIG 66. 5.66.0 bc 0c ticcceseciens’s *1.18 
IE ON ocatcéedehed checcecnduseceale 0.96 
a 6 oad fd y bk a's kab av anonned ae 0.90 
eee ee eiemiuscceceda if) 
IR I cece we cadink cddcecuavedaweee 0.87 
UME NRO is civeccaccewasocceosedees 0.62 


*Correction: Price of Greybull-Torchlight was $1.18 
effective Sept. 29. 
Posted by Qhio Qil Co. 
(Effective 7 a.m. Sept. 29, 1933) 


Pe RENNER OUND rds ow: 616 in Ga ale Caw ere ere ass ore $1.18 
ReNU SPOOR DSMNC 6 6. 6)6:0i-0:0 6 cicawe ces we ned pee 1.18 
Rock NO eter es c6us hack eeeKdee anne pes 1.02 

MEER ire kg is vkide cerendcae Rene careee dip oe 1.01 
NR OE 6.4.60. is- sc ccencdcacecey dcapece 1.35 





Railroads Authorized 
To Cut Oil Rates 


LOS ANGELES, Oct. 20.—In a de- 
cision from which two members dis- 
sented, the California railroad com- 
mission on Oct. 17 denied certificates 
of public convenience and necessity to 
a group of tank truck operators en- 
gaged in the transportation of gaso- 
line and other petroleum products. 

The same decision authorized a 
competing group of railroads to put 
into effect a schedule of rates lower 
than those now prevailing, and de- 
signed by the railroads to recapture 
to the rails a substantial portion of 
the petroleum transportation business, 
which in recent years has passed 
largely to trucking interests. 

Both the majority and minority 
Opinions suggest the possibility of a 
rate war between the railroads and 
the tank truck operators as a result 
of the decision. Commenting on this 








phase of the matter, the minority | 


opinion says: “The tank truck op- 
erators will not idly sit by and allow 
their facilities to deteriorate from 
lack of use, without attempting to 
meet the suspended rail rates.’’ 


The majority opinion, signed by| - 


three commissioners, declares that | 


the responsibility for such a war, if it 
occurs, must rest with the two class- 


es of carriers and with the oil com- | 


panies. 
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DISTRIBUTORS—DEALERS 


eater, YOU Can’t Beat This Pair! gz C2) — 
ara) WHITE ROSE | Paes 
GASOLINE 7 


pe No More Than Regular Gasoline 


EN-AR-CO MOTOR OIL « 


Paraffine Base Wear Proof 
Write for Contract Details 
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THOSE A.P.W. 


ae YES,I LIKE TO 
OWEL KNOW THAT I'M 


REALLY DRY THE ONLY ONE 
YOUR HANDS TO TOUCH THE 


TOWEL I USE 








HERE is no doubt about it. Patrons do prefer A. P. W. 

Onliwon Towels. Easier and more pleasant to use. Dis- 
pensed double-folded from hygienic cabinets, A. P. W. Onli- 
won Towels provide a fresh, clean and individual service. 
Absolutely safe—not a chance of them picking up dust, dirt 
or even dangerous germs from the casual handling to which 
unprotected cloth and other towels are often subjected to in 
service station and other public washrooms. Since Onliwon 
Towels are double-folded, they are doubly absorbent, doubly 
protected from easy puncture by wet hands. Because of this 
feature alone, one Onliwon Towel will do the work of several 
ordinary towels, and cut your operating costs. Give your 
patrons what they prefer and save money, too. Put A. P. W. 
Onliwon Towels along with the equally serviceable, low cost 
A. P. W. Onliwon Tissue in your service station washrooms. 
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BAL 
Without obligation, write A. P. W. Paper Co., Albany, N.Y., for sam- 
ples and or name of local distributor as near you as your telephone. 
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Mid-Continent Fields 











hing in Petroleum Products | 


Direct shipments from Pennsylvania and 


REFINERS MARKETING Co., LTD. 
555 So. Flower Street, Los Angeles, Calif., Phone Michigan 3424 @ National Transit Building, Oil City, Pa., Phone Oil City 252 


BULK STORAGE AT LOS ANGELES HARBOR AND OAKLAND, CALIFORNIA 




















PETROLEUM PRODUCTS 
From All Fields 


Carloads, Tank Cars, and Cargoes 
For Domestic or Export 


NAPHTHA 
FURNACE OIL 


GASOLINE 
CRUDE OIL 


KEROSENE 
FUEL OIL GAS OIL 
' CYLINDER STOCKS 
UNFILTERED AND FILTERED 
BRIGHT STOCKS 
COLD SETTLED AND CENTRIFUGED 
PALE—RED OILS 
WAX—PETROLATUM 
TECHNICAL WHITE OILS 
WHITE MINERAL OILS 


For 41 years of reliability, service and integrity— 
this Company enjoys an International Reputation 


JAMES B. BERRY SONS’ CO., INC. 
General Office: Oil City, Pa. 


District Offices at 
New York, Philadelphia, Boston, Chicago 
London—Hamburg 


Cable Address—JASBE R Oil City All Codes 
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“SATISFACTION FIRST—DOLLARS NEXT!’ 


17 Years of Dependable Service to the Industry 


CRUDE OIL 
Gasoline —Kerosene — Distillates — Furnace Oil 
Painters and Cleaners Napthas — Natural Gasoline 
Coastal Lubricating Oils — Bright: Stocks — Neutral 


Asphalt—Road Oil—Flux Oil—Petroleum Coke. 
One Car or One Train... Wire, Write, Telephone 


PRIMROSE PETROLEUM CO., Inc. 


Incorporated under the laws of the State of Texas, 1916) 


DALLAS, TEXAS 














On The Lazy Bench 


Order In The Court 
Judge (in dentist chair): ‘Do you 
swear that you will pull the tooth, the 
whole tooth, and nothing but the 
tooth?’’ 





—The Oil Can 
Illinois Petroleum Marketers Ass‘i 
Patient: “Is the doctor in?’’ 
Attendant: ‘No he stepped out for 
lunch.”’ 
Patient: ‘‘Will he be in afte 
lunch?’’ 
Attendant: ‘‘No, that’s what he 
went out after.’’ 
—Independent Topics 
Iowa Petroleum Ass’) 


Passenger (alighting from _ the 
train)—‘Say, I found this dozen eggs 
someone left on the train.” 

Station Agent—‘‘Well, if no one 
claims them in 30 days, they’re yours.’ 

Ohio Petroleum Marketer, 
Ohio Petroleum Marketers Assoc 
t % oh 
The bride was very much concerned 


| at seeing twin beds in their bridal 
| suite. 


“What’s the matter, dearest? asked 
the attentive bridegroom. 

“Why, I certainly thought we were 

going to get a room all to ourselves.’ 

—The Sohian 

The Standard Oil Co. of Ohio 


“Yes,”’ said the specialist, as he 
stood at the bedside of the sick pur 
chasing agent, ‘“‘I ean cure you.”’ 

“What will it cost?” asked the sick 
man faintly. 

“Five hundred dollars.” 

“You'll have to shade your price 4 
little,” replied the purchasing agent 
“T had a better bid from the under 
taker.”’ 

Marquette Lubricator 
Marquette Petroleum Products, Inc 


Three-In-One 

Caller: “Is the boss in?” 

New Office Boy: ‘‘Are you a sales 
man, bill collector, or a friend of his?’ 

Caller: ‘‘All three.’’ 

New Office Boy: ‘He is in a busi 
ness conference. He is out of town 
Step in and see him.” 

The Oil Can 
Illinois Petroleum Marketers Ass'n 


Zoology Teacher:——-Now, Henry, you 
may describe the Octopus. 
Henry—-Well, I’m not exactly sur 
about it, but the name sounds like it 
means eight-sided cat. 
Independent Topics 
Iowa Petroleum Ass’h 
* * & 
Customer: ‘“Won’t you take off 
something for cash?’’ 
Salesgirl: ‘‘Sir!’’ 
—The Oil Can, 
Illinois Petroleum Marketers Ass'n 
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These 
TANK TRUCK 
METERS 


Advertise Your 








Progressiveness 





I 





of the extreme ease of reading. You can read it 
accurately from a good distance. 











@ " me oii All Niagara Tank Truck Meters are built on 
When you mount the new Niagara Tank our ultra-simple single piston design, with only 
one moving measuring part. They operate with 
positive displacement accuracy, and the exclusive 
hard bearings of the moving parts insure maxi- 
mum freedom from sediment or dirt, add years 
of life to the meter. The use of Niagara Tank 
truck Meters, Strainers and Air Release Valves is 
the practical, accurate, low-cost way to sell oil. 


Truck Meters on your oil delivery trucks, 
you tell the world that you have metered 
oil delivery. No-one who glances at the 
truck can miss the big, extra-legible dial 
face on the meter. Consumer preference 
for metered oil delivery has been proved 
time and again—it is a fact you must 
reckon with—and Niagara Meters establish 
that preference! 


LS oat . BUFFALO METER CO. 
rhe dial face illustrated is ten inches 


diameter. It looks twelve inches, because 2689 Main St. Buffalo, \. Y. 


CN lagara 
TANK TRUCK METERS 
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PUMPS 


for TRUCK TANKS 





Quiet operation, permitting emergency night 
deliveries of furnace oil without inconvenience to 
occupants of home. 

They empty the delivery hose, giving positive 
assurance of full measure. 

Speedy performance in loading and unloading, 
permitting quicker deliveries and more work per 
truck per day. 

Twenty-four hour operation of Roper equipped 
trucks is an established practice and reduces nec- 
essary investment in trucking equipment. 


Write today for complete information. 


| emt, a8 








Relief Valoe—Pump Head—Bracket—Universal 
Joints—Power Take-o 


GEO. D. ROPER’ CORP. 
470 Blackhawk Ave., Rockford, IIl. 








OIL PRICE 
HANDBOOKS 


AVE you a complete _ record 
H of REFINERY prices; TANK 
WAGON markets; EXPORT prices; 
CRUDE prices— 


For quick reference and com- 


parison with today’s prices? 


The OIL PRICE HANDBOOK 
| is the only complete record of oil 

markets for a whole year, compiled 
in one handy volume for quick refer- 


ence. Cloth bound—marginal index— 

g’’ x 6” 
Oil Price Handbook for 1932... .$7.50 
Oil Price Handbook for 1931... .$7.50 
Oil Price Handbook for 1930... .$7.50 
Oil Price Handbook for 1929... .$7.50 
Oil Price Handbook for 1928.... $5 
Oil Price Handbook for 1927.... $5 
Oil Price Handbook for 1926.... $5 
Oil Price Handbook for 1924 and 

____ SR En ae arene $6 


Send for these OIL PRICE HAND- 
BOOKS now, before they are out of 
print. 


NATIONAL PETROLEUM NEWS 
734 Penton Bldg. 
Cleveland, Ghio 
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New Equipment 





C. MARSH, former manager of 
F. the West Coast division of S. F. 
Bowser & Co., at San Francisco, has 
been recently appointed general sales 
manager of the company with head- 
quarters at the home offices in Fort 


Wayne, Ind. Mr. Marsh has. been 
with the Bowser organization since 


1909 when he joined the staff at San 
Francisco. 


LATE circular of the C. J. Tag- 
Pisanc Mfg. Co., Brooklyn, N. Y., 
describes a new line of hydrometers 
that has been recently developed. The 
metal thermometer scale on this line 
is claimed to be the first metal scale 
ever developed and is much longer 
than usual. Its wide graduations al- 
lows temperature determinations to 
be made as close as plus or minus 
0.25 degree. The new line has stream 
line tips, solid metal ballast instead 
of the usual mercury or shot, red 
stripe tubes and yellow colored scales 
with black figures. A number of oth- 


| er distinct advantages are claimed. 


* * 

HE Weston Paper and Mfg. Co., 
FF Supine, Ohio, is offering a new dis- 
play rack for canned oils. The racks 
are made in seven standard models 
ranging from 12 one-quart cans and 
two five-quart cans to larger models 
holding several times this number of 
both sizes. Unbroken shelf space per- 
mits complete display of attractive 
containers while liberal sign space is 
provided to herald the brand name, 
slogan, trademark, ete. 











R N. BRODIE CO., INC., 958 61st 


St., Oakland, Cal., are now 
equipping their newly announced 
quantrol equipped meters with an 


extra large customer’s dial as shown 
in the accompanying cut. In opera- 
tion the truck operator sets the con- 
trol to the quantity desired by the 
customer and opens the outlet valves. 
The shut-off is automatic when the 
exact metered and indicated quantity 





is dumped, the customer having the 
advantage of watching the delivery on 
the large readable dial. 

* * * 


EO MOTOR CAR CO., Lansing, 
R Mich., has just perfected a slide 
rule for quick determination of pull- 
ing capacity, hill climbing ability in 
different gears and the safe maximum 
road speed for any truck or tractor- 
trailer combination for which the en- 
gine and power unit chassis specifica- 
tions are known. 

One side of the rule, which is of 
convenient pocket size, is printed in 
black and is used for pulling and 
climbing calculations. The other. 
printed in red, is used for speed cal- 
culations. 

The rule is simple to operate and 
is valuable in the selection of new 
equipment. Factors used in making 
the rule were gear ratios, tire sizes, 
wheelbase and other features. The 
rules may be obtained by transporta- 
tion engineers from the Reo company 
on application. 

NEW YORK, Oct. 21.—R. E. E 
Hood has joined the organization of 
L. Sonneborn Sons Ine., at their New 
York headquarters. 
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NEW PATENTS 





Prepared by R. E. Burnham, patent 
and trade-mark attorney, 511 Eleventh 
Street, N. W., Washington, D. C., from 
whom copies may be obtained at the 
rate of 25c each. State number of 
patent and name of inventor when or- 
dering. 


September 26, 1933 


REFINING 
Dehydrating oils—Walton H. I[:lliott, 
New York, N. Y., assignor to Texas 
Co. Filed Jan. 30, 1929. No. 1,928,- 


282. 

Apparatus for conversion of hydro- 
carbon oils—Ray R. Irwin and Emery 
C. Marshall, Kansas City, Mo., assignors 
to Socony-Vacuum Corp. Filed May 8, 
1928. No. 1,928,494. 

MISCELLANEOUS 

Working up oxidation products pre- 
pared from solid hydrocarbons— Martia 
Luther, yermany, assignor to I. G 
Farbenindustrie. Filed July 23, 1930. 
No. 1,927,840. 

Emulsified alcohol product and meth- 
od of making—Delbert F. Brown, West- 
field. and Hugh C. DeHoff,. Elizabeth. 
N. J., assignors to Standard Oil Develop- 
ment Co. Filed May 15, 1930. No. 1,- 
927,916. 


October 3, 1933 
REFINING 


Process for production 
from petroleum hydrocarbons 


of gasoline 
-Arthur 


October 25, 19383 


D. Smith, Chicago, Ill.. and Norman H. 


Ranstead, Whiting, 
Jenkins Petroleum 
June 19, 1929. 


No. 


Ind., 


assi 


Process Co. 


1,928,985. 


MISCELLANEOUS 
Medicinal oil and method of prepara- 


gnors to 
Filed 


tion—Seymour W. Ferris, Aldan, Pa.., 
assignor to Atlantic Refining Co. Filed 
Aug. 14, 1928. No. 1,928,832. 
Tank-roof—Alfred M. Meyers, Mer- 
riam, Kans. Filed May 13, 1931. No. 


1,928,905. 
Lubricant-dispens 
R. Yirava, Clevelan 


ing device 
d, Ohio. 


Charles 


Filed Sept. 


16, 1929. No. 1,929,23 
October 10, 1933 
REFINING 
Process of treating petroleum— 


Wright W. Gary, 
Filed July 16, 


1928. 


3everley Hills, Calif. 


No. 


1,929,489. 


Hydrogenation of carbonaceous ma- 


terial—Hein I. Wat 


erman, 


Delft, 


Neth- 


erlands, assignor to Naamlooze Vennoot- 


schap de Bataafsche, 


The 
17, 


schappij, H 


Filed Oct. 


1929. 


ague, Net 


No. 


Petroleum 


Maat- 
herlands. 


1,929,528. 


Process and apparatus for converting 


hydrocarbon oils— 
Port Arthur, Tex., 
Co. Filed July 19 
529. 
Low-temperature 
carbonaceous mate 


Claude W. 
assignor 
1928. 


carbonization 
-Mathiaas 


rial 


No. 


Watson, 
to Texas 
1,929,- 


of 
Pier 


and Karl Winkler, Germany, assignors 


to Standard-I. G. 
1928. No. 

Method of 
wastes—Marvin T.. 


Co. Filed 


1,929,649. 
disposing 


of 
Campbell, 


19, 


Apr. 


refinery 
Watson, 





and Erich F. Baker, Long Beach, Calif 
Filed July 2, 1932. No. 1,929,675. 

Dewaxing hydrocarbon oil—Robert 
Ek. Manley, Port Arthur, Tex., assignor 
to Texas Co. Filed Dec. 27, 1927. No 
1,929,821. 

Method and apparatus 
ously treating petroleum 
Joseph B. Weaver, New York, N. Y 
Filed Oct. 9, 1930. No. 1,929,861 

Gasoline- purifier Henry 
Ridley Park, Pa., assignor to 
Co. Filed Apr. 10, 1930. No. 1, 

Wax treatment—Albert G. Peterkin 
Jr., Bryn Mawr, Pa., and Lloyd B 
Smith, Moorestown, N. J.. assignors to 
Atlantic Refining Co Filed June 18, 


for continu- 
distillates 


Thomas 
Sun Oil 


9 - 
929,904 


1931. No. 1,929,933. 

Wax treatment—Peterkin & Smith. 
assignors to Atlantic Refining Co. Filed 
May 31, 1930. No. 1,929,934. 

Means for cleansing waste lubricat- 
ing oils—Charles FE. Fox, Brighton, Eng- 
land, assignors to British Oil Cleaners 
Ltd., London, England. Filed May 27 
1929. No. 1,930,006. 

Method and apparatus for rectifica- 
tion of hydrocarbons—Clare DPD. Gard, 
Los Angeles, Calif., assignor to Union 
Oil Co. Filed July 14, 1930. No. 1,- 
930,166. 

Apparatus for treating hydrocarbon 
vapors—Willis F. Sims and Venus U 
Cloer, Wichita Falls, Tex., assignors to 


Panhandle Refining Co. 

1929. No. 1,930,372. 
Process of manufacturing gasoline 

John W. Brown, Denver, Colo., assignor 


Filed Nov. 


9° 
ro 


to Gray Processes Corp. Filed Apr. 1, 
1929. No. 1,930,453. 
MISCELLANEOUS 
Liquid-dispensing apparatus—.Joseph 


A. Logan and Warren H. DeLancey, 


Springfield, Mass., assignors to Gilbert 
& Barker Mfg. Co. Filed Dec. 16, 1931 
No. 1,929,749. 
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And Now Price-Fixing!! 





NOTHER new turn on the uncharted course oil companies 
are called upon to follow in this period of government regu- 


lation under the NRA. 


Hearings start Oct. 30, at Washington, on the Schedule of Prices 
recently announced by the Petroleum Administration. Oil companies 
have until Nov. 15 to prepare and file their objections to the schedule, 


or their recommendations for changes. 


With price fixing an additional regulatory step by the govern- 
ment, under the oil code, you cannot afford to be without the cary, 
authentic information on all developments which PLATT’S OIL- 
GRAM is now bringing each morning to the desks of hundreds of 


oil executives. 


There are no rules of experience to help you make your decisions 
in this new era for the oil industry. You can be prepared for future 
eventualities, however, by having the latest authentic information 


on daily developments. 


\ Special Introductory Offer of three months for $25 brings 





vou the OILGRAM—with this Washington Code service—in 
addition to the markets and general news it has always carried 


DAILY. 


Clip the coupon, or wire, at our expense, and TODAY’S 
DEVELOPMENTS will be on your desk TOMORROW MORN- 
ING. 








Sy f 
o* 





Position. . 


‘S 1213 West 3rd Street, Cleveland, Ohio 


ductory offer of three months. 


ce RII inven sdoucrudionsss% bebe pone ee ee 


0) Authorized by 


\ PLATT’S OILGRAM ere err Tee 


oc Send daily PLATT’S OILGRAM with the new Oil Code service 


ye from Washington. Enclosed is check for $25 to cover special intro- 
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Free Wheeling and Automatic Clutch 
To be on Fewer 1934 Autos 


DETROIT, Oct. 21 

OST of the gossip around the 
Detroit area at the present time 

is concerned with whether or 

not the strike of the tool and die mak- 
ers is going to interfere with the an- 
nouncement of new models. In some 
quarters it has even been thought that 
possibly it will be necessary to call off 
the annual automobile Show. This, 
however, seems to be no longer feared 
as more of the striking tool and die 
makers are filtering back to work. It 
cannot be denied that a delay has been 
encountered by many of the manufac- 
turers with the result that it will take 
them longer to get into production 
with the new models than otherwise 
would have been the All of 
them, however, are prepared to have 


case, 


at least hand made ears at the New 
York Show if necessary. 

The general forecast is that the 
tool and die makers strike will be 
over before the first of November. So 
far there has been no marked sup- 
port by other branches of labor and 
while a number of this particular 


branch of the industry are still out, 
nevertheless the tie-up has not been 
sufficient to completely cripple opera- 
tions. 

The next new cars to be announced 
will be Nash and Graham. These are 


due to make their official bows dur- 
ing the first week in November, ac- 


cording to present reports. The Nash 
car has been shown to a few at the 
exhibit at a Century of Progress but 
none of the details have as yet been 
disclosed. The complete announce- 
ment will show advanced body styles 
and a large number of mechanical 
improvements. 

According to R. L. Polk & Co., auto- 
mobile sales in September were be- 
tween 150,000 and 155,000 or about 
double the sales total of September, 
1932. New motor truck sales in Sep- 
tember were greater than the - pre- 
ceding month. The total was esti- 
mated at 32,000 units compared 
vith 30,000 for August. 

A large group of Detroit people will 
attend the Automotive Service Indus- 
try Show which starts Oct. 30 at 
Chicago. 

From 
time 


its 


as 


all accounts at the 
free-wheeling has lost much of 
popularity. According to a con- 
sensus of several makers, several cars 
that had it as standard equipment 
will have it as optional equipment 
next year. About the same thing ap- 
plies to the automatie clutch. In 
many instances this also has become 
tional equipment than standard. 

It is also quite evident that there 
vill be no great landslide toward au- 


present 
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tomatic transmission if what one hears | 


through the ‘“‘grapevine”’ can be 
lieved. Many are _ predicting, 
ever, that in another year or two 
there will be a wave of pre-selective 
devices for the transmission. These 
will permit the desired gear to be 
selected in advance and the shift is 
automatically made when the clutch 
is depressed. 

From Toledo comes the report that 
the receivers of the Willys-Overland 
Co. have withdrawn their application 
for permission to spend 


be- | 
how- | 


$12,000 for | 


changes in the models 77 and 99. The | 


application for $73,818 for repairs 
and maintenance was also withdrawn 
as Judge George P. Hahn said that 
felt that the progress on the re- 
organization of the company 
uncertain that the expenditures should 
not be made at this time. 


he 


was SO | 


W. B. Stratton of New York, who | 
is chairman of the reorganization 
committee, said that there is little | 


hope of reorganization until the bond- 


holders and creditors can come to 
some agreement on their equity. 
George D. Welles, attorney for the 
bondholders, said that need of new 
capital is the real difficulty in the 
plans. No such money is in sight. 
The annual Automobile Show at 


New York will have 22 makes of pas- 
senger cars on exhibition. They are 
Auburn, Buick, Cadillac, Chevrolet, 
Chrysler, Continental, DeSota, Dodge, 
Franklin, Graham, Hudson, Essex, 
Lincoln, Nash, Oldsmobile, Packard, 
Pierce-Arrow, Plymouth, Pontiac, Reo, 
Studebaker and Stutz. Willys-Over- 
land will not show for the first time 
in many years. 

Foreign and domestic sales of Gen- 
eral Motors cars and trucks totalled 
81,148 in September. This is a de- 
celine of 17 per cent below the month 
of August but represents a gain of 
169 per cent over the same month in 
1932. In the first nine months total 
sales of the organization amounted to 
784,302 ears as compared with 492.- 
323 in the same period of 1932. 

Car stocks in the country are drop- 
ping rapidly. The Hudson Motor Car 
Co. issued a report this week in which 
it states that the entire stock in deal- 
ers’ hands throughout the country is 
less than 6000 automobiles. General 
Motors Corp. reports a big decrease in 
dealers’ stocks and several companies 
who have finished their 1933 run re- 


port an actual shortage of cars 
certain models in various parts of 
the country. 

The American Austin Car Co. has 
iust issued a statement through its 
president, R. O. Gill, that the com- 
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OIL INDUSTRY 
EXCHANGE 


Position Wanted 


EXPERIENCED OIL MAN desires contact with 
oil company contemplating establishing own 
New York office for foreign and domestie dis- 
tribution. Box 27. 


FORMER SALES AND TRAFFIC MANAGER 


fifteen years experience Mid-Continent terri- 
tory desires connection immediately. Consider 
reasonable proposition anywhere. Address 
Box 82. 





DESIRES TANK CAR CONNECTION 
Man with good connections with large dis- 
tributors in Middle West, Southwest and 
Southern States, desires tank car connec- 
ion with reputable refiner of good 
yndary and high grade motor oils. 
Box 37 


sec- 


Address 











Professional Services 


OCTANE RATINGS 





By 

A. S. T. M.-C. F. R. METHOD 
DYNAMOMETER TEST for 

economy of gasoline. 
REFINERY GASES and NATURAL GASO- 
LINE analysis by Podbielnik apparatuses, 
PHOENIX CHEMICAL LABORATORY 
“an exclusive petroleum testing laboratory” 
3953 CASTELLO AVE., CHICAGO, ILL. 


power and 








ANTI KNOCK VALUE 
DETERMINATIONS 


The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Producte 
961-976 Frelinghuysen Ave., 


NEWARK, N. J. 
Telephone Bigelow 38-4020 








ROYAL E. BURNHAM 
Attorney-At-Law 


Patent and Trade Mark Practice 
Exclusively 


611 Eleventh Street, N. W. 
Washington, D. C. 











of | 


L. G. Huntley J. R. Wylie, Jr. 


HUNTLEY & HUNTLEY 
PETROLEUM GEOLOGISTS 
AND ENGINEERS 


Grant Building PITTSBURGH, PA. 














Miscellaneous 
WHAT IT COSTS 
“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities.” 
“Miscellaneous” classifications, set in 


type this size without border—10 cents a 
word. Minimum charge, $3.00. 

“Position Wanted’’—65 cents a word. 
Minimum charge $1.00. 

Advertisements set in special type or 
with border—$4.00 per column inch. 

Copy must reach us not later than Fri- 
day preceding date of issue. 

All advertisements carried on this page 
are payable in advance. 
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Transactions in Oil Stocks on New York Stock Exchange 

















Div. Last Transactions Week Ended Oct. 21 
1932 1933 Listed Par Rate Div. Sales Week’s 
High Low High Low Shares Value Company Period Paid Shares High Low Last Change 
22% 12 47 18% 922,070 N.P. PRACT REE TOONS 5 00's 606 ic: dew ele 50cQ July 31, 33 10,300 4414 38% 40 —_— ; 
16% 6% 34% 63% 2,290,412 $25 Associated Oil Co..........600005 Re Dec. 31, 32 120 33 31 33 + 3 
21% 8% 31% 12% 2,696,652 25 Atlantic Refining Co............ 25cQ Sept. 15, 33 49,700 27% 24% 26 — %% 
7 3% 11 3 2,258,779 5 Barnsdall Corp...............:. Ss May 11, 31 37,500 9 7M 7% —1% 
12% 9 12 9 1,444,970 N.P. Colonial Beacon Oil Co.......... Katae” 7 Umetiainesa seas ROE es Nei ea x 
9 4 15% 5 14,218,835 N.P. Consolidated Oil Corp...... wanes Pr anee 187,600 12 9% 9% 2% 
101 79 ~=«:108 95% 132,771 $100 TERS” EES oe ere $2Q Ye a 5 ee its ae Ore ee 
9% 3% 19% 4% 4,722,652 N.P. Continental Oil Co.......... micete:, ||) meeeapaheteee cee 87,900 16% 14% 1434 2 
154% 4% 27 4% 413,333 $10 General Asphalt Co.. June 15, 32 14,700 16 12% 1214 3% 
284% «8% 38 84 95,841 $100 EROEMUINPEED cekiociensiackaes) rawr ee Mdnguuaemeeiene 10,600 25 54 1834 1834 6% 
5% 15% 7% 1% 678,234 25 do new.... Seitee wes cancion  “Shaebivene ist 11,000 434 4 34 
234 l 4% 1% 1,207,132 10 Indian Refining Rec: fi Dec. 15, 20 "400 3 2% 2%— %& 
2% % 4 % 1,309,060 N.P. —— Oil Ref’g. Corp ren ee 2,100 2 1% 1% — %&% 
18 3 29 3% 40,000 SL ne [CT °: Cees area May 16, 32 10 11 11 11 = 
114 % #4 % 330,000 N.P. Slasecaibo Oil Exploration Co.... 1... cau uaeuece 1,400 2% 2 2 —1 
65 50 72 55 449,083 $100 Mexican Petroleum Co.. BOP. Se ick pees er et ae 
8% 33 16 334 1,857,912 N.P Mid-Continent Petroleum Corp. Feb. 16, 31 22,500 12% 9% 93% —24% 
11 5 175% 434 6,648,052 N.P. Oy BO GOL akc wees csees ; Dec. 15, 32 50,000 14% 125% 13 — 2% 
14 6 14 10 re $5 Pan Amer. Pet. & Transp. Co... Pa a», re ae eG ais sid 
1% ye4\% % 199,370 N.P. Paonsnee Prod: & Reve: Co... css who ees 1,000 1% 1% 1% — % 
14 314 20 534 17,994 $100 2 PS eeereiaee July 2, 23 70 #413% Wm 121% —1% 
7% 3 15 4% 2,153.444 5 Petroleum Corp. of America June 1, 31 13,100 115% 914 Sig — 2 
8&4 2 8% 4% 4,439,450 N.P. Phillips Petroleum Co........... Jan. 2, 31 53,800 15% 125% 12% —2% 
%4 4 1% A 1,184,817 $25 DUOR ME OE ees ccpelcecess<, ine bay inisieipe ales 4,100 % 54 % — & 
9 3% 13% 3% 150,000 100 a ae ay ene Feb. 1, 22 900 84 6% 6% — 2 
15% Wy 23% 5% 2,500,000 N.P. Pierce , eh ah Corp.. Feb. 16, 31 8,100 14 1 1 - &% 
1242 8% 17% 63% 1,050,000 $5 Se | ee Mar. 31, 33 31 "900 15\% 12% 12% — 2% 
916 3%, 15% 55% 2,441,432 25 Prairie Oil & Gas Co.. Mar.31,31  ...... a hs Pea ae 
12% 5% 22 7 4,050,000 25 Prairie Pipe Line Co..... July 1, 31 100 17 17 17 — 4 
15% y% 2% \y% 749,017 50 Producers & Refiners Corp.. Sept. 15, 23 5,800 1 Ye 4% 6 
9434 1 13 3 28,186 50 SS ee a ee May 4, 25 230 6 5 6 0 
64% 2% 14% 2% 3,038,370 N.P. gg ES en ena hai Sept. 1, 30 57,900 12 934 10 -2 
80 50 6634 30 130,000 $100 BD) SOO 5 4.5:54'0 Sis. 55 5% apa Apt. 1,55 570 6214 60 60 — 4% 
2334 12% 36% 17% 425,342 $13.40 Royal adh ga (N. Y. shares) $1.0714 Aug. 14, 33 1,500 3254 30% 31% -1% 
20% 65% 43% 15 1,244,383 N.P. Seaboard Oil Co. of Del.. 15cQ Sept. 15, 33 54,000 407% 313% 334% —5% 
16% 8 245% 11% 55,853 L2 Shell Transport & Trading Co.. 67¢ July 28, 33 120 22 21% 22 — } 
8 34 2% 11% 4 13,070,625 N.P. Shell Union Oil Corp....... ; June 30, 30 33,300 7% 634 6% a 
65% 18 61 281% 400,000 $100 WE RN ce Sass cis p anars era July 1, 31 2,300 56 53 53 3% 
74% 3% 12% 4% 500,000 10 Simms Petroleum Co...... ie Jan. 16, 33 3,600 9 7% 8\ -1¥% 
53 2% 9% 3 1,100,069 25 So Sa ee ee Dec. 15, 30 2,500 7 6% 6% <5 
33% 12 57% 22 120,000 100 "eR ee ee eee May 1, 31 900 55 a 53 - 2% 
12% 5% 15% 6 31,701,348 25 Socony Vacuum Corp........... aes Mar. 15, 33 103,900 12 10 10% = ¥ 
1002 81 110% 92% 764,925 100 S. O. Export Corp. pid... Bh Sie at ahd $2.50S.A. June 30, 33 600 100 9934 991% 0 
31% 15% 4314 1914 13,102,900 NP. __ S. O. California. cestcsess gea Sept. 15, 33 39,300 40% 343% 343 — 6% 
16% 7 35 12% 320,000 $10 Bs Ty MOIS ikia.< 6:08. 00000 0-0 ery Mar. 16, 31 5,400 34 32 33 — 1 
37% 19% 4334 2234 25,740;965 25 +S. O. New Jersey............. 50cS.A. June 15,33 112'500 42% 38% 38% 3% 
39% 2434 50 35 1,590,406 N.P SO & a ener 25cQ Sept. 15, 33 1,600 47\% 46% 4%— % 
92 68 103 89 100,000 $100 ge ES eee $1.50Q Sept. 1, 33 120 98 96% 97 + &% 
2 yw 4% 34 912,479 N.P. Superior Oil Corp.. hinge c+ egtky  _ aeiierenemcanance 7,800 2% 2 2 - \& 
18% 9% «29% 1038; —-9,851236 $25 The Texas Corp.... »  -25eQ Oct. “1, 33 59400 255 21% 215% — 4% 
4 1% 6% 1% 930,570 10 Texas Pacific Coal & Oil Co.. Dec. 31, 29 10,800 3&% 234 3 - &% 
5& 2 113g 3% 5,998,919 N.P. Tide Water Associated Oil Co. Feb. 16, 31 125,000 11% 9% 9% 3 
60° 20 65 23% 695,503 $100 MN cee ans eo ncaaded Jan. 3, 33 2600 54% 501% Siig — 2% 
10 5 20 9% 2,191,823 N.P. Tide Water Oil Co......... cata be | ey a Se aes oe ee ce? 
62 30 74 45 199,446 $100 Di (MEG cc swt aerials aks $1.25Q Aug. 15, 33 500 74 74 74 +1% 
15% 8 235% 8% 4,386,070 25 Union Oil of og gay eee e 25cQ Aug. 10, 33 14,600 193 17% 1734 —1\% 
191%, 118% 228% 1014 17200000 N.P. Union Tank Car Co.......... 30cQ Sept. 1, 3100 17% 14% «+315% —2% 
2% 16 4% 5 759,538 N.P. Warner Quinlan Co........... nee July 3, 30 2,700 2 1% 1% - & 
8% 2% 5% 2 431,443 $5 H. F. Wilcox Oil & Gas Co.. May 10; 28 1,500 3 2% 2%4 4 
*New high. tNew low. ttAlso extra—Seaboard 10c. 
Standard Oil Stocks on New York Curb Market 
Div. Last Transactions Week Ended Oct. 21 
1932 1933 Shares Par Rate Div. Sales Week's 
High Low High Low Issued Value Company Period Paid Shares High Low Last Change 
7 6 13 6 40,000 $25 Borne Scrymser Co. Bate Oct. 15, 30 400 6 6 6 — 
35 171% 13934 25 200,000 50 Buckeye Pipe Line Co. 75cQ Sept. 15, 33 50 32 32 32 + % 
90 53 118 71 120,000 25 Chesebrough Mfg. Co.. TT$1Q Sept. 29, 33 109 105% 106 106% — 4% 
314 134 11 2% 5,977,873 N.P. Creole Petroleum Co. — jee ° <Itewewumeetie 21,709 9% 8% 9 56 
35 18 4134 20 50,000 $100 Eureka Pipe Line Co............ $1Q Wee 258 kes wale re ee 
55 35% 88!o 40 2,974,645 25 Humble Oil & Refg. Co.. 50cQ Oct. 1,.33 5,600 837% 78% 80 54 
107, 6% 15% 612 26,742,792 N.P. Imperial Oil Corp. coup.. 12%cQ Sept. 1, 33 19,900 11% 104 11% 34 
10% 6} 15 6% ohnnde avai N.P. do registered... pack 12%cQ Sept. 1, 33 eae nas Sea's pte waite 
7% 2% 8 il 300,000 $10 Indiana Pipe Line Bis cs co seeec 15cS.A. May 15, 33 109 5 5 5 34 
12% 8 193 8i% 14,247,088 N.P. International Petroleum Co. 28cQ Sept. 15, 33 6,400 18% 16% 16% - 1% 
1012 6 10 514 513,000 $12.50 National Transit Co......... Saeed Dec. 15, 32 200 7% 7% 7% - & 
6 2% 47% 3 100,000 5 New York Transit Co..... 15c S.A. Oct. 14, 33 310 3% 3 3 - 1 
She 3% 616 4% 120,000 10 Northern Pipe Line Co. 25c S.A. July 1, 33 500 5% 5 5 a 
79 60 87 70% 580,796 100 Ohio il Co. Of: bs censs $1.50Q Sept. 15, 33 600 85 84 85 + % 
10 134 + 1% 400,000 25 Penn Mex. Fuel Co..... nae May 25, 32 100 2% 2% 2% — 13 
10 334 6 234 100,000 10 Southern Pipe Line Co. ost Mar. 1, 33 200 + 3% 3% lg 
1614 9§& 22% 11 1,200,000 25 South Penn Oil Co... preeces 20cQ Sept. 30, 33 900 17% 15% 16 -1% 
37 27 43 2414 35,000 50 South West Pa. Pipe Lines. . $1Q Oct. 1, 33 a aa = eae aa baers 
25% 13% 34 17 15,941,894 25 S.°O: Dadiane.....s cscs st 25cQ Sept. 15, 33 28,400 3014 2634 28% —2 
15%, 8% 19% 8% 2,606,983 10S. O. Kentucky.......... 25¢Q Sept. 15, 33 2600 15% 414 4 —~ 16 
19 10% 20% Ill 190,822 25 Bs i INODPACES 6 i 5 kk ecw 25cQ Sept. 20, 33 200 14 1334 14 - 1% 
30%; 151g 410 «15% 752,465 ss. &. © Ghs.......... Hay jen. 3,33 250 26 234% 23% 334 
87 75 88 60 120,000 100 do 5% pfd.. _ $1.25Q July 15; 33 ae ria Ate i 
2 1% 3 l 34,158 25 Swan Finch Oil Corp. obets Jan. 15, 32 


*New high. 


tNew low. 


ttAlso extra 


—Chesebrough 50c 








are being received at a rate exceeding 
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It has been reported by some of the 
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Oil and Royalty Stocks on New York Curb 





Transactions Week Ended Oct. 21 
1 





1932 1933 Par ales V eek’s 
High Low High Low Value Company Shares High Low Last Change 
34 ye s28 N.P American Maracaibo.. 11,300 1% % 1 — ¥& 
384 4 2% i N.P. Arkansas Nat. Gas.. 500 1% 1% 134 4 
3% % 5§ 1 N.P. Me Becicecinaes 3,700 1% 1% 1% - \% 
5% 414% «4%~«( $10 A” Seepage 100 2% 214 214 is 
9% 6% 14 6% N.P._ British Amer. Oil coup. . : — a wae tees 
34 ye 7% Yy% $% ~~ Carib Syndicate 18,800 416 3 ct i. 
6% 1% 6% 2 N.P. Cities Service 46,200 2% 2% 2% — % 
53% 10 30 10% $100 do pfd.... 1,200 1514 14 14 -1% 
4% 1 38¢ 10 do pref. B : neds ; . aie 
45 9 25 5 100 do pref. BB. 90 ia 12% 124% 1% 
1\% ye 4 YyN.P. Colon Oil Corp.. ; 2,600 1% ll6 llo 0 i 
2% ve 2% 5% N.P. Columbia Oil & Gas vtec. 600 1% l 1 - lg 
a 2% 1 $1 Consolidated Royalty 700 116 1% ly + 
2% A 7 1% N.P. CoeGen CHE. i 6 ccaces 1,000 2% 2 2 lo 
8 1% 13% 2% $100 et eee mee : , a3 
% % 134 8 N.P. Crown Central Pet. 500 56 5 4 l¢ 
7% 1% 8 2% N.P Darby Petroleum.. 4,800 oi 634 7 Me 
3 1 234 % N.P. Derby Oil & Refg... 100 1% 1% i% + & 
244% 10% 25% 25 N.P. do | ee : sae ‘ P 912 
4434 23 62 24 $25 Gulf Oil Corp perv aera.’ 6,800 53 45 34 45% Ile 
5 %C~«W7 14% N.P._ Indian Ter. Illg. Oil A 100 234 2% 234 0 
4% 1% 6% 1% N<~P. do 4 /N : ; ; 
4 ts 74 ty $5 Intercontinental Pet. aes ‘ ; <a 
1 % 2 &% N.P. Kirby Petroleum... 300 L l | 0 
34 \% 1% ye $25 Leonard Oil Dev. 1,500 2% 2% 2% 0 
3% % 9% 1% N.P. Lion Oil Refg.. lau 
11 3% 12% 4% *N.~P. Lone Star Gas.... 5,700 674 6 6 4 
Y% ts - oa $1 Magdalena Syndicate : ‘ : 
8 33%0—O7 4 N.P Margay Oil Co..... 100 6 6 6 1 
33% 61M ~SCOS 2 N.P Mexico-Ohio Oil. 900 2 2 2. 1 ; 
2 % 6% 1 N.P. Michigan Gas & Oil. 900 414 334 334 34 
1% % 4 5% N.P. Mid. States Pet. A vtc 900 2 134 134 4 
5% 4% 1% YyN.P. do HB vte:.... a ae 
% A 1% YY $1 Mountain & Gulf... ss oa avs ; a 
4% 2% 6% 2% 10 Mountain Producers. 3,500 47% 416 454 % 
145 8 20 10 N.P. National Fuel Gas. . 900 13% 12% 12% 34 
/8 % 2 % $5 New Bradford Oil. 300 1% l 4 1 4 ae 4 
1% % 5 \% N.P. North Central Texas.. : : : ‘ ; 
¥% ts lo N.P North European.... 800 \y e a 4 0 
5 2 Big N:P. Oil Stocks Ltd. A... 90 74 i 1%,— \% 
8 3 7% 3 N.P. Pacific Western : , aries : < - 
4% vs 3% ¥s N.P.  Pantepec of Venezuela 4,900 1 84 1 . 
% vs 14% % N.P. Producers Royalty... 1,500 __ _% 56 _\ 
6034 40 57 21 $100 Pure Oil 8% pfd.. 210 55 4 49 514 
1 oe 2% % N.P. Red Bank Oil Pee rd ; ‘ 
14 ty 1% yw N.P. Reiter-Foster Oil 1,700 1% 1% 14% + 
1 % 24% Ye $25 Richfield Oil pfd. 1,000 34 54 54 0 
144 4% 8 1% N.P. Root Refining pfd... 100 4l¢ 4g 41g 56 
% ve , . $10 Royalty Corp. pfd... : ; ; 
2% % 41% 54 N.P. Ryan Consolidated. . 
% \w% 1 % $10 Salt Creek Consol... oe . Fs an 
5% 2% 9 3% 10 Salt Creek Prod... 1,200 534 5 5% 8 
ce ia 334 5% 25 Shrev. El Dorado P.L. arerrs me 7 acs ayee 
2% 6% 3% N.P Southland Royalty.... 6,100 5 4 6 47% - 
54 YY 1% 4 $5 Sunray Oil......... 600 84 th — — Ih 
104% 4% 13 6% N.P. Texon Oil & Land. 700 74 634 6% — 
rc \%y 1% 1% $5 Venezuela Petroleum.. 900 1% a4 34 le 
2% 1% 334 1% 1 Woodley Petroleum. 200 2 2 2 0 
1% 4 a4 % N.P Y Oil & Gas 
*New high. tNew low. 


New York Bonds 


Week Ended Oct. 21 


New York Curb Bonds 


Week Ending Oct. 21 








High Low Last Change 


High Low Last Change 




















Asso. Oil Gold 6s....... 10314 103% 103% — 14 Cities Serv. 5s 66....... 335% 3214 325% 4 
Atlantic Refg. deb. 5s 10414 10344 10445 + 4 Cities Serv. G. 514s °42 534% 52% 53 - 3% 
A rae 96% 9634 9634 0 Cities Serv. G. P. 6s °43 66% 65% 66 + % 
Cal. Pet. 5346.6... 100 99l4 991% 56 Cont. Oil 5 Ys 737.. " 101% 10074 101%6 r “8, 
General Pet. 5s..... ... 104% 10419 10416 + \% Empire O & a3 54s 42 47 4 * 8 = A+ 4 
Humble Oil & Refg. 5s 104 10314 1033, \4 Gulf Oil Ss °37 7 1011% 10034 101 23 
Pan Amer. Pet. of Calif. 6s 32 3134 3134 —2% Gulf Oil 5s ee 1014 100 «101% +1% 
Phillips Pet. 5%4s..... 8934 88144 88% + \% Indep. Oil 6s °39.... 101 100% 100% — % 
Pure Oil 514s........... 9234 924% 928, + ig Sun Oil 5%s °39 104 10344 103 4 + 34 
Pure Oil 5 ¥4s.; ‘ , : ae 88 88% + i Tide Water 5s ’79. 58u% 5134 «56%s+4% 
ichneic ilo alif. Os... 5 235 B 2 
Richfield Oil of Calif. 6s “ ; 
CU ans 6 «mas wae 23 21% #22 —1% RP, o h S k E h 
Shell Union Oil 5s 90% 8714 89 —1 itts urg toc xcnange 
Shell Union Oil 5s w.w. 91 89 89% —1 . a 2 
Saclay Con: Oil 7s 102% 101% 101144 — % Transactions Week Ended Oct. 20, 1933 
Sinclair Con. Oil sian 10119 10034 101% + \% rs 
Skelly Oil 5%s.. 8414 84 et, * ee 
yy S eeeee 10514 10434 105% + 1% , ¢ 
S. O. N.Y. 4348...... 10144 101 10145 + % Sales High Low Last Week 
Union Oil of Calif. 6s A.. 109°” 10734 108% “Mey, : Gi ‘ s “4 cg. 
Union Oil of Calif. 5s C.. 101% 101% 101%, 0 = Ark, Nat. Gas... 30 lig lig 1% —, 28 
: . a ( 97 1 TCol. Gas & Elec.. 3,711 14% 11% 11% 3 34 
Union Oil of Calif. 5s w.w. 981 97 7 1% | caoatle seg ail 33 9 gis gig —] 10 
Warner-Quinlan 6s 3114 31 3116 le tGulf Oil of Pa.... 1,000 51 : 51 a St —é6%e 
2 xftLone Star Gas.. 6,610 67% 5% 6% 34 
t do 6 p.c. conv. , . ‘ y 
° . _ eS, Soe 7 70 6934 6934 4 
Western Oil & Fuel in New Plymouth Oil.... 365 15% 12% 12% —2% 
Shamrock Oil & Gas_ 100 13 1% 1% «+O 
Home West. Pub. Serv... 1,272 5 414g 43, —1\4 
‘ ' tDividends payable in new preferred stock 
MINNEAPOLIS Western Oil & [{Unlisted. “x dividend. 
Fuel Co. is moving into its new head- 
quarters at 227 Colfax Ave., N., a large, 
two-story brick combination office and floor and basement will contain com- 


warehouse _ building. The second 
story will be occupied by the main 
offices of the company and the lower 


October 25, 


1933 


cilities. 
erected. 


pounding equipment 


and storage fa- 


Outside storage is also being 
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Well Pleased with Gauges 
















Another Owner Tells His 
Story About SIMPLEX 
TANK GAUGES.... 


Do Simplex Tank Gauges work and 
do they last? The letter on the 
right tells that they do work . . 
and that at least two of the gauges 
have been in constant opera- 
tion since 1928 . . . 5 years 
of accurate, uninterrupted 
service. Treated with ordinary 
eare a SIMPLEX TANK 
GAUGE should last for 
years .. . for there is 
nothing to wear out or re- 
place. Equally as startling 
as the gauge itself is 
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™ 
protection Gauge 
provided — by ee : 
the Simplex. _ The Simplex is 
ACCURATE to 1/32 
of aninch. It elimi- 
nates hazardous 
ladders, runways 
and gauge-sticks. Read- 
ings are taken right from 
the ground in 1/10 the 
time required by the old 
method. Suitable for gaso- 
line, kerosene, lube and 
fuel oils. Adaptable _ to 
either vertical or horizontal 
tanks. The Simplex is your 
cheapest insurance against 
bulk plant shortages and 


losses. 


Jasiest Gauge 
To Install 


Simple in operation . . . the Simplex Tank 
Gauge is equally simple to install. —Inex- 

perienced help with ordinary plumbers’ tools can install 
the Simplex in a half day’s time. The Simplex is not only 
the LOWEST COST Fully-Automatic Tank Gauge on the 
market but it is the easiest toinstall...anotherimportant 
feature. 
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